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Gift Boxes 
Furnished 


FREE 








INpivipUaAL SALAD Forks 


Five O’Ciock TEAs 
F< Set of SIX ........3 $7200 


ene CT OeIK sick cous $3.75 





Cotp MEAT /orK 





Large ......... $2.00 
\ Med. .. , $175 











]LADLES 








{ Cream (large) .....$2.00 each 
? 









UMoravy: .«.... 50 each 








A Few Suggestions for the 


' Holiday Season 


/ Decorate your window with attractive little gift sets of Alvin Long Life 
rf Plate such as on the order shown above and we assure you of a quick turnover. 





Little gifts at reasonable prices as the 
above when brought to the attention of the 
consumer will mean “increased sales.” 










Note 


these new spaper cuts. l‘urnished free. 
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Boost your Xmas _ sales with 
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Gold Jewelry in Demand at Lille Because of Its Intrinsic 
Value 





By L. Reid 




















ILLE, one of the most important indus- 

tria! cities of France, close on the Bel- 
gian frontier, is very active, trade is boom- 
ing and the results are shown by the business 
being done in all departments of the big 
stores. The jewelers and clockmakers in 
Liege are perhaps enjoying the biggest trade 
of all. The somewhat disturbed conditions 
in Europe today are much more apparent 
on a frontier and in the immediate environs 
than anywhere else, and they are reflected in 
a certain feverishness in the commercial ac- 
tivity. This is seen most particularly in 
the jewelry business. As prospects get 
dubious people rush to buy gold and being 
unable to purchase coins, the sale and trans- 
fer from one country to another being strictly 
forbidden, they naturally invest in articles of 
solid gold, and the Lille shops are evidences 
of this feeling. More than anywhere clse 
in France, there is a disposition to deal in 
ieavy gold chains. Of slender make, their 
weight on the scales is accounted for by 
the great length. No customs can forbid a 
Belgian woman, anxious about the falling 
value of the franc running over to Lille and 
buying herself a watchchain. She gets bet- 
ter value near the frontier for very evident 
reasons. In spite of all the vigilance of the 
customs officers, gold is being smuggled from 
one country to the other in Europe. Very 
often the trick is done by dogs. But as a 
rule the ordinary civilian leaves such prac- 
tices alone as being far too dangerous and 
he is right. Instead he purchases gold 
jewelry of all kinds and thus has a store 
against a rainy day. 
At the same time the “all gold” fashion 
is more prevalent at Lille than in Paris itself, 
the provinces always being more @ la mode 
than the capital. Thus the “gold fury” has 
spread to Lille and is more fast and furious 
than in Paris itself. The large, one might 
say immense, flowers worn at the fastening 
of the ballgown, to the left of the very low 
waist, are powdered in gold dust and real 
gold stamens are used, making the flower 
sometimes more valuable than the dress it- 
self. An actress in the halls there wears a 
huge flower at her waist, a flower headdress 
ind two feathery flowers on her shoes, all 
‘prinkled in gold dust and with gilt stamens, 
that with her flower fan also powdered in 
¥old, cost more than the whole of her 
toilette 

Other remarkable and new jewels seen on 
the stage here, were the immense stars, 
round, oval or square worn slap in the front 
of the gown, just below the waist, very low 


down. Formed of imitation diamonds they 
iook very well on the white dresses, the 
star measuring at least six inches across. 
An immense star, considering its position, 
was worn on either shoe by the same woman. 
sut the shoe star ‘was not quite flat like the 
ornament worn at the waist, but cone-shaped, 
the centre diamond protruded the other being 
raised towards the centre, also. A forehead 
band of diamonds, of the very smallest size, 
accompanied this toilette. The band, high in 
front, looked almost like a turban, being 
wide in front and narrow at the back, like 
the Paris models. Another prima donna 
wore an entire berthe of diamonds, four 
inches deep on the front of the decolleté. 

The harlequin fashion of stones of all 
colors mixed without discrimination of any 
kind, is seen very largely at Lille. It has, 
in this city, a metallic effect. The great 
waist flower is sprinkled with a metallic 
dust, while the stamens of the flowers are 
in iron, the bandeau is made of multicolored 
spangles and the shoes are sprinkled in dust 
to match. 

The Lille jewelers make a specialty of 
hand wrought ornaments in gold. Flowers, 
leaves and other designs are sold as brooches, 
pendants and similar ornaments, marvels of 
workmanship, they also have an_ intrinsic 
value us they are very heavy and only gold 
of the legal standard can be used in this 
country unless warning is given to the pur- 
chasers. Thus the Lillois are buying stocks 
of real gold ornaments, beautifully wrought, 
and that owe a part of their value to their 
workmanship, but that at the same time are 
gold, the most cherished possession of the 
French and Beigian today. Fashion and con- 
venience are thus pushing the sale of this 
class of merchandise to the detriment of the 
precious stone, whose value varies so greatly 
with the fashion. The beautifully wrought 
jewel is taking the place of the pretty com- 
bination of gems of different colors so popu- 
lar last Spring. In the same way gems, 
solitaires, are sought after rather than com- 
binations of stones, people feeling that they 
have single stones that can be turned into 
gold or its equivalent, rather than a_ piece 
of jewelry that will only fetch its price as 
an artistic whole. This could probably not 
he obtained in times of panic as it would 
not be easy to resell, perhaps, the article 
having largely a fancy value. Whereas the 
plain gold chain plainly marked with the 
official stamp can be thrown in the scale and 
the gold value determined at once. So a 
solitaire diamond can be valued by an ex- 


pert without much trouble and the real mar- 
ket value in any country obtained at once. 
Experience of occupation and of war 
naturally makes frontier people more easily 
responsive to any rumors of unrest and it 
is thus that a fashion that coincides with 
what is in their minds is more popular than 
anything more peacelike. 

The feverish trade at Lille and other 
frontier cities is also largely to be attributed 
to unsettled conditions. “Let us do trade 
wlule we can” is the feeling in the jewelry 
trade both wholesale and retail, and when 
banknotes come in they are quickly spent 
in purchasing more gold, or more stones, 
before the franc goes up against the trade. 
With a clearer vision than the jewelers of 
Paris, who are inclined to be paralyzed at 
times because of a jumpy exchange, the 
frontier people make a profit on it and in 
any case have an active turnover. Like the 
great artists of the middle ages they flourish 
in troublous times, taking them as an in- 
centive to effort rather than a reason for 
ceasing work. 








The Philosophy of Beauty 


6¢PQEAUTY as we feel it is something in- 

describable; what it is or what it 
means can never be said. By appealing to 
experiment and memory we can show that 
this feeling varies as certain things vary in 
the objective conditions; that it varies with 
the frequency, for instance, with which a 
form has been presented, or with the associ- 
ates which that form has had in the past. 
This will justify a description of the feeling 
as composed of the various contributions of 
these objects. But the feeling itself knows 
nothing of composition nor contributions. It 
is an affection of the soul, a consciousness 
of joy and security, a pang, a dream, a pure 
pleasure. It suffuses an object without tell- 
ing why; nor has it any need to ask the 
question. 

“It justifies itself and the vision it gilds; 
nor is there any meaning in seeking for a 
cause of in this inward sense. Beauty 
exists for the same reason that the object 
which is beautiful exists, or the world in 
which that object lies, or we that Jook upon 
both. It is an experience: there is nothing 
more to say about it. Indeed if we look 
wpon things teleologically, and as they ulti- 
mately justify themselves to the heart, beauty 
is of all things what least calls for explana- 
tion. For matter and space and time and 
principles of reason and of evolution, all are 
ultimately brute, unaccountable data. We 
may describe what actually is, but it might 
have been otherwise, and the mystery of its 
being is as baffling and dark as ever.”— 
(SECRGE SANTAYANA 








Alvin Jewell has succeeded the firm of 
Jewell & Hertica, San Diego, Cal. 







i) 
| 
+ 
H 








































60 THE JEWELERS’ CIRCULAR December 5, 1923. 











Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 


ESTABLISHED 1868 


Cutters and Importers 


of 


DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 








DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 











AMSTERDAM CHICAGO LONDON 
16 Sarphatistraat 31 No. State St. 29 Ely Place 



































Decc:nber 5, 1923. *° * 


THE JEWELERW’ 


—— 








Ancient Goldsmiths 


and Their Troubles 














jo] T is surprising when we are able to learn 
about the men of ancient and olden 
times as fellow craftsmen, when we are able 
to see, through documents bequeathed to us 
of some kind or other, that the joys and 
vexations of vocations that please and op- 
press us thousands of years ago already, 
even if in more primitive and different form, 
were present and active; that business cares, 
occupational anger, technical difficulties, all 
these things, which were not born of the hur- 
ried, modern spirit and are brought into the 
quiet of the workshop, that they had their 
existence inseparable with vocational work. 
“Thus we know that the ancient Egyptian 
goldsmith, thousands of years back, had 
just the same things to contend with as our 
modern associates. A glimpse of the most 
intimate kind into the professional life of 
the Egyptian goldsmith can be gained from 
papyrus documents of the Greco-Roman 
period of Egypt, when the Ptolemies and 
later the representatives of the Roman 
Empire ruled there politically, but while 
the national Egyptian culture and art life 
were in full power and bloom. We learn 
thence that considerably extended specializ- 
ing ruled in the goldsmithing industry, in 
the large cities mainly. But even in the 
towns and villages they differentiated at 
least between ‘goldsmith’ and ‘silversmith.’ 
‘The exact designation of each vocation ran 
a ‘goldcaster’ and ‘silverbeater.’ Evidently 
much of the jewelry industry was done in 
cst gold, whereas the silversmiths had 
thiely to do with chasing, embossing and 
general relief work on table services, 
“Géld and silversmiths, like other artizans 
aid manufacturers, had to pay trade taxes 
wider the Ptolemies as well as under the 
foman emperors. From the tax tariffs can 
 understocd that the gold workers ex- 
eeded the silversmiths in number. A tax 
st of the third century B. C. mentions one 
mependent ‘goldcaster’ for each of two 
nimportant townships, and we even learn 
ia special tax gatherer for the goldsmith- 
ng industry in the Empire period. They 
must, therefore, have been really important 
excise work. Often we learn also of the 
‘ecial taxation of the entire populace in 
‘or of the goldsmithing industry. This 
tars always to have been the case when 
‘was determined to gild a statue of a god 
‘an emperor, that is to say to coat it with 
“len, gold. The method of meeting the 
*t of gilding work on a large scale was 
) extra taxes. In the payment of gold 
in the goldsmiths’ weights were standard, 
“tough which we learn that several such 
‘sghts existed in Egypt. Alongside the 
Mate craftsman’s business, from the rich- 
“mbered wholesale trade down to the 
“age artizan who worked alone, we find 
“% temple-workshops; they were for the 
“sary cult work of gilding holy and 
“kane equipment of the temple altars and 
ts and carried on under their own 
“ministration, We may suppose that all 
mi larger temples hired and employed 
*reral geld and silver workers. 
, OW the goldsmith, likewise in those 
“8, Was oppressed by his patron is shown 


by an ancient document that reports con- 
cerning an order from Prince Herod to a 
goldsmith Mystharion in the important 
provincial town Arsinoe. Two golden arm 
bands were to be made of the weight of 8 
minas gold. The princely patron makes the 
provision of returning the finished work in 
certain cases or of having any desirable 
alterations made. In any case Mystharion 
was a small goldsmith of small means to 
whom the prince was most condescending 
in affording him such a larger order. He 
asked, however, cash payment of the gold 
value—over 2,800 silver drachmas—the re- 
ceipt for which shows it concerned only a 
small financial transaction. [The mina had 
a value of about $19.70.] 

“Silverworkers and silver work comes up 
less frequently, comparatively, in ancient 
documents. From the many Latin expres- 
sions that were used in the silversmithing 
business one may well conclude that much 
silverware was derived from the Latin 
western world. Great as was the love of 
the Egyptians for gold jewelry and gold 
work, the ordinary grades of the people 
were not in the position to satisfy their 
wishes in the true material. They were, 
therefore, soon able to arrive at the thought 
of working in base substance with more or 
less thin coats of gold to give the appear- 
ance of the genuine metal. In the older 
period this was done by a kind of plating, 
with a coat of beaten gold (goldleaf). But 
this also was a secondary stage: The oldest 
times, say up to the 5th Dynasty, knew no 
true goldleaf, but only thin beaten sheets. 
With goldleaf non-metals were preferred, 
oil being used as cement. We find gilt 
wood, stone, slate, faience, wax, leather. 
Woodcarving was very frequently gilded, 
but never directly, on account of the rough 
consistence of the Egyptian kinds of wood. 
First came a layer of wax or a thin coat 
of stucco. Bronze and silver works of the 
earlier Egyptian periods were done in fire- 
gilt, and that in a manner similar to ours, 
but lead took the place of quicksilver. The 
commonest method of gilding was with a 
coat of goldleaf. Thus are gilded stucco 
masks for burials, frequently also the entire 
sarcophagus. If the gold coating were suffi- 
ciently thick it was also decorated with 
engraving or ornament was impressed with 
a kind of stylus. Egyptian silvering is 
rare; besides the lesser effectiveness came 
also the fact that silver is more difficult to 
beat out and cannot be made so thin as 
gold.”—Prof. R. Riicklin, in Deutsche Gold- 
schmicde-Zeitung. 








Native Tradition in Ornament 





“eee traditional ways of treating na- 

tural form in ornament, and the tra- 
ditional forms of ornament (derived, or 
not, from nature) are well worth study. 
There was a time, perhaps, and not so very 
long ago, when art ran too smoothly in the 
tracks of tradition. But we have long since 
got out of the ruts, and our danger now is 
of losing sight of the roads that once led 
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to perfect ornament—and may do so again. 
Tradition represents, when all is said, the 
sum of past experience, The masters of 
design may- be presumed to have known 
something; and it is worth our knowing. 
Knowing it, one is in a position to judge 
whether or not it is worth following and 
how far to follow it, * * * 

“Perhaps the most naturalistic type of de- 
sign which can still be called ornamental 
is that of the Japanese, It looks as if they 
started straight from nature, and set out to 
copy natural growth as nearly as their tools 
and the conditions of their work allowed. 
But they had a remarkable sense of balance, 
which enabled them to adjust a plant so 
truly to the purpose of decoration that it 
is difficult to say which was uppermost in 
the mind of the artist, nature or ornament. 
* * * The Japanese tradition was no doubt 
derived from China, but there is a vigor and 
spontaneity about the work of the younger 
race which we do not attribute to the elder— 
though there is much more life in early 
Chinese work than we give them credit for; 
it is their later floral ornament which is 
comparatively limp. The floral sentiment in 
design is characteristic of the Mongols, and 
its prevalence in Persian and Indian art may 
be taken as the mark of the Mongolian con- 
queror, 


“Chinese art, if less characteristically na- 
tural than Japanese, is more essentially 
ornamental, The modification of natural 
form is all in the direction of decorative 
harmony, Western taste may pronounce it 
‘tuney.’ At any rate, it is in tune. That 
is even more true of the art of India and 
Persia. There too, if we go back to its be-: 
ginning, everything is inspired by nature; 
but it is all seduced into ornament. ‘The 
luxuriance of tropical vegetation itself may 
be suggested by cunningly intricate pattern- 
work. The date palm rears its scarred 
trunk, but the scars make a diaper, The 
bigger tree, contrasting with it, branches 
into scrollery and breaks out into corre- 
spondingly ornamental flower and leafage— 
it never runs wild, * * * There is greater 
freedom and variety in the Persian render- 
ing of floral forms. It is often strange to 
see what the ornamentist makes of the na- 
tural forms with which he starts.* * * 


“The dignity which comes of orderly 
simplicity is nowhere better shown than in 
Egyptian ornament. Jooted in a rather 
rigid symbolism, it keeps within quite nar- 
row lines; but within them it does all that 
it purposes to do, and does it to admiration, 
It is worth study, if only to see what comes 
of absolute restraint in design. ‘The lesson 
of Assyrian ornament is much the same 
though not so severe; and, working as we 
do today, under conditions which make for 
self-assertion, it is well that we should be 
reminded of a restraint (it may or may not 
have been self-restraint) which once upon a 
time led to results so noble. 

“The absolute perfection of Greek orna- 
ment is seen only in its more abstract devel- 
opment, It enters into dangerous ground 
when it takes natural form. We meet then 
with leafage which is almost too natural for 
the arbitrary lines from which it springs; 
even where the detail is fairly consistent with 
its growth, the result is seldom so happy 
as in design more purely ornamental.”— 
Lewis F. Day. 
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The Production of Precious Stones for the Year 1922* 





By Dr. George F. Kunz 
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(Continued from issue of Nov. 28) 


The entire shutting-down of the De Beers 
mines for the year ending June 3, 1922, 
leaves the statistics of production, etc., un- 
changed from June 30, 1921, and therefore 
we have merely reprinted the tables given 
in our last volume. The current year is 
not likely to show any notable change in 
this respect, unless possibly toward its close, 
but work will almost certainly be resumed 
during the spring of 1923, and normal con- 
ditions will probably reassert themselves in 
the year 1923-24, as the demand for dia- 
monds is rapidly increasing in the United 
States. 


These blue-ground stocks for 1922 were 
valued at cost at £1,719,186. 
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“On Nov. 27, washing operations were 
resumed on a very limited scale after a 
period of 20 months of complete inactivity. 
The diamond market, which for a period 
of nearly two years was practically in a 
stagnant condition, is at last slowly but 
surely emerging from probably the great- 
est depression the civilized world has ever 
experienced. Signs of revival commenced 








TOTAL OUTPUT, DE BEERS CROUP OF MINES, UNION OF SOUTH AFRICA 











Number of 
Carats (a) Weight, Grams Value Dividends 
GOR TONS 6656s cewdsor 48,236,26114 9,903,097 £85,652,420 £32,154,563 
Se 7) re 13,674,377% 2,734,875 43,100,628 20,105,000 
MO seid ainda Kayo 61,910,639 12,637,976 £128,753,048 £52,259,563 


the totals remain as they were on June 30, 1921. 


Value of product: Per GUA i.cc cc cccicccess 
Value of product per ounce troy ........... 


As no development work was done during the year ended June 30, 1922, and no dividends were paid, 


£ 10 3s. 4d. 
£319, 


(a) In 1911 the weight of the carat was fixed at 200 mg. instead of 205.304 mg. as in previous years, 











DE BEERS AND KIMBERLEY MINES 


Loads of Blue 


Carats of Diamonds Selling Value 


Loads of Blue 


Ground Hoisted Ground Washed Found per Carat 
MOR chaste a cietaw sews ee None None 315% Not Stated 
| ae ce ee None None 241% Not Stated 
UR: Riss ie woe whale aah iwee None None 242 Not Stated 
OC er rer None None 955 Not Stated 
See eee tr meer None None 157% Not Stated 
WESSELTON MINE 
RED 55a sa. oss aWasinWaemaweereae 2,065,629 1,805,436 487,828%4 54s. 9.76d. 
UN 5 66.5 oh Wea sie ACN HOO RIS % 1,035,311 1,657,146 403,039% 69s. 11.79d. 
SPP ee er errr ere 1,927,178 1,646,895 401,531% 119s. 1.25d. 
E5535: RANGAS WARNS 845,295 832,442 217,761 136s. 0.54d. 
PURE ised neechiweeen se cAe seas None None ee. = =—«—s.-"*ewbkecbtes 
BULTFONTEIN MINE 
TMI 5550.54 aa Ged eee ee RS 2,328,615 1,859,531 646,927% 49s. 9.62d 
Ee RR nT eae ers 1,262,942 1,629,198 507 ,858% 63s. 5.38d 
LS e se er tre 2,021,026 2,201,257 663,419% 102s. 10.29d 
rere eee ore 934,537 670,907 233,924%4 109s. 4.26d 
PDEE is. cane tase ENS we ormea Nene None 1 its in acai 
DUTOITSPAN MINE 
> sxcdunceseneenucedees 2,200,000 2,178,132 422,657%4 108s, 6.22d. 
SON 056i 5 Seung dias Wee ee 1,389,883 1,066,465 180,983 139s. 9.77d. 
ear 1,796,573 1,892,558 305,587 221s. 2.36d 
8 eee er 861,651 830,424 132,497 248s. 4.68d 
SPER PEO ole viriah wid a6 was we ne Ste oa e 335 None Be tC awash 
GRAND TOTALS FOR ALL MINES 
Ree N Re haa Sais Ale-sle's Sse Sots Sa 7,166,829 6,641,398 1,903,621%4 
sais Fi ais awl a is se eae 738,472 693,822 188,136 
ay NN 5 oe alo 6s awe to aa Ye ah Wea 104,583 1,857,983 591,36914 
SI 65 ona boo 0ad aos Cerca es aoe Re 4,042,310 5,358,195 1,498,679% 
eo Ea a 6,595,078 5,843,099 1,557,729%4 
Dp MPR seid aaa We. 4-6 0000 SNe a 3,688,136 4,352,809 1,092,123%4 
EUS LL. aaa aa Pere 5.744,777 5,790,710 1,370,780% 
Ee re ae eer eer eae 2,641,483 2,333,773 585,137 
LY) [e111 [aE Oe a a er 335 ete dane 996 
ib) PUSH? ae aa a SO Ta 30,722,003 32,671,789 8,788,572%4 





The number of white employes on June 
3), 1922, were 1092 and 142 lads, 
against 1701 men and 164 lads on June 30, 
1921. Of natives there were 1004 on June 
he as compared with 2521 for June 30, 
192]. 

The stock of blue ground and lumps on 
the floors of the De Beers mines remained 
virtually unchanged on June 30, 1922, from 
what it was on June 30 of the previous 


year: 


1920 1921 1922 
Number of Number of Number of 
Mine Loads Loads Loads 

De Beers... .. 48,396 48,396 48,396 

Wesselton ... 2,671,018 2,683,871 2,683,871 

Bultfontein .. 2,538,374 3,022,659 3,022,659 

utoitspan ... 2,661,762 3,173,226 3,173,561 
———, 


"Reprinted from “Mineral Industry,” Vol. XXXT, 
Book Co of the publishers, The McGraw-Hill 


This shows that in the 33 years since its 
organization, the De Beers company has 
paid out in dividends 11% times the par 
value of its capital stock; that is to say, at 
normal exchange it has paid the enormous 
sum of $254,320,163 on a capital stock 
amounting to $21,899,260. 

rom the total mass of diamond material 
there could be made a column measuring 
one meter on each side, and having a height 
of 3.56 meters, or else the column could 
measure 3 feet on each side and be 14 feet 
in height. 

The total weight, avoirdupois, is 27,861 
pounds, or nearly 14 tons. 

At the general meeting of the De Beers 
shareholders, Dec. 29, 1922, the chairman, 
Col. Sir David Harris, gave these details as 
to the present state of things at the mines: 





in April, last, and sales to a limited extent 
have continued up to date. The average 
monthly sales are far below the normal 
years of 1912, 1913, and 1914, which I at- 
tribute to the disturbed state of Europe, 
the exchanges, and the large quantity of 
diamonds forced on the market by Russia. 
We cannot hope to do business of normal 
dimensions until the world trade generally 
flows into the well-balanced pre-war chan- 
nels. It was only during and after the 
great war that financial experts realized 
how remarkably and delicately balanced 
was the interchange of trade before the 
war between all countries in the world, 
but when this balance was upset by the 
unprecedented financial disturbance and the 
huge forces employed in the war, chaos 
resulted.” 


As to the future, Sir David saw in the 
favorable financial and industrial position of 
the United States an augury that the de- 
mand from this, the best customer of the 
diamond company, was destined to recuperate 
and maintain itself. He also called attention 
to the wisdom shown by the London Dia- 
mond Syndicate in not competing with the 
Russians in the sale of diamonds, as other- 
wise “consternation would have been created 
throughout the whole trade, important firms 
of cutters and polishers in Amsterdam and 
Antwerp would have been ruined, the effect 
on America would have been disastrous, and 
the recovery of the diamond market would 
have been delayed for a very long period.” 

In conclusion, the chairman mentioned the 
announcement that after protracted negotia- 
tions an agreement had been partially con- 
cluded by the terms of which the diamonds 
produced in the Congo and in Angola would 
be disposed of in conjunction with the Dia- 
mond Syndicate, thus giving it again full 
control of all the principal diamond-produc- 
ing regions.’ 

At a meeting of the De Beers sharehold- 
ers, held on Dec. 29, 1922, just after the gen- 
eral meeting, it was decided to add 100,000 
deferred shares to the stock. At £2 10s. per 
share this is £250,000, but of course at the 
high ruling premium this would mean from 
£1,000,000 to £1,500,000 in cash. Sir David 
Harris stated that it was proposed to utilize 
the additional 100,000 shares in the follow- 


"3 Se, Afr. Min. Eng. Jour., Johannesburg, Jan. 1, 
1923. 
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Diamonds with 
Calibre Triangle 
Hope Sapphires Pro- 
duce Beautiful Effects 


ANY leading manufacturers are 

using diamonds and _ triangle 
Hope Sapphires, in platinum set- 
tings, to obtain new and beautiful 
jewelry effects. 


The finest moderate priced clasp 
used with Deltah Pearls this year 
was a lover’s bow-knot design with 
two triangle Hope Blue Sapphires 
and a Diamond. 


During Christmas month, you can 
sell Sapphires and Diamond goods, 
the jewelry vogue. Display such 
jewelry now. 





By the Makers of DELTAH PEARLS 














Why the Sapphire Vogue is 
in part due to Hope Sapphires 
A TENDENCY in style only be- 


comes a vogue when it is attain- 
able to a large number of people. 
Hope Sapphires, identical with the genuine 
but much more moderate in price, have 
made the possession of sapphire jewelry 
possible to a large number of people. Hope 
Sapphires have thus made it possible for 
American jewelers to popularize the Sapphire 
vogue. 


L Heller 6 Son, nc. 


PARIS - PROVIDENCE . GENEVA 
358 Fifth Avenue New York 
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ing manner: To pay off the existing liabil- 
ity of £450,000 and to exchange one De Beers 
deferred share for two Premier (Transvaal) 
Diamond Mining Co. deferred shares. 

This proposal to purchase 100,000 deferred 
shares of the Premier mine for the De Beers 
Consolidated has been made the subject of 
an interpellation in the House of Assembly 
at Cape Town, as to whether the purchase 
might signify the closing down of the Pre- 
mier to cut off competition, and as to what 
steps in this case the Government proposed 
to take to protect its interest in that mine. 
In reply, the Minister of Mines and Indus- 
tries stated that he knew that the purchase 
of the shares was under consideration by the 
De Beers directors, but that he was not 
aware of any danger that the Premier would 
be closed down. Moreover, the interests of 
the Government were sufficiently protected 
under Sec. 32 and 34 of the Precious Stones 
Ordinance, 1903, Transvaal, and that no ab- 
sorption could affect the Government’s stat- 
utory rights.” 

At the. 20th general meeting of share- 
holders ofthe Premier mine, held in Johan- 
nesburg, Feb. 23, 1923, Sir Thomas Cullinan, 
who presided, made the following statement 
as to the course pursued by this company: 


In reviewing the accounts for the company’s year 
you will find that the policy we have followed was 
to keep the mine working, though on a small scale. 
The numbgg’ of loads treated was lower than the 
very low-water’ mark reached: in 1921, the bright 
spot being a slightly improved’ yield per load. Our 
scale of. operations. is »still confined to the lowest 
possible’ economic. limit without closing down, and 
operations will continue on this reduced scale until 
conditions in the diamond trade warrant an increase 
in the output of diamonds. This policy of “nursing” 
depressed markets has only been possible through 
the control of the output by the big producers an] 
the control of sales by the Diamond Syndicate. 
Fortunately a better demand set in during the latter 
portion of the company’s financial year, although 
sales are still a long way below pre-war results. 
The present situation gives us hope that with a 
gradual improvement in normal trade conditions, 
better times are in store for the diamond industry. 
The prosperity in America has had a great deal to 
do with the improved position. 
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company to exchange one De Beers deferred 
share for every two Premier deferred shares, 
and said that the circular referring to the 
details of this offer, which was to remain 
open until Mar. 31, 1923, had been referred 
to all the deferred shareholders. _ 

The statistics of production in the Pre- 
mier mine clearly reflect the progressive de- 
pression, but prove that even at the worst 
the management was able to show a profit, 
however small. 

Making due allowance for the varying de- 
preciation of the pound sterling since the 
beginning of the World War, the above to- 
tal value would be equivalent to $113,378,000. 
For the entire period of 20 years the average 
yield per load in carats was 0.231, or a little 
over 23 carats per 100 loads. The carat 
yield per load reached its lowest point in 
1920, when it was only 0.176, but recovered 
in 1921 to 0.211. In 1922, on the small out- 
put of 299,339 carats, the average per load 
was considerably higher than in the previous 
year. 

The records of diamond production in the 
New Jagersfontein mine for the past 15 
years give the total number of loads of blue 
ground washed as 42,645,000, from which 
3,641,000 carats of diamonds were recovered, 
or 8.55 carats per 100 loads. The total 
value of this output was £13,005,000, or 71.4s. 
per carat. 

The Koffyfontein Diamonds held their an- 
nual meeting on Dec. 8, 1922, at Koffyfon- 
tein. The report showed a loss for the year 
of £33,778. Limited washing operations had 
been carried on merely in order to provide 
employment for as many as possible of the 
European employes, for labor conditions 
were so depressed that they could not have 
found work elsewhere. As the diamonds 
recovered had to be sold at prices below the 
cost of production, the loss above noted 
could not be avoided, and was increased by 
the heavy standing charges, such as monthly 
claim licenses and floor rentals. In spite of 
this discouraging retrospect, the chairman 








DIAMOND OUTPUT OF PREMIER MINE 
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The speaker also called the shareholders’ 


attention to a recent offer of the De Beers 
iio, 


*South Africa, London, Mar. 30, 1923. 


expressed his confidence that the diamond 
market had already changed for the better.’ 





1S0. Afr. Min. Eng. Jour., Dec. 23, 1922. 
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The Frank Smith Diamond Estates and 
Exploration Co., Ltd., is another of the dia- 
mond fields where the managers were mark- 
ing time toward the close of 1922. At the 
general meeting on Dec. 5, the chairman, J. 
G. Lawn, stated that during the year the 
surplus stocks were disposed of as far as 
possible, and that the machinery, plant and 
buildings had been well looked after so that 
work could be resumed whenever it might 
be thought desirable to do so. This mine 
was closed down Feb. 28, 1921, when the 
diamond market was so much depressed, but 
1922 already marked a turn in the tide, al- 
though the improvement had not proceeded 
far enough by the end of the year to encour- 
age recommencing operations. The chair- 
man said the diamonds were very good in 
quality, but as the average of production was 
low, the margin of profit was small, and 
hence a further improvement of the market 
was necessary to insure good returns. 

At the tenth annual meeting of the New 
Eland Diamonds, over which Sir Thomas 
Cullinan presided, it was announced that be- 
cause of the prevailing depression.in the dia- 
mond trade the company had to close down 
at the end of February, 1922, just at a time 
when preparations had been completed. to 
draw blue ground through crosseuts at the 
425-foot fevel. Considerable development 
work had been done and the dam had been 
increased to a capacity of 8,000,000 gallons. 
The mine showed 1,228,000 loads of blue 
ground, a reserve amply sufficient for five 
years. The greater part of the profits so 
far realized had been employed: for develop- 
ment, and it is believed that a stage has now 
been reached when the shareholders will 
soon begin to secure dividends. Production 
was resumed Oct. 1, 1922, and as working 
costs have fallen they should not at present 
be higher than 6s. per load. The Govern- 
ment lease has been renewed for a further 
term of five years from May, 1922, and un- 
less something unforeseen should intervene, 
it is believed that a production*up to 20,000 
loads per month ought to be realized six 
months later. 


The New Vaal River Diamond and Ex- 
ploration Co., Ltd., was able to present quite 
a favorable report for the year 1922 at the 
twenty-first general meeting held at Sydney- 
on-Vaal, Cape Province. The gross revenue 
for the year amounted to £12,124, and after 
deducting gross expenditure of £9,827, there 
was left a net profit of £2,297. The sum 
realized for the 6.40114 carats of diamonds 
produced in the year was £48,478, this being 
an average of £7 11s. 5d. per carat, nearly 
20s. more than the average of the previous 
year.” 


Regarding the West End Diamond Co. of 
South Africa, the director, Sir Julius Jeppe, 
at the meeting held in December, 1922, an- 
nounced that during the months since July 1 
there had been recovered 9,23514 carats of 
diamonds, valued at £23,862. He also stated; 
that the mine was opening up well and con- 
tained good, clean, yellow ground, although: 
in the upper part there was still a small pro- 
portion of reef, which it was expected would’ 
disappear at depth. At 12 feet excellent blue- 
ground has been struck. 

(To be continued) 


1S0. Afr. Min. Rev., Johannesburg, Dec., 1922. 
2 African World, London, June 2, 1923. 
3 So. Afr. Min. Eng. Jour., Dec. 30, 1922. 
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BROADWAY JEWELERS ROBBED 





Safe Breakers Obtain Gems and Jewelry 
from R. R. Fogel & Co., 
New York 


Some time between last Saturday evening 
and Monday morning, robbers forced their 
way into the watch and jewelry establish- 
ment of R. R. Fogel & Co., 173 Broadway, 
New York, and after ripping open the huge 
safe, stole rings, bracelets, watches, chains, 
diamonds, pens, pencils and other articles 
said to be valued at several thousand dollars. 
As the concern. is still busy taking an inven- 
tory, the exact loss could not be determined 
at the time THE JEWELERS’ CIRCULAR went 
to press. 

Just how the men got into the building or 
made their escape, is still unknown. It is 
believed, however, that they succeeded in 
slipping past the salesmen in a clothing store, 
occupied by a concern below the Fogel firm, 
and probably hid in the building and at an 
opportune time forced their way into the 
establishment of the Barton Mfg. Co., mak- 
er of rubber stamps, located on the fourth 
floor of the building. There they attempted 
to open the safe, but were unsuccessful. 
They then ripped a hole in the floor and 
dropped into the Fogel establishment, where 
they worked quietly and unnoticed and suc- 
ceeded in opening the safe. They used an 
electric drill, which they attached to a 
socket near the safe, to drill holes in the 
front doors. Then they used a sectional 
“jimmy,” and after ripping open the strong 
box, rifled it of its contents, including a 
large amount of jewelry and a small amount 
of cash. The men then made their escape, 
but just how they got out has not been de- 
termined. 

The thieves left behind them a number of 
drills, “jimmies,” gloves and a cap, which 
one of the thieves evidently wore. The leav- 
ing of the cap behind is believed to be evi- 
dence of the fact that the thieves were fright- 
ened away before they actually completed 
their job. All these articles have been taken 
by the police and may serve as valuable 
clues 








Two Young Men Arrested. at Syracuse, 
N. Y., After It Is Charged That They 
Attempted to Steal Diamond Pins 
from a Jewelry Store 


Utica, N. Y., Dec. 3—Two young men 
of Ithaca, who say they are Cornell students, 
were arrested Saturday in Syracuse by 
Patrolman Margiasso, who chased them 
from the H. G. Howe, Inc., jewelry store, 
21S. Salina St., where it is charged that 


they attempted to steal two expensive 
diamond stick pins. The two men escaped 
from employes of the store. When fol- 


lowed and arrested in the crowd of pedes- 
trians, they declared that they must have 
been mistaken for the two men who were 
i the store. A diamond stickpin worth 
$100 was found in the possession of one 
of the men who told the police it was 
given him by his parents when he entered 
college, 

_The men entered the store when the en- 
lire staff of salesmen was attentive to cus- 
tomers. Later when approached by T. G. 


Gregory, they asked to be shown diamond 
Pins and while one held the attention of a 
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clerk at the end of the jewelry case, the 
companion, it is charged, placed one of the 
pins in his pocket. 

The same thing was repeated, it is said, 
with the other youth acting as the prospec- 
tive customer. The salesman turned around 
just in time, however, to see the man stick 
the pin in the sleeve of his coat, he charges. 

A quick inventory of the case also con- 
vinced Mr. Gregory of the loss of the 
other diamond, and as he started from be- 
hind the show case to question the men, 
both ran for the door. Their progress was 
halted by customers, and they were held by 
T. E. Gregory, father of the salesman. 

As the salesmen were walking to the rear 
of the store, they dropped the diamonds and 
fled through the door. One of the sales- 
men watched the two men while another 
found a policeman. The two were over- 
taken in half a block. One of the prisoners 
became highly indignant, and asked per- 
mission to telephone to his parents. This 
was denied. They were held on an open 
charge. 








WATCH COMPANY SOLD 


Dueber-Hampden Watch Co., Canton, O., 
Purchased by Cleveland Capitalists 
—Output to be Increased 


Canton, O., Dec. 3.—The Dueber-Hamp- 
den Watch Co., one of Canton’s oldest and 
best known industries, a concern which has 
brought the city a nationwide reputation, 
was sold Saturday to Cleveland capital ex- 
clusively, it was announced. The company 
taking over the entire Dueber holdings of 
the concern is to be known as the Dueber- 
Hampden, Inc. Officers of the new com- 
pany will be named within a few days. 

The sale price was not made public, but 
it is understood to have been between two 
and two and a half millions. The new own- 
ers purchased the Dueber interest of the 
concern from A. M. Dueber, president; his 
mother, Mrs. Mary Dueber, and his sisters, 
Miss Pauline Dueber and Mrs. A. L. Joliet. 

The same type of watches will be manu- 
factured. It is understood the trade names 
made famous by the Dueber-Hampden Co. 
will be retained. The force of employes will 
be increased and production will be ad- 
vanced, according to a statement. 

The Dueber-Hampden Watch Co.’s 
plant has been on the market for several 
months. It was rumored at one time that 
Henry Ford was interested in purchasing 
the plant for the purpose of manufacturing 
speedometers, and again it was said that 
Thomas A. Edison was considering taking 
over the corporation. The Dueber interests 
practically controlled the company. A. M. 
Dueber, his mother and sisters owned prac- 
tically all of the stock of the Dueber com- 
pany and controlled the greater part of the 
Hampden company. 

The corporation came to Canton in 1888, 
being a combination of the Dueber Watch 
Case Co., of Newport, Ky., and the Hamp- 
den Watch Co., of Springfield, Mass. The 
Myers’ heirs gave the company the land on 
which the plant stands. The erection of the 
plant was started in 1887, and completed the 
following year. Attractive landscape gar- 
dening and planting of trees and shrubs and 
the care with which the plant has been kept 
up, has made it one of the most attractive 
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industrial plants in this section of the State. 

The company now employes approximately 
1,000 men, and between 400 and 500 women. 
It is understood the new owners intend in- 
creasing the force considerably in order that 
production may be speeded. 

The new company will take charge of the 
plant in the near future, it was said Satur- 
day. Mr. Dueber will devote his time to 
other business interests. 








OFFERED FORGED CHECK 


Man Who Tried to Pass Draft with Name 
of Ex-Judge Greenbaum on Bowery 
Jeweler Held in $5,000 Bail 

Charged with forging the name of former 
Supreme Court Judge Samuel Greenbaum 
to a check for $135, a man said to be Harry 
Brown, alias “Philip Arthur,’ was held in 
$5,000 bail for examination by Magistrate 
Weil in the Essex Market Court yesterday. 
It was alleged that the defendant, on Satur- 
day, called at the jewelry store of Max 
Jorrisch, 282 Bowery, and after picking out 
a ring for $135, offered in payment a check 
made out to “Philip Arthur,” purporting to 
ke signed by Judge Greenbaum, drawn on 
the Lawyers’ Title and Trust Co., and certi- 
fied by that institution. 

Mr. Jorrisch was suspicious of the check 
and of his customer and after making in- 
quiries arrested the defendant and com- 
municated with Judge Greenbaum, who de- 
nounced the check as a forgery. 

The defendant, who is about 5 feet 9 inches 
high, weighs about 140 pounds, has dark 
brown hair and is cleanshaven. He is said 
to be an ex-reporter of a daily newspaper. 
When arrested, the police say, a large num- 
ber of blank checks on various banks were 
found on his person, some signed in blank. 
Among the latter was another with Judge 
Greenbaum’s name, 

An attempt is being made by Mr. Jorrisch 
to find if the man has visited any other 
jewelers and issued other spurious checks. 

The check passed on Jorrisch was evi- 
dently made out some time ago as the man 
had taken it to the Lawyers’ Title & Trust 
Co. for certification and this was done after 
some hesitancy on the part of the bank’s 
officials. Judge Greenbaum noticed when 
he received his statement from the bank 
that a check for $135 had been certified and 
made inquiries about it as he had made 
no such draft. The next he heard was that 
it had been offered to the jeweler and that 
the man who passed it was in custody. 

Judge Greenbaum, who was counsel for 
the old Jewelers Board of Trade before his 
elevation to the bench is the father of E. S. 
and L. S. Greenbaum, of Greenbaum, Wolff 
& Ernst, the present counsel for the Na- 
tional Jewelers’ Board of Trade. 











Property losses in a fire, early one morn- 
ing recently, which started in the cellar of 
the McCarty pool room at 4 W. 12th St, 
Atlanta, Ga., and was finally brought under 
control only after the firemen had fought it 
for nearly three hours, is expected to total 
approximately $22,000. The front of the 
building at the northwest corner of 12th 
and Broad Sts., which is occupied by Per- 
rott Optical Co. and Dierks Jewelry Co., 
was also considerably damaged. 
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The Story of the Growth of the 
Jewelry Arts School 


gp legge its need to the industry in less 
than three years the Jewelry Arts 
School, New York, has secured the endorse- 
ment aud co-operation of the Jewelry Crafts 
Association. That organization endorses the 
character of its instruction and the practical 
way in which the instruction is given to the 
students, and has agreed to co-operate with 
the school in placing its graduates in the 
shops of its members and in many ways en- 
courage the splendid work which this insti- 
tution is doing. The school teaches setting, 
carving, engraving, jewelry making, design- 
ing and repairing. 

The school was started in the Bronx on 
lan. 25, 1921, by D. B. Roy, with a capacity 
for eight students who were to be given in- 
struction in jewelry manufacturing and dia- 
mond setting on Monday, Wednesday and 
Friday evenings. Mr. Roy is an expert 
jeweler and comes from a family of jewelers. 
He quickly saw the need for an apprentice 
school in the jewelry trade. After waiting 
for nearly two months he finally enrolled his 
frst student on March 13, 1921. A _ short 
time later he received inquiries for engrav- 
ing, carving, etc., and as a result these 
courses were added and W. H. Frost was 
taken on aS an instructor on May 1, 1921. 
The school soon after that closed for the 
Summer with seven pupils enrolled. 

On Aug. 1, Mr. Frost was taken in as an 
associate and then the school was moved 
from the Bronx to 103 E. 125th St., its 
present quarters, with accommodations for 
2 students. It opened its doors again on 
Sept. 19, 1921, with four pupils, evening 
cass only, but by Jan. 15, 1922, all the seats 
were taken in the evening class and on Feb. 
|, the seating capacity was again increased 
to 48, 

By this time the school had become known 
and the interest of the Jewelry Crafts As- 
weiation was aroused, because the latter 
association had long been urging the need of 
a trade school for the industry and _ this 
interest led members of the association to 
«ada representative out to the Jewelry Arts 
School to find out just exactly what it was 
ad how it proposed to train the students. 

The report of this visit by the Jewelry 
(rafts Association was favorably presented 
its board of directors and it was decided 
that as soon as the school opened again in 
he Fall, that a representative committee of 
jractical men would inspect the school and 
st it as to its practicability. This commit- 
te of the Jewelry Crafts Association finally 
mde its inspection and later, after negotiat- 
tg and deciding on a policy of co-operation, 
‘ithusiastically endorsed the school. 

It hecame necessary again on Feb. 1, 1923, 
“increase the capacity to 82 and on March 
Mr. Roy and Mr. Frost had the satisfac- 
wn of seeing the evening class filled, with 
“students in attendance, and the day class 
with 35 students enrolled. 

By this time the graduates from the 
“tol, varying in length of time of instruc- 
‘mn according to the courses taken up, were 
taduating and practically everyone of these 
"made good in the shops in which they 
"€ placed, in the sense that it was satis- 
““orily shown that they were given a good 
“at in, their trade and that in all prob- 
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ability they would develop into good setters, 
jewelers and engravers. Some of these men 
have done exceptionally well and are today 
making very good progress towards effi- 
ciency in the work which they have taken 
up. 
Phe Government, on June 15, recognized 
this school by entering into a contract with 
it to train men who were being rehabilitated 
after injury in the war and all but one or 
two of these Government students are mak- 
ing good. 

On July 27, the evening school closed for 
the Summer and opened up again this year 
on Sept. 1, with an attendance of 70 in the 
evening school and 25 in the day school, 
made up as follows: 38 setters, 20 carvers, 
11 engravers, 21 jewelers, two designers, 
three repairers. 

The graduates from the school from Jan., 
1921, to Sept., 1921, were two; from Sept., 
1921, to Sept., 1922, were 33; from Sept., 
1922, to Sept., 1923, were 117, making a total 
of 152. 


It is interesting to note that 15 per cent 
of the pupils were already in the jewelry 
industry and wanted to take up another 
branch of the trade, the rest never having 
had any experience in the trade whatsoever. 
The average age of the pupils is 22 years, 
but some curious differences in age and 
walks of life are noted. One man 45 years 
old took up carving, another man 53 years 
old took up carving, one 34 took up setting 
and another 46 took up setting. All theie 
men are making good at their new 
work. Over 90 per cent of the graduates 
are at present employed. 

The school has received many letters of 
recommendation and, as expected, by this 
date is filled to capacity and is being en- 
larged again and more and up-to-date ma- 
chinery is being added. The present staff of 
the school consists of three instructors in the 
day school and five in the night school. 

The jewelry trade, particularly in New 
York, will soon appreciate, if it has not al- 
ready, that this school is here to stay and 
its progress so far, from its very small be- 
ginning, has been rapid. The old-time 
impression that only in a shop could an ap- 
prentice really be taught the trade has not 
been upheld. It has been proven that a 
young man can be taught in a school and be 
of decided use when he comes into the 
factory for the first time. 








The Paper Industries Exposition has re- 
served the entire first floor of the Grand 
Central Palace for its 1924 exhibition, and 
has made tentative reservation of the mez- 
zanine floor in addition, if the number cof 
exhibitors warrants this expansion of the 
paper show, which will be held the week be- 
ginning April 7. The success of the first ex- 
position held in April, 1923, was such that 
the change to first floor space, with its great- 
er facilities for showing and viewing 2x- 
hibits, was justified. Already there have 
been contracts for space received from 
123 of those who exhibited in the 1923 ex- 
hibition. As was the case with the first 
show, the exposition will be held during the 
week when the American Paper and Pulp 
and National Paper Trade Associations and 
their affiliated organizations are holding their 
annual meeting at the Waldorf-Astoria, in 
New York. ; 
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NEW TARIFF RULINGS 


United States General Appraisers Render 
Decisions as to Duty on Clock Glass 
Jewelry, Paste Gems, Pencils, Etc. 





A number of minor decisions were re- 
cently handed down by the Board of United 
States General Appraisers which contained 
matters of more or less interest to the 
jewelry trade in the way of decisions as to 
the duty on clock glass, jewelry, imitation 
precious stones, etc. 

Board No. 1, consisting of General Ap- 
praisers McClelland, Sullivan and Brown, 
recently decided the protest of Semon Bache 
& Co., New York, against the duty levied 
on beveled clock glasses which were classi- 
fied at 35 per cent. ad valorem under Par. 95 
of the Tariff Act of 1913, but which they 
claimed were dutiable under Pars. 85, 88 or 
90. In an opinion by General Appraiser 
Sullivan, the Board holds on the authority 
of Bache vs. United States, window glass 
cut circular and beveled is dutiable accord- 
ing to size under Par. 85 and Par. 90, as the 
importers claimed. 


The same Board, on the protest of Deu- 
bron & Hearn, New York, against an as- 
sessment on jewelry consisting of shot or 
ball chain used chiefly as pull chain for 
electric lights, held that it was dutiable for 
use in the manufacture of jewelry and was 
properly classified under Par. 356 at 50 per 
cent. ad valorem and overruled the claim of 
the importers that it was a manufacture of 
metal dutiable at 20 per cent under Par. 167. 

The Board recently handed down a de- 
cision on the protest of F. Hoffman Co., 
New York, against an assessment of duty on 
merchandise invoiced as stones, cabochons 
and ornaments composed in chief value of 
glass or paste cut and colored. These were 
assessed by the collector at 55 per cent. ad 
valorem under Par. 218 of the Tariff Act 
of 1922 and were claimed by the importers 
to be dutiable as imitation precious stones 
at 20 per cent. under Par. 1429, In an opin- 
ion by Mr. Sullivan, the Board holds the 
collector was wrong and that the articles 
were dutiable as imitation precious stones 
under the paragraph claimed by the im- 
porter. 

The question of the duty on metal pocket 
pencils came up in the protest of Theo. L. 
Stern & Co., New York, in regard to a 
shipment of pencils composed of metal re- 
sembling silver or silver plate, each having 
a cap on the end which when turned to the 
right projects the lead from the point. They 
also had a metal clip. The collector had 
classified them as dutiable at 60 per cent. 
under Par. 356 of the Tariff Act of 1913. 
This classification the Board sustained as it 
was found the pencils in question are de- 
signed to be carried in the pocket, are made 
of metal and are worth more than 20 cents 
per dozen pieces. The protest of the im- 
porters was overruled. 








The firm of Bogaert & Edwards has been 
formed to engage in business at 107 No. 
Limestone St., Lexington, Ky. Victor Bo- 
gaert, Jr., formerly of the Victor Bogaert 
Co., Lexington, and R. S. Edwards of the 
Edwards Jewelry Co., are members of the 
new firm. The firm will do a jewelry man- 
ufacturing and géneral repair business. 
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SCHLESS-HARwooD Co, 
DIAMOND Ss. 
170 BROADWAY 


NEw YORK 


WE HAVE KEPT FAITH 





We are proud of the fact that we have never 
lost a single customer, since this business has 
been established, : 


Here the promise has always been fulfilled. 


We adhere strictly to our original policy 
of honesty and fair dealings, which warrants the 
faith and confidence of our friends and customerse 


Our efficient organization is such that we 
are in position to co-operate with our trade to 
the utmost degree. 


Ours has been a constructive policy,co-operating 
with our customers and a desire to help them get a 
maximum turnover with a minimum investment is the 
backbone of our structure. 


We manufacture the largest and most varied 
assortment of diamond rings in the trade, 


We import our own diamonds and manufacture 
our own mountings, 


Good business has proved the fact that 
success is assured by getting as near as possible 
to the source of production. 


We have a legitimate line to offer at prices 
that invite keenest competition. 


We sell exclusively to the jobbing trade. 


In justice to yourself, our line should be 
given first consideration. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS, 


a 


<M Marisol G. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 






























Lonpon, Nov. 21.—Although the diamond 
trade is in the midst of its Christmas season, 
which is usually one of the best of the year 
for jewelers in this city, it cannot be said 
that the present season has proved very 
brisk thus far inasmuch as the sales of 
diamonds have been concerned. Trade 
conditions have been affected to a consid- 
erable extent by the political situation. 
Everybody in the United States understands 
what it means to have weeks or months of 
uncertainty as to the political election in that 
country and here especially it is so, and as 
the outcome may make a change in the fiscal 
policy of the country it is being very care- 
fully watched. 

Even middle class jewelry shops do not 
sem to be doing as brisk a business this 
year as has been the case in some previous 
years. The fact that there is a great deal 
of unemployment naturally has a_ consid- 
erable effect on business—particularly where 
jewelry stores are located in districts where 
the laboring class lives. The Hatton Garden 
market does not show a very brisk business 
at the present time. Local dealers have been 
exchanging or selling mounted articles with 
asmall margin of profit. 

In melées or small diamonds some transac 
tions of minor importance were carried out 
the inquiries by only a few of our whole- 
sle firms being for some sizes from %4 
carat and upwards to six grains in the fine 
qualities, for export purposes. 

The rough diamond market, on the other 
hand, has shown considerable animation o1 
late, and many consignments have been sold 
for American accounts and also for Am- 
sterdam and Antwerp concerns. The Bull- 
fontein shipments shown by the syndicate 
was entirely taken by continental importers. 

We have been informed that the plan to 
resume the Brighton diamond cutting fac- 
tories for disabled soldiers has entirely fallen 
through, and consequently all plans in con- 
nection with the revival of the endeavor have 
ken given up. 





AmsterpaAM, Nov. 19.—There has been 
wme activity in this market during the past 
fortnight and a call has been noted for pol- 
ished stones due to the presence of many 
foreign merchants, notably many representa- 
tives of American firms who have arrived 
during the past week or 10 days. This may 
tventually bring a steady employment among 
damond cutters, but according to reports 
tots are very small as buyers are close 
« making purchases, and are considering 
wily the purchasing power of the public in 
thir respective countries. It is principally 
through this that the big manufacturers con- 
inue to keep their diamond cutting factories 
operation, while the middleman and the 
mall merchants find the struggle for busi- 
uss very hard. 
The rough material in some qualities has 
more and more concentrated, which 
May produce for some of those in the trade 
‘very good effect, as it makes prices very 
feady, but a great many have found it im- 


possible to obtain the necessary gems to 
continue their business along brisk lines. 
Melées in good quality, and large stones 
from four grainers and upwards are still 
in demand by American and Canadian firms, 
and have advanced in price of late. The rough 
diamond trade is busier than it was a few 
months ago, and with a great demand for 
small cut stones, it is quite obvious that the 
rough material in that branch of the in- 
dustry is meeting with a ready market. 

During the beginning of the month there 
was some business done in industrial dia- 
monds, some merchants in that branch of 
the industry having been in the market, but 
as they did not stay for a long time the 
demand soon decreased. 





Paris, Nov. 19.—The steady business in 
this market, to which reference was made 
in last month’s letter, has continued since 
that time. Although conditions are not as 
good economically as might be desired and 
do not tend to help to further trade, still 
people here are, according to their traditional 
custom, eager to see displays of jewelry and 
especially new designs during the Christmas 
season. On the other hand, it is anticipated 
that the cheap articles will draw the most 
attention from the public, for as is the case 
everywhere, the purchasing power of the 
public has shown a marked decrease. This 
of course results in a demand for cheaper 
grades of diamond, and most of the parcels 
of cut stones which are being purchased in 
this market consist of mélées. During the 
past fornight a considerable quantity of 
gems of this ciass were brought from the 
Antwerp market. 

The large size stones as well as medium 
assortments in the fine qualities, are naturally 
limited by certain quarters in the market, 
since they are being bought either for ex- 
port or by some of the principal jewelers 
for special order. 

As far as the other varieties of the pre- 
cious stones is concerned, it is noted that 
emeralds of good quality and medium size 
are meeting with a brisk market and are 
consequently fetching good prices. The same 
is the case with good quality pearls, as a 
fair amount of business has been done among 
pearl dealers during the month. 

Employment among diamond cutters at 
Paris, also in provincial centers, is reported 
to be normal, the general complaint being 
only the difficulty to get hold of the proper 
rough material. Business in “roses” re- 
mains very dull, except for an occasional 
order for small quantities of cheap quality, 
which has no effect whatever on the market. 








Some of Pittsburgh’s jewelry stores have 
engaged a large number of college students 
to help out during the Christmas rush. The 
holiday trade started in earnest Saturday, 
some stores doing record-breaking business. 
Some of the stores have been especially dec- 
orated for the Christmas season with holly 
and other evidences of the Yuletide spirit 
everywhere in evidence. 
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MEXICO MARKING TIME 





Twenty Thousand Watches 
Worth of Clocks Sold 
Country Annually 


Wasuincton, D. C., Dec. 1—Approxi- 
mately 20,000 watches are being sold an- 
nually in Mexico at the present time, the 
value being approximately $160,000 U. S. 
currency, says Consul Thomas D. Bowman 
in a report to the Department of Commerce. 
This estimate is based upon the official im- 
port statistics. The value of clocks sold annu- 
ally is estimated at $140,000 U. S. currency. 

No watches or clocks are manufactured 
in Mexico. The American manufacturer, 
despite his propinquity to the market, gets 
only about 35 per cent. of the entire trade. 
Importers calculate the cost of the Ameri- 
can watch at 50 per cent. higher, laid down 
in Mexico City, than an European watch of 
the same size, style and appearance, but 
credit the success of the former to its repu- 
tation for quality. 

Switzerland has always held the largest 
share of the Mexican watch trade, with 
France, the United States, and Germany in 
strongest competition. Germany is the 
strongest competitor of the United States 
in the clock trade. Two of the most popu- 
lar of the European brands are “Omega” 
and “Longines,” both Swiss watches. 

A peculiarity of the Mexican market is 
the preponderance of cheap watches sold. 
Most of the cheap watches come from Eu- 
rope. The large importers in Mexico City 
are, with one exception, Germans, and they 
are disposed to favor the European trade, 
although price and quality are not without 
influence with them. 

Every variety of watch is found, but the 
wrist watch appears to be in greatest favor. 
Novelty shapes and styles also find a good 
demand. Prices of watches vary greatly. 
A wrist watch can be bought for as low as 
$5 U. S. currency. Ladies’ wrist watches of 
solid gold can be bought retail at from $45 
U. S. currency, up; gold plated from $20, 
and men’s good quality watches sell at about 
the same range of prices. 

Importers of good financial repute receive 
the conventional terms of 60 days from date 
of draft. They give 30 days to the trade. 


and $140,000 
in that 








Window Smasher Escapes With Loot Worth 
$3,000 from Toronto Jewelry Store 


Toronto, Can., Nov. 28.—The jewelry 
store of Kents, Ltd. 144 Younge St., 
Toronto, was robbed at about 11 o’clock on 
the night of Sunday, Nov. 25. The burglar, 
watching his opportunity when the police 
officers on duty were at the other end of 
their beats, smashed the front window and 
reached a number of articles of diamond 
jewelry with which he made a rapid escape. 
The value of the goods taken is estimated 
at about $3,000. 

The breaking of the window gave an 
alarm to a signal protection service from 
which the call went to police headquarters 
and several officers were quickly on the 
spot but could find no clue to the robber, 
except that he had been seen going west on 
a side street. It is not known whether he 
had escaped in an automobile or not. 

The missing jewelry is covered by 
burglary insurance. 
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WIRE US at our expense for memorandum 
selection stating approximately what your wants 
are, and we will soon convince you that it pays 
to deal at headquarters with a reputable and 
reliable house. 


Necklaces, Chokers, Ropes, Collars, Tassels, 


Bracelets, Scarf Pins, Earrings 


Beautiful leather cases with 


ivory satin lining sold separately. Lin irite H 


Mountings In ylatinum or 
- I 65 Nassau St., New York 


_ 18 K. white gold. 
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LOSES RINGS WORTH $20,000 





Chicago Diamond Broker Held Up and 
Robbed While in Omaha on 
Business 
OmaAHA, Neb., Nov. 30.—William Hoff- 
man, Chicago diamond broker, while in 
(maha on business, was slugged and robbed 
of $20,000 worth of diamonds on the steps 
of the Uintah apartments the night of Nov. 
26. Two bandits did the job. The loss 
consisted of three diamond rings, one slightly 
oven seven carats, and the smallest one of 
the three slightly more than four carats, ac- 

cording to Mr. Hoffman. 

Mr. Hoffman is well known to the jewel- 
ers of Omaha and comes here often on 
business. While in Omaha this time he was 
a guest at the home of Mr. and Mrs. C. H. 
McGreer at the apartment. On this par- 
ticular evening he had been at a theatre with 
Mrs. McGreer and her daughter, Miss Ann 
Gillespie. Returning to the apartment 
shortly after 11 o’clock at night, Mrs. Mc- 
Greer and the daughter went up the steps 
while Hoffman lingered a moment at the 
doorway below. When near the top of the 
steps the two women heard a thud, they 
said, and looking around saw Hoffman fall 
and three bandits standing over him. One 
of them leveled his pistol at the women and 
commanded “Stand still right where you 
are.” They stood. Meantime the other 
two bandits stripped the rings from the fin- 
gers of Hoffman as he lay prostrate at the 
entrance to the apartment. . 

Finishing their job they commanded Hoff- 
man to remain lying quietly for 10 minutes. 
Meantime they leaped into an automobile 
and sped away. 








Differences Between Mt. Vernon Co., Silver. 


smiths, and Mt. Vernon Metal Products 
Co., Settled After Two Years of 
Litigation 

After two years of litigation, a settlement 
has been reached between the Mount Ver- 
non Co., silversmiths (a Gorham subsidiary) 
and the Mount Vernon Metal Products Co., 
inc., and the court proceedings have been 
discontinued. 

The Mount Vernon Co., silversmiths, op- 
erated the Mount Vernon Metal Products 
Co. under a management contract during 
1920 and part of 1921, and upon termination 
of the contract in October, 1921, brought an 
action for $78,000 for moneys alleged to have 
been advanced under the contract, placing a 
lis pendens upon the Metal Products fac- 
tory building and retaining possession of its 
personal property, claiming a lien. The 
Metal Products Co. counterclaimed and also 
brought a second suit against the Mount 
Vernon Co., silversmiths; the Gorham Co., 
the Silversmiths Co., Franklin A. Taylor, 
and the officers and directors of the Mount 
Vernon Co., silversmiths, asking to have set 
aside a sale of the Mount Vernon Silver- 
smiths’ plant and property in Mount Vernon 
to the Gorham Co. 

_During this litigation the Metal Products 
Co. lost its real estate by foreclosure, which 
was acquired by the Westchester Lighting 
ty and its personal property became value- 
ess, 

Two weeks of trial in September did not 
finish the case, which was continued until 
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October, pending which negotiations for set- 
tlement were commenced and have just been 
consummated. 

Under the terms of settlement, all the 
pending litigation has been settled, the plant 
of the Mount Vernon Co., silversmiths, has 
been sold to the Westchester Lighting Co., 
and, in order to effect a complete disposition 
of all the matters in difference, the Gorham 
Co. has paid to the Mount Vernon Metal 
Products Co. a substantial sum in full re- 
lease of all rights and claims. 

In this litigation, Olney & Comstock, at- 
torneys of New York, and Henry R. Barrett, 
of White Plains, represented the Gorham in- 
terests, and Frederick S. Taggart, of New 
York, represented the Mount Vernon Metal 
Products Co., Inc. 








SEEK AUCTION ORDINANCE 





New Orleans Retailers Ask Commission 
Council to Regulate Sales of Jewelry 
by Illegitimate Auctioneers 

New Oreans, Nov. 28.—Thirty-five re- 
tail jewelers of New Orleans, appeared be- 
fore the Commission Council the other 
evening to have an ordinance adopted by 
that body regulating the conduct of 
jewelry auctions in this city. The members 
of the Commission Council appeared favor- 
able to the adoption of such a law, and 
the attorney of the jewelers will prepare an 
ordinance upon the subject which will be 
presented at the next session of the com- 
mission. 

The jewelers complain that merchandise 
below standard is placed on auction, adver- 
tised and sold as standard, and that many 
of these alleged auctions are in fact not 
auctions at all; that they do not represent 
the clearance of a jeweler’s stock or bank- 
ruptcy sale, but merely the 
jewelry purchased by the auctioneer out- 
right, and then sold to the public through 
auction methods, 

The delegation calling on the Commission 
Council consisted not only of members of 
the local retailers’ association, but those, also, 
who are in no wise connected with that 
organization. The delegation was repre- 
sented by Louis Hausmann, president of the 
association. During the session of the 
commission, Mr. Hausmann took occasion 
to comment on the report that certain 
jewelry auctioneers did not pay taxes on 
goods, an auctioneer’s license being all that 
was required. He contended that this was 
unfair not only to the retail jewelers but 
to the city and the jewelry-buying public 
as well; and that it, therefore, should be 
prohibited under the law. 

“Any number of men may come to this 
city during the racing season,” observed 
Mr. Hausmann, “take out an auctioneer’s 
license and conduct what is to all intents 
and purposes a ‘fly-by-night’ jewelry store, 
paying no tax on the goods upon which the 
established jewelers in New Orleans are 
required to pay.” 

The delegation stated that it is not their 
intention to advocate an ordinance that 
would affect the legitimate clearance sales 
by reputable jewelers. 








R. E. Church, Canon City, Colo., has 
moved to Hollywood, Cal. 
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CANADIAN JEWELERS ROBBED 


Thugs Beat Partner of Manufacturing 
Concern and Then Loot Safe of 
Merchandise Worth $13,775 

Toronto, Can., Nov. 30.—The jewelry 
manufacturing establishment of Paquette & 
Hughes, 269 Victoria St., was entered by 
robbers last Tuesday and robbed of diamonds 
and jewelry valued at $13,775. The premises 
of the firm are on the third floor of the 
building, reached by a stairway communicat- 
ing directly with the street. 

During the noon hour Getas Paquette, one 
of the partners, was alone in the factory, 
the employes having gone out for lunch. 
Two men entered the office adjoining the 
workroom and one of them, presenting a 
revolver, said: 

“Do what we tell you, or we'll blow your 
head off.” 

They ordered him to open the door lead- 
ing into the factory and told him to lie down 
on the floor with his face to the wall. Then 
one of the men hit him a blow on the head 
while the other ransacked the safe. He was 
again struck a heavy blow as the men were 
leaving, rendering him unconscious. 

On his recovery he attempted to use the 
telephone but found that the robbers had cut 
the wires. He went to an office on the floor 
below and called the police, but before they 
could arrive the bandits had escaped with 
their plunder. 

The stolen goods included 95 diamond 
rings, valued at $6,778; 350 emblem and 
colored stone rings, $3,133; 110 loose ring 
mounts, $1,448, and loose diamonds to the 
value of $1,000. 

Mr. Paquette, who is suffering consider- 
ably from his injuries, stated that the bandits 
made no attempt to disguise themselves and 
he was able to give a good description of 
them to the police. This is the second time 
this store has been robbed, having been en- 
tered during the Winter of 1920 by burglars 
who stole goods valued at $32,000. Paquette 
& Hughes are insured against burglary, but 
there are doubts as to whether the policy 
covers a hold-up of this character. 











DEATH OF W. F. SCHREITER 





Prominent La Crosse, Wis., Jeweler Passes 
Away at the Age of 52 Years 

La Crosse, Wis., Nov. 28.—William F. 
Schreiter, a prominent jeweler of 4th St., 
died at a local hospital Thursday afternoon 
at 2 o’clock. Mr. Schreiter has been in the 
jewelry business for the past 21 years, hav- 
ing conducted his own jewelry store for the 
last 17 years. The present location of his 
store is at 109 N. 4th St. 

Mr. Schreiter was born at New Haven, 
Conn., on Oct. 3, 1871. He came to La 
Crosse with his parents in 1879, and was 
married to Miss Bertha Schnick on Sept. 19, 
1899. He is survived by his widow, one son, 
Harvey, his parents, and three sisters. 

The funeral service was held from the 
late home, Sunday at 2 p. mM. and from the 
German Lutheran Church at 2:30 p. m., the 
Rev. J. T. Gamm officiating. Interment was 
made at Oak Grove Cemetery. 








Hicken Bros. St. Louis, Mo., have sold 
out to the Trauss Jewelry Co. 
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The very Spirit of “JEWELRY FOR CHRISTMAS” carried into the homes of your customers 





Wire Your Nearest Wholesaler for the No. 175 


La Tausca Christmas Tree Display 
This Display Costs $37.15 


(Price subject to Keystone Discount) 


KARPELES COMPANY, 15 Snow Street, PROVIDENCE, R. I. 
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Seeks to Stop Improper Diamond Advertising 








National Jewelers Board of Trade Writes Publishers of Newspapers as to 
Improper Use of Words “Perfect” and “Perfectly Cut” in 
Advertisements of Mail Order Jewelers 

















Acting on a number of complaints as to 
the improper diamond advertising offered to 
the daily papers and magazines, the National 
Jewelers Board of Trade, through its Good 
and Welfare Committee, has been investigat- 
ing for some time past the subject of this 
improper advertising and endeavoring to take 
steps to put a stop to or minimize the prac- 
tice of advertisers using terms which are 
misleading in fact to the public, even though 
they may not be technically misleading from 
a etymological standpoint. Among such 
terms are the words “perfect cut” or “per- 
fectly cut,” which are used by so many ad- 
vertisers in order to associate the word 
“perfect” with the description of the stone 
and make the reader believe that there is 
perfection of quality somewhere. Many ad- 
vertisers get around this by the use of the 
words “perfect cut” or “perfectly cut,” but 
evidence obtained by the National Jewelers 
Board of Trade indicated that the people 
who use these terms in their advertising 
were not, in most instances, supplying per- 
fectly cut stones, these stones which were 
purchased, being anything but perfect in the 
cutting. 

The Board has taken this up with a num- 
ber of the advertisers and many of the 
magazines, and has received an agreement 
from one of the leading mail order houses 
to change this method of advertising and 
use terms that are appropriate for proper 
description of the stone supplied. 

An investigation in the trade by the Board, 
indicated that the words “perfect cut” or 
“perfectly cut” are hardly ever used by jew- 
elers or diamond people, either cutters or im- 
porters, because in the first place, the word 
“perfect,” in the nomenclature of the trade, 
is used with regard to quality and not as 
to cutting, and, in the second place, there 
are very few stones that might be deemed 
to be absolutely perfectly cut. In fact, few 
importers or cutters would care to guaran- 
tee a stone to be perfectly cut, although it 
might be generally properly cut in accord- 
ance with the size of the rough. 

While little can be doné with the adver- 
tising in the Christmas numbers of the 
Magazines, owing to the fact that many of 
these were printed months ago, the Board 
has endeavored to call a halt on the im- 
proper advertising in the daily newspapers 
and the weekly magazines, whose forms have 
not been made up and printed, and for this 
reason sent out to the advertising and busi- 
ness managers of the papers and magazines, 
a letter which reads as follows: 


To the Business or Advertising Manager: 

Inasmuch as the public is being deceived 
as a result of certain misleading clauses in 
diamond advertising, we ask your aid in 
helping clear up the situation at least as 
far as advertisements in your journal are 
concerned. 

The most important of the confusing 
terms used by the advertisers are the words 
perfect cut” and “perfectly cut” which 
create in the mind of the reader (and are 


used for the purpose of so creating) the 
idea that the stone advertised is actually 
perfect, leaving the advertiser a loophole as 
to the quality of the stone by contending 
that he referred to the cutting only. 

These advertisements would not be so 
harmful if the advertiser gave what he 
describes, namely a perfectly cut stone, but 
in most instances that have come to our 
attention such diamonds are in no way 
“perfectly cut” the term simply being used 
as a “catch phrase” and not intended to be 
complied with. 

The word “perfect” in the diamond trade 
is used only in connection with the quality 
of the stone, denoting that it is free from 
all flaws or blemishes. The words “perfect 
cut” or “perfectly cut” are not used among 
the diamond cutters, wholesalers or legiti- 
mate retailers because a stone that is tech- 
nically “perfectly cut” is very rarely met 
with, and in fact few diamond, cutters, 
wholesalers or legitimate retailers would 
care to certify that their stone was “per- 
fectly cut.” 

As we said before, the whole idea of 
using the term is simply to give an impres- 
sion of quality that is not there, with an 
excuse to get out of supplying a perfect 
stone. 

May we accordingly ask, that your Adver- 
tising Department either request advertisers 
not to use the words “perfect cut” or per- 
fectly cut” in their advertising or on the 
other hand if they do use it that they 
agree actually to give a “perfectly cut” 
stone to those who purchase as a result of 
the published offer. 

The Board stands ready at any time to 
aid your advertising department with any 
information they may require, regarding the 
jewelry trade, its terms and customs, and 
we hope for the sake of this important in- 
dustry and in the interest of the public 
that you will help us minimize the use of 
improper descriptions of diamonds, which 
is not only injuring the legitimate trade 
but causing serious loss to the buyers of 
gems among your many readers. 

Yours very truly, 
Good and Welfare Committee of the 


National Jewelers Board of Trade, 
By Fred C. Backus, 

Secretary. 

Jewelers and jewelers’ —_ associations 


throughout the country will find it to their 
advantage to see that all of their local papers 
and magazines have this letter called to 
their attention and that its recommendations 
should be backed up by similar recommenda- 
tions from the jewelers and jewelers’ asso- 
ciations in the vicinity. 








After months of delay owing to a suit in 
the Court of Chancery, E. C. Albertson, 
jeweler at Bridgeton, N. J., is clearing the 
lot adjoining his store on E. Commerce St., 
preparatory to having a new store erected 
there. The old frame building was torn 
down by Mr. Albertson and he put up the 
store which he subsequently sold to Mrs. 
E. M. Fithian, which is now occupied as a 
grocery. 
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Exports of Jewelry During September 





Wasuincrton, D. C., Nov. 28.—Export of 
domestic jewelry during the month of Sep- 
tember amounted to $49,594, according to 
the statistics which have just been published 
by the Department of Commerce. Of this 
amount over 65 per cent. went to Canada 
and the remainder was scattered among the 
various countries. Strange to say, of this 
remainder the largest shipments went to 
France and the next largest to England. 
Spain was also a good customer. 

A full list of countries and the shipments 
made thereto is given in detail as follows: 


Countries Value 
PD cchihsen kabenReianeaeiared $5,425 
ah airakateadcu apace ada 580 
is die adiescdapin cet neu weenne 75 
ny oe 2,250 
I i a ae a ae a 3,012 
Canada—Maritime Provinces........ 1,609 

Quebec and Ontario.............. 27,155 

le Be 2,524 

British Columbia and Yukon...... 2,125 
Nicene buat dace eck 50 
I sander ire Ad ital alas ns 400 
LC ES a a ce 894 
OE NR RR NNR a aces ree Sed aie vietacie we reies 109 
Trinidad and Tobago............... 13 
Dominican Republic ............... 623 
re het aD 2,316 
Dre.) 42 
eG a ee 392 

We iikkisakeidaniansindinsided $49,594 








The Whiting Club, the employes’ or- 
ganization of the Whiting & Davis Co. and 
the Whiting Chain Co., all of Plainville, 
Mass., held a most successful three days’ 
fair last week in the Walter L. Rice Me- 
morial building in that town. The main 
hall of the beautiful building was elaborately 
decorated and from the center was suspend- 
ed one of the largest meshbags ever made 
in America. Various articles were sold from 
nine booths, distributed throughout the build- 
The members of the club and their 
many friends filled the building each evening 
and a goodly sum was realized for the club 
treasury. It was in reality a gathering of a 
great big family. Charles A. Whiting was 
present on several evenings and he joined 
in the festivities with his usual enthusiastic 
manner. Henry Desautel was chairman of 
the general committee in charge of the ar- 
rangements, while Frank Gaddes, assisted by 
Horace Cheever and Richard Berkeley, were 
in charge of the booths. The booths and the 
workers were as follows: Jewelry and nov- 
elties—Gene Manchester, Myrtle Lehrfield, 
Marion Tierney and Louise McKeon; 
blankets—Charles Clampit, Bennie Labrie, 
Elsie Hemmingson, Elsie Quirk; laundry 
and fancy work—Mrs. McCarthy, Madeline 
Doran, Andrea Gilbert and Miss Lesque; 
bingo table—James McCarthy, Edward Her- 
lin, Frank Roddy and Tillie Brennan; candy 
table—Dan Crotty, Mildred Waldron, Rhea 
Larocke, William Fitzpatrick and Francis 
Penniman; umbrella—Laura Rudolph, Laura 
3erry; sweaters—Charles Quirk, George 
McDonald; frankfurters and coffee—Everett 
Davis, Harry Kenerson, John McGregor; 
cake, soda and ice cream—Charles Bates, 
Doris Pitts, Harold Waldron and Miss 
Bell, 
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Platinum Watches 


The Wheeler line of Platinum Watches contains many 
unusual patterns, such as are seen only in the most exclusive 
shops. Our designers have obtained these original effects by 
the introduction of odd-shaped stones, Emerald cut, Navette 
cut and Baguette cut, in combination with sapphires, emeralds 
and onyx. On account of their fascinating brilliancy these 
combinations are most attractive to the lover of beauty in 
ornament and design. 

Iridio-Platinum is used exclusively in our watches; the 
quality of the diamonds and the workmanship are unsurpassed. 
All have Wheeler movements which we guarantee unre- 
servedly. You can please and satisfy your most particular 
customers with these remarkable values. 

In selling Wheeler Watches and all Wheeler merchandise 
you are protected by our trade mark, the absolute guarantee | 
of Quality. | 


ESTABLISHED 1852 | : 

i 

The Wheeler Trade Mark is your guarantee of | 
on a Platinum Watch Quality and Satisfaction ) 





REGISTERED 


CHaydenW. Wheeler & Co,Inc 


OFFICE AND FACTORY 


* 58 West 40th Street - New York, , | 
Telephone Longacre 7300 
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TRADE MARK | 
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The News from England 








Official Paper of English Diamond Workers Ceases Publication Because 
Government Has Failed to Furnish Aid for Reopening of Brighton 
Diamond Works—Co-operative Plan for Employment of 
Diamond Workers—Story of a Pearl Necklace 

















Lonvon, Nov. 22.—As reported in THE 
JeweLers’ CrircuLar, last week The Dia- 
mond Worker, the official organ of the 
English diamond workers, ceases publication 
this month. In the current issue (the last 
for the time being) Editor Green announces 
that the monthly publication will be sus- 
pended owing to the severe slump in the 
diamond cutting industry in this country. 
Due notice will be given to all concerned 
should conditions warrant re-publishing. 
The suspension of The Diamond Worker, 
of course, is really due to the failure of the 
Government .(so far) to furnish state aid 
for the reopening of the Brighton Diamond 
Works, which were built to accommodate 
1700 trained disabled cutters and _ polish- 
ers. The attitude of a small section of 
the House of Commons prevented the bill, 
whereby a state investment of $750,000 would 
have been made in the Brighton works, from 
being introduced. The Brighton works of- 
ficials are confident that with proper man- 
agement and an expert labor adviser on the 
board a reduct‘on in the overhead charges 
of the Brighton factories, and the elimination 
of waste, such as had taken place in the 
past, the national money invested in the en- 
terprise would be safe. To be successful, 
Mr. Green says, there must be no wealthy 
men drawing directors’ fees from the works, 
or inexperienced scientists on the manage- 
ment board, since mistakes of this character 
have partly contributed to failure in the 
past. It is suggested that one factory should 
be taken over and the percentage of skilled 
men in it increased, with a limited super- 
visory staff and favorable terms arranged 
with the London Diamond Syndicate for the 
adequate provision of rough goods. Con- 
tracts should be made with wholesale and 
retail jewelers for repairs and alterations in 
the home market and with agents in New 
York and Paris. At the recent mass meet- 
ing of diamond workers Councillor D. Car- 
michael told the men that Sir Bernard Op- 
penheimer laid it down that the training of 
disabled men in the diamond industry was a 
business proposition. During the six months’ 
training $10 a week was guaranteed by the 
Government. At the end of that training a 
minimum wage of $10 a week was guaran- 
teed, with advances in accordance with in- 
creasing skill. Five years’ work was guar- 
anteed. With $1,500,000 spent on factories, 
very few skilled overseers and work done 
by apprentice labor, overhead charges worked 
out at from $10 to $15 per man per week. 
One man in the factories, Dr. Beckett Bur- 
nie, said Councillor Carmichael tried to in- 
troduce bad material for polishing—a sub- 
stitute instead of real diamond dust—in 
order to cheapen things. Had there been 
Proper experts as supervisors. Dr. Burnie 
and other directors, said Carmichael, would 
soon have been told about it and a lot of 
waste prevented. The councillor said that 
some cutters and polishers earned $35 a 
Week before the Brighton works had to close 


down. He suggested that the older fac- 
tories be disposed of and the smallest one 
guaranteed. This would accommodate some 
700 cutters and polishers, of which 200 still 
were waiting in the hope of the works re- 
opening. Carmichael says he is sure that 
$750,000 invested by the Government and 
supplemented ‘by capital from business men 
would place the factory on a business foot- 
ing and that its future would be assured. 
With dissolution of Parliament and an im- 
pending general election the Brighton 
workers at present do not know how they 
stand, 
— . 

A co-operative scheme for making pos- 
sible the employment of diamond workers in 
England was discussed recently at a meet- 
ing of diamond workers in Holborn, details 
of the scheme being explained by Joseph 
Polak, president of the Acme American 
Diamond Workers, Inc. 

* cd * 


Brazilian rough diamonds are being adver- 
tised here by diamond merchants of Sao 
Paulo who, evidently, are seeking contact 
with prospective diamond buyers proceeding 
to Brazil on business. 

* * 6 


The story of a pearl necklace bought from 
Tiffany of Regent St. by Mrs. Spreckles, 
member of a well known American family, 
and afterwards sold and broken up, was 
told at a London police court a few days 
ago when application was made for the dis- 
charge of a witness summons, the prosecu- 
tion having been dropped. Originally the 
prosecution was against a William Barrett 
for the alleged theft of the $82,000 necklace. 
Jarrett was a friend of Mrs. Spreckles. He 
obtained a loan of $20,000 on the necklace. 
Later he sold it to a Hatton Garden firm 
for $40,000, a price considered reasonable 
by the diamond dealers since they received 
100 per cent. profit. The Hatton Garden 
gem dealers broke the necklace up, sold 
some of the pearls and the diamond clasp to 
another gem dealer who, in turn, made up 
a new necklace twice the size but with many 
pearls not as valuable but the same diamond 
clasp, and sent it around for sale. Messrs. 
Tiffany at once recognized the necklace by 
its clasp and informed Mrs. Spreckles’ attor- 
neys. A warrant was applied for against 
Barrett and a witness summons was issued 
against Tiffanys to produce the necklace in 
court. In the meantime Barrett had got 
across to the United States. Mrs. Spreckles 
also left England for America and _ since 
then no further proceedings have been taken. 
Magistrate Mead asked if it is the fact that 
Mrs. Spreckles had abandoned the prosecu- 
tion. He was informed that she had, abso- 
lutely. The position was, the magistrate was 
informed, that Tiffany & Co. still had the 
pearls but would not give them up while 
the witness summons still stood against 
them. The magistrate said he had no juris- 
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diction to discharge another magistrate’s 
summons. In his opinion the summons might 
be regarded as waste paper. Under these 
circumstances Tiffany & Co. may be pre- 
pared to hand over the necklace to who- 
ever is considered to be the present bona fide 
owner upon formal application being made. 
x ok 


The result of the appeal of the West 
Australian gold mining companies to the 
Arbitration Court for a modification of on- 
erous labor conditions is, it is understood, 
a possible reduction of wages by 36 cents 
per shift. Last year there was a reduction 
of 24 cents, equal to around six per cent., 
while recently water charges were lightened. 
Previous courts had granted big increases in 
wages and working hours concessions with 
the result that working costs at the mines 
were exceptionally high. The companies 
counteracted this by drawing upon their 
richest ore for profit making. 








WINDOW SMASHERS AT WORK 


Two Youths Use Brick to Break Display 
Window in Buffalo, N. Y., Jewelry 
Store and Escape with 
Rings and Watches 

Burrato, N. Y., Dec. 3—Two youths are 
being sought by the police in connection with 
the theft of diamonds and watches, valued 
at about $2,700, from the jewelry store of 
Max Segel, 347 William St., corner of Ran- 
dall St., on the evening of Nov. 26. 

Whereas previous robberies of this par- 
ticular type have taken place late at night 
or early in the morning when streets were 
virtually deserted, the Segel robbers staged 
their coup about 6:30 o’clock while people 
made their way home from work. It was 
one of the most daring robberies which has 
taken place in several years. The culprits 
made a clean getaway. 

According to Philip Pohl, who is em- 
ployed in a shoe store directly opposite the 
Segel jewelry store, he had observed two 
young men sauntering back and forth in 
front of the jewelry store. When there was 
a lull in the traffic and they noticed the pro- 
prietor was alone in the store, one of the 
youths suddenly hurled a brick wrapped in 
newspapers through the plate glass show 
window. The second of the alleged thieves 
thrust his hand through the window and 
grabbed the watches and diamonds, which 
had not yet been taken out of the window 
for the night. 

At the time the robbery took place, Mr. 
Segel was at the back of his store. He was 
engaged in taking from the other window the 
more valuable articles, carrying them to a 
safe in the rear of the store, when he heard 
the crash of broken glass. Rushing to the 
front of the store he shouted to passersby 
to stop the thieves. But the pair ran south 
on Randall St. and were soon swallowed up 
in the maze of lanes and alleys in that 
vicinity. Pohl furnished the police with a 
good description of the thieves. ° 

Mr. Segel’s loss, coming just on the eve 
of his holiday business, is accentuated. The 
items stolen included platinum set diamond 
rings and watches. 











Harry J. Miller has taken over the firm 
of Hawkins & Miller at Springfield, Mo. 
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Survey Shows Prosperity of the Jewelry Trade 








R. G. Dun & Co. Report Continued Activity in Our Industry—Business 
for 1923 Today Considerably in Excess of Last Year’s Volume— 
Demand for Watches a Marked Feature 

















(Note—The following article was published in “Dun’s Review,” Saturday, Dec. 1 as 
a result of a@ survey of conditions of business in the jewelry trade recently made by R. 


G. Dun & Co. 


It bears out the reports received from correspondents of THE JEWELERS’ 


CIRCULAR in various cities of the country and is confirmed by the jewelry tax figures of 
the Internal Revenue Department—THueE EDbItor.) 


FTER a rather dull period for two or 
three years, conditions in the jewelry 

business appear to be rapidly approaching 
normal. Sales during the current year havé 
been generally satisfactory, and gains ap- 
proximating 20 per cent. over last year’s 
volume are indicated by the special reports, 
covering this branch of trade, received by 
Dun’s Review. In some departments, a 
still larger increase is shown. A feature 
which is strongly stressed is the excep- 
tionally heavy demand for watches. The 
better grades of standard American makes 
seem to have the call, and leading factories 
are reported so far behind with deliveries 
that they are allotting their output. Gold 
jewelry and silverware are also selling well, 
and business in diamonds and other precious 
stones is moderately active. Demand seems 
to favor the higher-priced goods, and 
novelties are not moving so rapidiy as they 
did a year ago, although exceptions are 
noted in certain lines. Retail jewelers in 
most sections report conditions satisfactory, 
with prospects for holiday trade excellent. 

Prices have not fluctuated to any great 
extent during the year, and show little 
change, as compared with last year’s levels 
at this period. The present market is 
firm, however, particularly in diamonds and 
watches, which display a tendency to ad- 
vance. Collections are reported fair in some 
sections, but decidedly slow in others. 

BOSTON.—Manufacturers of silverware 
and specialties have been actively engaged 
for several months, while watch manufac- 
turers are unable to keep up with their 
orders. Wholesale jewelers report sales 
for the year to date from 10 to 25 per cent. 
in excess of those for the corresponding 
period of 1922. Spring and Summer sales 
by retailers were quite heavy, and purchas- 
ing for Fall business was rather liberal, ac- 
cordingly. Sales thus far, however, have 
hardly been up to expectations, but a good 
volume of holiday trade is anticipated. 
Prices of diamonds have advanced to some 
extent recently, but in other lines there 
have been few increases since the first of 
the year. There has been a tendency on 
the part of merchants to request longer 
time, this Fall, and a large proportion of 
early purchases will not be due until Janu- 
ary. Collections on current accounts are re- 
Ported slow. 
_PROVIDENCE.—Manufacturing jewelers 
im both the Attleboro and Providence dis- 
tricts report a good volume of business 
throughout the year, with considerable in- 
creased activity since about the middle of 
October. During the early part of the 
year, demand was principally for novelties 
and medium-priced goods, but lately there 
been a good call for gold jewelry and 





silverware. Total volume of sales for the 
year to date is regarded as considerably 
in excess of that for the corresponding 
period of 1922, A number of manufac- 
turers are operating their shops on over- 
time schedules, and look for continued ac- 
iivity well into the holiday season. Col- 
lections are reported extremely slow, with 
no good explanation in evidence. 


NEW ARK.—Manufacturers of the better 
grades of jewelry, such as rings, buttons, 
chains and artistic novelties, report a good 
volume of business throughout the year, 
with increased sales this Fall. In the lower- 
priced items, trade has not been so satis- 
factory, although the aggregate volume for 
the year to date is said to be fully 20 per 
cent. above that for the corresponding period 
of 1922. Local retailers are inclined to 
complain of somewhat quiet conditions, but 
improvement is anticipated as soon as holi- 
day buying becomes more active. Collec- 
tions are generally reported slow. 

PHILADELPHIA, — Whaelesalers and 
manufacturers of jewelry report sales thus 
far this year fully 20 per cent. in excess 
of those for the corresponding period of 
1922. Current business is generally satis- 
factory, and the outlook for the immediate 
future is generally considered favorable. 
Demand for watches has been particularly 
good, with some difficulty reported in ob- 
taining deliveries of the better grade of 
standard American makes. Card goods and 
novelty lines have not been selling so 
rapidly, although seasonal demand for the 
holiday trade has been of fair proportions. 
Prices show little change, as compared with 
those of a year ago, and the present market 
is firm. No fluctuations of importance are 
anticipated in the near future. 


BALTIMORE.—Trade in jewelry was 
rather quiet during the Summer, but im- 
proved considerably in the early Fall, and 
has since received a still further stimulus, 
due to the approaching holiday season. 
While the volume is still somewhat below 
normal, most wholesalers report a gain in 
sales for the year to date, over those for 
the corresponding period of 1922. The 
average increase is approximately 15 per 
cent. Department stores appear to be doing 
a good business in jewelry, but the demand 
is mainly for moderate-priced goods and 
novelties, the call for diamonds and higher- 
priced articles being noticeably light. 
Watches, clocks and rings are selling well. 

Prices on most items advanced slightly 
in the Spring of this year, but since that 
time there have been no important fluctua- 
tions, and the present market appears to be 
quite stable. Diamonds and other high- 
priced goods are particularly firm. Col- 
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lections are said to be better than they were 
at this time last year. 

RICHMOND .—Little or no jewelry is 
manufactured here, and wholesale transac- 
tions are limited in number. Retail sales 
for the year to date are about on a par 
with those for the corresponding period of 
1922, with slight gains reported in a few 
instances, Business is rather quiet at 
present, however, although it is expected 
to pick up during the coming week, when 
early holiday shopping will begin to have 
its effect. A normal seasonal volume is 
confidently anticipated. Supplies are suffi- 
cient for all requirements, except in the 
better grades of watches of standard makes, 
where occasional delays in filling orders are 
reported. Prices of domestic goods are 
firm, with no prospect of any immediate 
changes of consequence. Some price fluctua- 
tions are noted in imported articles, how- 
ever. 

ATLANTA.—Wholesale trade in jewelry 
has been generally satisfactory throughout 
the year, and continues quite active at 
present. Sales are running about 25 per 
cent. larger than they were at this time last 
year. Demand for watches is unusually 
good, and some difficulty has been ex- 
perienced recently in obtaining an adequate 
supply of both watches and cases of standard 
makes. Retailers also report a good volume 
of business, with a favorable outlook for 
holiday trade. Prices have been firm dur- 
ing the greater part of the year, with some 
slight recent advances. The market is 
quite steady at present, and no changes of 
importance are anticipated in the near 
future. Collections are generally reported 
fair. 

ST. LOUIS.—While this is not a produc- 
ing center for jewelry, some few specialties 
are manufactured here, and in this branch of 
the business quiet conditions are reported. 
Sales by jobbers, however, for the year to 
date show a gain of about 25 per cent. over 
those for the corresponding period of 192-, 
and in certain lines, an increase as high as 
4) per cent. is reported from several sources. 
All indications point to a satisfactory holiday 
trade, and December sales are expected to 
be fully equal to those for the same month 
last year. 

Watches appear to be in particularly 
strong demand, with some difficulty ex- 
lperienced in obtaining deliveries of the better 
grade of standard American makes. Prices 
have not fluctuated to any great extent re- 
cently, and no important changes are antici- 
pated in the near future, although the 
tendency of watches and diamonds appears 
to be slightiy upward. 

CHICAGO.—Wholesale_ jewelers _ state 
that business is recovering some of its ac- 
tivity of a few years ago. While hardly 
back to normal as yet, this year’s volume 
should show an increase over that for 1922 
by fully 20 per cent. In silverware de- 
partments, the gain is nearly 50 per cent., 
but the movement of precious stones con- 
tinues slow, and dealers are doing very littie 
replenishing of stocks. Demand for clocks 
and watches is exceptionally active, with 
deliveries slow, because of the over-sold 
condition of the factories. One prominent 
watch-making concern in this district has 
added a large unit to its plant, increasing 
its production from 3,000 to 4,000 watches 
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per day, and is so far behind in its deliveries 
that it is allotting its output. The call for 
clocks is almost as keen, and factories are 
behind in their shipments. Retail jewelers 
are beginning to feel the effect of holiday 
shopping, and the outlook for the season is 
generally considered favorable. Collections 
are reported fair. 


CINCINNATI.—A very satisfactory Fall 
business is reported by wholesalers of 
jewelry. Retailers have been buying con- 
servatively, but the aggregate volume of 
sales is well up to expectations. Conditions 
in adjacent territory, particularly in the 
South, give promise of an active December 
business, and holiday trade is already more 
in evidence than it was at this time last 
year. Demand for both men’s and women’s 
watches is exceptionally heavy. The 
American-made product of the better grade 
seems to be especially favored, and manu- 
facturers are behind with their orders. 
There is also a fair degree of activity in 
novelty lines, while diamonds and other high- 
priced articles are not entirely neglected. 
Prices, as a rule, are firm, and show little 
change, as compared with last year’s levels 
at this period. More or less complaint is 
heard regarding collections, which are gen- 
erally slow. 


CLEVELAND.—Retail sales of jewelry 
thus far this year are said to be well up 
to the average of previous years, and holi- 
day trade, which is just commencing, gives 
promise of being very active this season. 
Merchants generally report a heavy demand 
for the better class of goods, particularly 
in watches. Diamonds and other precious 
stones, as well as silverware, are also sell- 
ing well. Prices are firm in nearly all 
items, with little indication of any impor- 
tant changes during the remainder of the 
year, at least. 


DETROIT.—A survey of the current 
situation in the local jewelry trade discloses 
generally satisfactory conditions. Retailers 
are well stocked, and state that holiday 
trade is already beginning to show signs of 
activity. Wholesalers generally report busi- 
ness good, and anticipate that the closing 
of their books for the year will show a sub- 
stantial increase in sales over those for 1922. 
Road trade from the industrial communities 
is said to have been fairly heavy. Much of 
the retail jewelry business here is handled 
on the instalment plan, in which branch a 
normal volume is reported. Unimpaired pub- 
lic buying power has been a leading factor 
in sustaining demand, and with industrial 
activity maintained, a continuation of present 
conditions is looked for, with the usual 
seasonal lull following the holiday period, 
however, 

With the exception of diamonds, in which 
a recent advance is reported, prices average 
about the same as those of a year ago. In 
some few lines, a slight decline is noted. 
Collections are reported fairly good, but ac- 
counts are being closely scrutinized. 


MINNEAPOLIS. — Manufacturers and 
wholesalers of jewelry report no material 
gains over last year’s business. Sales in- 
creased steadily for the first eight months 
of the year, but fell off to a considerable 
extent during September and October. De- 
mand has been much heavier recently, 
owing to the approaching holiday season, 





‘ recently, 
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and orders for December delivery are in 
good volume. Retailers report current sales 
somewhat less than those for the correspond- 
ing period of last year. Collections are 
reported to be generally slow and unsatisfac- 
tory. 


DENVER.—Jewelry jobbers report a 
gain of about 40 per cent. in sales thus far 
this year, as compared with those for the 
corresponding period of 1922. This increase 
is shared by both city and country districts, 
and is mainly attributed to retailers having 
allowed their stocks to become depleted dur- 
ing the latter part of last year. Prices re- 
main at about the same levels as_ those 
current a year ago. Collections are reported 
fair, with jobbers carrying most receivables 
until after the holidays. 


SAN FRANCISCO.—Jobbers of jewelry 
report business better than it has been for 
some years past, with dealers buying at a 
satisfactory rate, and demand favoring the 
better grades of merchandise. Wrist watches, 
diamonds, pearl necklaces and purses are all 
selling well, and a large volume of holiday 
business is anticipated by retailers generally. 
Collections are reported to be fair in this 
section. 


SEATTLE.—Retail trade in jewelry has 
been generally satisfactory throughout the 
year, with sales averaging 15 per cent. in 
excess of the 1922 volume. Demand con- 
tinued very good during the month of No- 
vember, although a slight falling off has 
been noted in the last few days. A revival 
of buying is confidently expected next week, 
however, with the beginning of the Christ- 
mas shopping season and a large volume 
of business is looked for during December. 
A marked tendency to favor the better 
grades of merchandise has been: noted 
although lower-priced novelties 
have also been selling well. An innovation 
in the local trade is the launching of a retail 
credit plan by some of the smaller jewelers. 
Pioneers in this movement report a very 
successful beginning. 








David Hopp, Elizabeth, N. J. Jeweler Takes 
His Own Life 


Newark, N. J., Dec. 3.—David Hopp, 34 
years old, a retail jeweler of 172 1st St., 
Elizabeth, ended his life with a bullet from 
a .32 calibre revolver shortly after 5 Pp. M. 
Nov. 27 in the repair room in the rear of 
his store. 

Hopp spent the day in New York and re- 
turned to his shop only a short time before 
he committed suicide. Entering the store he 
sent his wife, Mrs. Wanda Hopp, to their 
living quarters, on the floor above the store, 
to prepare supper. He then entered the re- 
pair shop and shot himself. 

He was found, with the revolver clutched 
in his hand, by his 11-year-old son, Samuel. 
Despondency due to a long illness was the 
motive ascribed by Mrs. Hopp for her hus- 
band’s act. 

Besides his wife and son, Hopp is sur- 
vived by his mother, Mrs. Lena Hopp, and 
by three brothers, Morris B., Jacob and Ed- 
ward Hopp, all of Carteret. In an applica- 
tion made by. the widow for letters of .ad- 
ministration on his estate, it was set forth 
that Hopp left personal property valued at 
$2,000. 
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ALLEGED THUG CAUGHT 


Police Arrest Man Identified by Milwaukee 
Jeweler as the One Who Attacked Him 
With a Piece of Lead Pipe 


Mapison, Wis., Dec. 3.—Morris Tobias, 
proprietor of a jewelry store at 429 State 
St., was the victim of an attack shortly 
before noon on Wednesday in what the 
police believe to have been attempted day- 
light robbery. A policeman who observed 
a part of the attack, rushed to the Scene 
and apprehended the alleged assailant of 
the jeweler as he was fleeing up State St. 
The man, who gave his name as C, J. 
Cramer and his residence on Corry St., was 
taken to the police station, where he denied 
the charge. When searched at headquarters 
a 15-inch piece of pipe, such as is used 
by plumbers in soldering, and weighing 
about four pounds, and two knives, were 
found in Cramer’s pocket, according to the 
police. The metal bar was bent in a half 
circle, such as might result from using it 
to deal a severe blow. 

Cramer was arraigned before Judge Ole 
A. Stolen in Superior Court on Wednesday 
afternoon and pleaded not guilty to a charge 
of assault to do great bodily harm. In de- 
fault of bail of $1,000, he was remanded to 
the custody of the Sheriff. A commission 
will be named by Judge Stolen to examine 
the prisoner. Cramer on Thursday is 
alleged to have signed a confession implicat- 
ing himself in the attempted robbery of the 
Tobias jewelry store, and also to starting 
five recent fires in Madison, according to 
the police. 

The slugging occurred at one of the 
busiest moments of the day on State St. 
First warning of the assault came when Mr. 
Tobias ran out to the street holding his 
nands to his head and crying, “I have been 
slugged. Stop that man!” The policeman 
on duty nearby heard the cry and ran toward 
the store and with the assistance of passersby 
identified Cramer as the assailant and 
arrested him. Cramer was taken back to 
the store and was identified by Mr. Tobias. 
The jeweler was then taken to a physician’s 
office by pedestrians to have his scalp 
wound dressed. The wound was inflicted 
on the back of the skull and had apparently 
resulted from a blow dealt from the rear. 
The blow failed to render Tobias uncon- 
scious. According to an inventory taken 
of the stock Mr. Tobias found that nothing 
had been stolen from his store by his 
assailant. However, robbery is thought to 
have been the motive of the attack. Ac- 
cording. to authorities Cramer was arraigned 
in court about a year ago on a larceny 
charge. According to Mr. Tobias, the 
assailant was frightened away when the 
blow failed to render the proprietor un- 
conscious. The condition of the jeweler 
is not thought to be serious although an 
ugly wound was inflicted by the blow of 
the metal bar. The police feel sure that the 
prisoner is the guilty person. 











C. W. Slaybaugh, jeweler at Taylorville, 
Ill., has returned to his store, after an ill- 
ness of 10 weeks. Mr. Slaybaugh was suf- 
fering from an attack of rheumatism and 
for several weeks was in St. Louis, where 
he underwent treatment. 
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" FREDERICK W. RAUCH 
: 522 Fifth Ave. New York 


Pearl NecKlaces 


l Pearl Ropes Loose Pearls 


BlacK Pearls a 
Fancy Cut Diamonds and Precious Stones 
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7-11 West 45”Street, New York 


Pearls; Pearl Necklaces 
and Pearl Ropes 


December 5, 1923. 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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Creditors Ratify Settlement of Cady & Olmstead Matter 








Meeting in New York Sustains Action of Preliminary Creditors and Grants 
Year’s Time for Payment of Debts On Basis of Woodbury Interests 
Taking Over Control and Putting in New Capital 

















In granting the Cady & Olmstead Jewelry 
(Co. of Kansas City, Mo., a year’s extension 
of time in which to pay all debts, the cred- 
itors at a meeting in New York last Wednes- 
day afternoon gave William Joers, of Hay- 
den W. Wheeler & Co., one of the petitioning 
creditors in the bankruptcy proceedings, who 
has been working in the interest of all claim- 
ants for the past few months, a vote of 
thanks and upheld him in everything he has 
done to conserve the. assets of the estate. 
Under the terms of the agreement, offered at 
the meeting, which were fully mentioned in 
these columns, last week, creditors holding 
claims of $100 or less will be paid in full, at 
once, While all other creditors will receive 
between Jan. 15 and Feb. 15, 1924, 15 per 
cent. of their claims, followed by the re- 
mainder of 85 per cent. within the ensuing 
12 months. 

At the meeting, which was held in the 
rooms of the National Jewelers Board of 
Trade, 15 Maiden Lane, New York, a large 
representation of the creditors was present. 
Joseph Frier, of Greenbaum, Wolff & Ernst, 
acted as chairman and after opening the 
meeting at 2:30 p. M. briefly explained the 
purpose of calling the creditors together and 
also assured those present that the Cady & 
Olmstead concern was not offering a settle- 
ment but was going to pay all their debts 
in full. 

Mr. Frier then read the contract entered 
into by interested parties of the Cady & 
Olmstead concern, which was mentioned in 
last week’s issue of THe JEWELERS’ Circu- 
L&R. This contract gives Charles P. Wood- 
bury the controlling stock interest in the 
concern which had formerly been held by 
Cady Daniels and later sold by him to Wal- 
ter Jaccard. Mr. Woodbury will also he 
the managing head of the business hereafter. 

The one point which Mr. Frier brought 

ut was, that under the terms of the con- 
tract Mr. Woodbury had agreed to loan 
$46,000 to ‘be used as additional capital in 
the business and by the introduction of this 
new capital would make the firm thoroughly 
wlvent. Mr. Woodbury’s claim will be 
subordinated to all other debts and will not 

'e paid until the creditors have been paid 
in full. 

Mr. Woodbury was also present at the 
meeting and was given an opportunity to 
speak. His remarks were brief and merely 
‘xpressed the belief that the business should 
% continued and stabilized, and he assured 
he creditors that with their help it can be 
continued on a paying and prosperous basis. 

Mr. Joers then recited some of the cir- 
cumstances of the case and what had led 
‘p to the filing of an involuntary petition 
against the concern. For some of his acts 
Mr. Joers claims he was criticized, but he 
told the creditors that his critics did not 
inderstand the situation and he did. The 
creditors present made it apparent that they 
“derstood that he acted for their benefit 
ut that whatever he did he did for the in- 
“test of all concerned. 





After Mr. Joers’ remarks, the creditors 
present unanimously agreed to the extension 
of one year’s time in which they allowed the 
concern to pay its claims in full, the first 
payment to be made on Jan. 15 or not later 
than Feb. 15, 1924. The Cady & Olmstead 
business during the extension is to be run 
under the supervision of the creditors and 
Mr. Joers was appointed a committee of one 
with power to call on any other creditors 
to determine just when the claims should be 
paid and how much should be paid out at 
each time. Mr. Joers was also given a vote 
of thanks for his action in protecting cred- 
itors. Those present concurred in every- 
thing he had done for them. 

3efore the meeting adjourned, practically 
all the creditors present signed the agree- 
ment giving the concern an extension of 
time. 

The financial condition of the concern was 
outlined in a detailed statemént given to 
each creditor attending the meeting. One 
set of figures showed the concern’s condition 
as checked by the receivers, while an- 
other sheet showed the financial status of 
the firm based on an appraisal made by ap- 
praisers appointed by the court. 








General Satisfaction in Kansas City As a 
Result of the Settlement 


Kansas City, Mo., Dec. 1.—The solution 
of the temporary troubles in the Cady & 
Olmstead Jewelry Co., and the prospective 
vacating of the receivership, have heen 
sources of extreme gratification for business 
men generally in Kansas City. Indeed, the 
whole community is elated over the outcome. 
The firm is an old one here, highly respect- 
ed; and all the persons now or previously 
connected with it have wide acquaintance- 
ship, and large circles of really firm 
friends. 

While there were some elements, of course, 
that inclined to gloat over the prospect of 
a drastic cut-price sale, which they believed 
might happen if the receivership were con- 
tinued or the bankruptcy suit pressed, still 
the sentiment of satisfaction was the domi- 
nant note in the feeling of the trade. 

The merchants are particularly pleased 
that the winding up of an honored house is 
avoided, as well as pleased with the prospect 
that this house will continue under aggres- 
sive and respected leadership as it has in the 
past, instead of disappearing from the com- 
mercial horizon. The jewelry and gift trade 
had hesitated pending the outcome, but the 
stabilizing of the Cady & Olmstead situa- 
tion has served also to stabilize business 
generally, and to cause an outburst of holi- 
day shopping. 

No action has taken place in the case, 
pend'ng the arrangements being made in the 
east by Mr. Woodbury. 








The Engel Jewelry Shop has been moved 
from East Market to South Main St., 
Wilkes-Barre, Pa. 
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DENIES INSOLVENCY 





Harry H. Butts Contests Bankruptcy Prop 
ceedings Started in Providence, and 
Asks a Jury Trial 


ProvipENCE, R. I., Dec. 1—Following a 
peremptory order by Judge Arthur L. 
Brown of the District Court of the United 
States for the District of Rhode Island for 
the appearance of Harry H. Butts of Brook- 
lyn, R. I., against whom proceedings in 
bankruptcy were recently commenced, the 
latter’s counsel has filed a petition for a 
jury trial after denying the various allega- 
tions set forth in the original petition. 

Judge Brown’s order called on Mr. Butts, 
who does business under the’firm name of 
J. W. Richardson & Co., to personally ap- 
pear before the District Court at Prov- 
idence Dec. 8, 1923, to answer the peti- 
tion filed by Thalia N. Butts, individually, 
and as guardian of Effie N. Butts, a 
minor. This followed the return made by 
the United States Marshal upon the orig- 
inal process that “personal service of the 
subpoena cannot be made upon the said 
Harry H. Butts,” and a publication of the 
order that the subpoena be served by pub- 
lication in the newspapers. 

In the petition for a jury trial Howard 
G. Sinsabaugh, an employe of Mr. Butts, 
acting as his attorney, denies that the latter 
is insolvent and specifically denies each al- 
legation in the petition filed by Mrs. Thalia 
N. Butts. These denials include that he is 
insolvent; that he has transferred to his 
sister, Elizabeth B. Love, certain real es- 
tate; that the principal place of business of 
the firm is in Providence; that he owes 
debts of $1,000 which he is unable to pay; 
that there are not less than 12 creditors but 
rather that there are more than that num- 
ber; that he owes certain promissory notes 
to the estate of the late John H. Butts, 
wherefore he asks that the petition that he 
be declared a bankrupt be dismissed with 
costs, and prays that a hearing may be held 
upon his petition. 

An application is also filed asking for and 
demanding a jury trial under, Sec. 19a of the 
bankruptcy act. 

Milton Sulzberger is the receiver under 
bond of $20,000 furnished by the Fidelity 
& Deposit Co. of Baltimore, Md. 

Since the filing of the involuntary petition 
in bankruptcy by Thalia N. Butts supple- 
mentary papers have been filed bearing date 
of Nov. 21 by Charles R. Stark as trustee 
of the estate of Charles H. Perkins for rent 
of building occupied by J. W. Richardson 
& Co., at 95 Westfield St., this city, amount- 
ing to $881.14. 





Edward C. Mulligan, 42 Broadway, New 
York, the attorney for Mr. Butts, explained 
Monday that the bankruptcy proceedings 
would be fought out later. Mr. Butts, he 
says, is confined to the Kings County Hos- 
pital and will be for some time, as he 
is suffering from a broken pelvis. It was 
this fact that has affected the business and 
precipitated the proceedings in Providence. 
The receiver appointed in Providence and 
the ancillary receivership in New York 
will protect the business for the time be- 
ing. It will be shown to be solvent and 
will continue as soon as Mr, Butts has re« 
covered. 
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Walter Eitelbach & Co., Inc. «““"’" ran 
Ludwig Nissen & Co. NEW yYorK 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 














The Most Historic Piece of Jewelry 


in America To-day 


A portrait of Alexander II of Russia in 1866 surrounded by “Old 
Mine Diamonds”, which he presented in that year to the Special 
Envoy of the United States, who by a special act of Congress was 
allowed to accept the gift and bring it home free of duty. 


A book of over 500 pages was written about the Envoy’s wonderful 
reception in St. Petersburg (now Petrograd) and can be seen in the 
public libraries or extracts from the book can be seen at the office of 
the present owners. 


CHAS. S. CROSSMAN & CO. 


3 Maiden Lane The “Old Mine” Price on 
Actual Size New York Diamond House application 
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STOLEN GEMS RECOVERED 





Trunk Belonging to Salesman for Memphis, 
Tenn., Concern Rifled of Loose Dia- 
monds Which Are Found when 
Bell Boy Confesses His Guilt 


Tutsa, Okla., Dec. 1—Diamonds valued 
at $31,000, stolen Thursday night at the 
Tulsa Hotel, from Charles Mednikow, 
salesman for the Memphis jewelry firm of 
Perel & Lowenstein, were recovered early 
last night in a clump of weeds on a lonely 
road five miles from Tulsa and a former 
employe of the hotel company is under 
yrrest and has confessed to the theft, accord- 
ing to the police. 

Members of the firm declared last night 
that recovery of the gems prevented a loss 
of upward of $5,000 additional during the 
next 10 days, through inability to replace 
the gems until the Christmas holidays. The 
monetary value of the diamonds was 
covered by $80,000 insurance with Lloyd’s 
insurance agency. 

Joseph T. Miller, attache of Lloyd’s, who 
happened to be in Tulsa at the time and who 
immediately became concerned in the case, 
effected the arrest of Grove last night at 
8:30 o'clock, three hours after the first clew 
was picked up. 

The gems were stolen by a culprit who 
entered Mednikow’s room at the Tulsa Hotel 
while the salesman was at a theater. The 
gems were in a diamond wallet, which was 
placed inside a new $200 jewelry trunk, the 
latter being securely locked. The intruder 
forced his way into Mednikow’s room, broke 
the trunk lock, but in his haste after seiz- 
ing the wallet of loose diamonds, failed to 
see mounted stones in a trunk drawer valued 
at $150,000, which were left undisturbed. 

Mednikow left his room about 5 o’clock 
Thursday afternoon and discovered the 
robbery upon his return at 9 o'clock, 








SENT TO PRISON 


Men Convicted of Holding Up and Robbing 
Long Island Jeweler Go to Sing Sing 
for Long Terms 


George E. Lee and James “Timber” 
Jackson, both of Long Island City, New 
York, who were arrested sometime ago for 
robbing the jewelry store of Charles J. 
Wolfert, 388 Broadway, Astoria, L. I., were 
sentenced last Friday to serve not less than 
10 nor more than 15 years in Sing Sing 
Prison. Both prisoners were unmoved 
when they heard Judge Burt Jay Humphrey 
Pronounce sentence in the Queens County 
Court. 

The robbery at the Wolfert store took 
place on March 30 last, and resulted in the 
theft of jewelry worth $581. In accom- 
Dlishing the robbery the thieves were com- 
pelled to hold up the jeweler, an elderly 
woman and a policeman in civilian clothes. 

On the day of the robbery Mr. Wolfert 
was behind the counter of his small store 
when two men entered. They drew re- 
Volvers and forced Wolfert to a room at 
the rear. He was bound and one of the 
men stood guard over him while the other 
returned to the front of the store and went 

hind the counter. He gathered jewelry 
ftom the window and cases, 
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An elderly woman who had left a clock 
to be repaired with the jeweler stepped into 
the store and she was ordered to the rear 
room, 

Motorcycle Patrolman William Cunning- 
ham, who lives in Astoria, was off duty that 
afternoon and in civilian clothes. He 
walked into the store to make inquiries 


_ about a watch and he was covered by the 


revolver and held with his face against the 
wall with Wolfert and the woman. 

The two bandits ran from the store and 
jumped into an automobile nearby driven 
by a third man. They drove rapidly away 
and although Cunningham gave chase, 
eluded him. 

Detectives of the Astoria precinct under 
Sergeant Joseph Donelin arrested Lee and 
Jackson later. They denied all knowledge 
of the robbery and offered alibis. Lee said 
ne was in Manhattan on the day of the 


robbery looking for work. He also pro-- 


duced theater ticket stubs to prove he was 
in Manhattan on that afternoon. Lee and 
Jackson were indicted. 

Lee went to trial indicted for robbery, 
grand larceny and assault. The jeweler 
and the policeman identified Lee as one of 
the two men in the store. The woman was 
not positive that Lee was one of the men. 
The jury found Lee guilty in June. He has 
been in the Queens County Jail since. 








HELD UP AND ROBBED 





Newark Jewelry Salesman Reports That 
Two Bandits Took His Jewelry 
and Cash 


Newark, N. J., Dec. 3.—The second hold- 
up within a week in Bayonne, involving a 
jeweler, occurred Nov. 27, just before 6 
p. M., on the Hudson Blvd., near 39th St., 
when Jesse J. Cardasco, of 78 Crane St., 
Newark, a jewelry salesman, was robbed of 
a gold watch and chain, $100 in cash, and 
jewelry he estimated worth $3,000. 

Cardasco had spent several hours calling 
on customers in Bayonne and was on his 
way home in an automobile, he reported, 
when he discovered that one of the tires of 
the car was flat. He pulled up at the curb 
and jacked up the car to make repairs. 

Two men got out of a car that had parked 
behind his, Cardasco said, and approached 
him. One asked for a match. While the 
jewelry man was searching his pockets for 
the match the second man shoved a revolver 
against Cardasco’s stomach. One of the men 
went through Cardasco’s pockets and the 
other took his grip out of the automobile. 
The pair then entered their own car and 
vanished. Cardasco hurried to the Bayonne 
police headquarters and reported the rob- 
bery. An alarm was broadcasted at once, 
but the fugitives made good their escape. 


The loot, according to Cardasco, included: 


six diamond rings, three pairs of diamond 
earrings, 15 pairs of gold earrings, two gold 
watch chains, 12 la Vallieres, and two gold 
bracelets. 

On Nov. 21, Samuel Cooper, jeweler of 
698 Broadway, Bayonne, was waylaid by 
two hold-up men in front of his store and 
was robbed of a leather case containing pa- 
pers and two rings valued at $5,000. An 
account of this robbery appeared in last 
week’s issue of THE JEWELER’ CIRCULAR. 
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JERSEY JEWELERS MEET 





Members of State Association Hold Interest- 
ing Gathering at Newark, N. J. 


NewakkK, N. J., Dec. 3.—The New Jersey 
Retail Jewelers’ Association held an impor- 
tant meeting Nov. 27 at Stetters, 842 Broad 
St., at which proposed State legislation to 
place further restrictions on auctioneers and 
repeal of obnoxious jewelry tax were dis- 
cussed. Jean R. Tack, president, was in the 
chair. Plans for the mid-Winter reception, 
to be held at the Robert Treat Hotel in Jan- 
uary or February, also were talked over and 
a committee was named to choose the date 
and perfect arrangements. . 

P. J. Coffey, chairman of the National 
Jewelers’ Publicity Association and of the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade, was present 
and spoke of the work being accomplished 
generally throughout the country to afford 
the public greater protection against unscru- 
pulous auctioneers handling jewelry. Joseph 
Wolber, assistant city attorney of Newark 
and attorney for the association, as well as 
chairman of the New Jersey Chamber of 
Commerce Committee on auction laws, de- 
tailed the provisions of the proposed new 
statute it is hoped to have put on the New 
Jersey law books this Winter. Prohibition 
of auction sales after 6 Pp. M.; filing of an 
inventory of the goods to be offered, and 
restriction of sales to listed articles; limita- 
tion of licenses for periods not exceeding 90 
days; requirement of bond to protect cus- 
tomers against fraud; and residence of at 
least two years in the State as a condition 
precedent to the obtaining of an auctioneer’s 
license, are features of the bill. 

A report of the committee concerned with 
procuring repeal of the jewelry tax law was 
received, and Mr. Coffey also spoke on this 
subject. 

The December meeting of the association, 
set for the fourth Tuesday, falls on Christ- 
mas Day, and another date will be chosen. 

Mr. Tack, president, and Richard P. Hart- 
dogen, secretary of the association, are 
carrying forward the plans for the mid- 
Winter get-together affair, with the aid of 
five committees. The chairmen are A. W. 
Cornelius, reception; C. A. Lund, banquet; 
Conrad J. Brotherly, entertainment ; Norbert 
Bertl, music; and A. J. Jaeckle, tickets. All 
made reports. Others present at the meet- 
ing included Henry Aurnhammer, George 
3usch, Alex Loeb, of Newark; William 
Schmitt, Orange; C. A. Lund, East Orange; 
Max W. Wien, Irvington; William Walsh, 
Passaic, and Charles Bowman, Somerville. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London U.S.Gov’t New York 

Date Official Assay Bars Official 
NOC: Ga sevecs 3244 66% 64 
IOV. 20 «ccices 3 66% 64% 
NOG Be vseese Holiday aes ata 
Mat. BP nceics 33 Yr 66% 64% 
bees | sseecce 33% 66% 643 
Ss. SO kckeece 33: 66% 64 








John Kritzeck, Howard Lake, Minn., has 
sold his jewelry store to the B. W. Stibal 
Co. 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 
ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 
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Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 





























Samuel Lenkowsky & Son 


Diamonds 


aleliage diamond sale you make brings 
you increased prestige as well as a 
worth-while profit. Make your establish- 
ment “Headquarters for Diamonds” in your 
community—and depend on our complete 
stock for your diamond requirements. 
Square, Emerald cut and Marquise 
Diamonds always on hand. 


“oo 170 Broadway 


PARIS : 
12 Rue de la Victoire (Suite 306-7 ) 


a ane Pelican N ew Yor k 
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ATTEMPTED ROBBERY FAILS 





Quick Action of Clerk in Albany, N. Y. 
Jewelry Store Results in Capture of 
the Thief and Recovery of the Gems 


Arpany, N. Y., Dec. 3—A bold attempt 
to steal a tray of diamonds valued at about 
$15,000 from the store of Van Heusen 
Charles Co., 470 Broadway, was frustrated 
today by the prompt action of Charles 
Heisler, a clerk, who leaped over the 
counter and caught the thief on the side- 
walk in front of the store. The captured 
thief gave his name as John Orr, 25 years 
old, of Poughkeepsie. 

He entered the store at about 1:30 o’clock 
and asked Mr. Heisler to see some diamonds. 
After examining several stones he seized 
the tray and ran for the door. The quick 
action of the clerk and his outcry gave the 
thief little advantage and Heisler seized him 
around the waist on the sidewalk and the 
diamonds were scattered. Other clerks and 
men in the gathering crowd came to his 
assistance and Orr was held until the arrival 
of two policemen who took him into the 
store elevator to prevent him from being 
roughly handled by the crowd. 

An automobile standing at the curb with 
engine running sped away in the excitement 
and the driver is believed by the police to 
have been Orr’s confederate. It is also be- 
lieved that there was another hold-up man 
near the door who mingled with the crowd 
and escaped. After Orr was taken to the 
police station he made a complete confession, 
saying he was out of employment and de- 
spondent. He admitted serving a term in 
Randall’s Island and a conviction for theft 
in Poughkeepsie. He declared he had no 
confederates but the police are searching 
for two men who are thought to have 
planned to participate in the robbery. 








Barnett Goldstein Jewelry Co., New York, 
Files Bankruptcy Schedules Showing 
Liabilities of $88,899 and Assets 
of $30,256 


Schedules in bankruptcy were filed in the 
United States District Court, New York, last 
Wednesday, by the Barnett Goldstein Jewelry 
Co. 2587 Broadway. According to the 
schedules the concern’s liabilities amount to 
$88,899, while the assets are listed at $30,256. 
Of the liabilities, $85,999 represent unsecured 
claims. The assets consist of stock in trade, 
$6,000; machinery, tools, etc., $3,000; debts 
due on open accounts, $1,056; unliquidated 
claims $20,000 and deposits of money in the 
bank and elsewhere, $200. 

Among the largest unsecured creditors are: 
S. Ostrin, $115; Anchor Jewelry Co., $610; 
Charles Gold & Bro., $304; M. & H. Levy 
Co., $1,145; M. H. Mann, $3,689; I. Levin- 
son & Co., $3,443; I. Borovsky, $1,283; 
Reiner & Berkow, $758; A. Goldman, 
$475; S. Kaplan & Co., $1,760; C. Peter, 
$1,277; A. K. S. Mfg. Co., $510; Artistic 
Jewelry Co., $315; R. A. Breitenbach, Inc., 
$9,721; Fliederbaum & Glick, $370; Louis 
Beitchman, $225; Max Goldstein, $1,925; 
Folmer Prip & Co., $770; B. Pusrin, $375; 
J. Macher, $328; Eagle Silversmith Co., 
$748; Larter & Son, $137; Altschul Bros., 
$115; Adler & Heine, $231; Straus & Co., 
$100; International Silver Co., $261; Gorham 
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Co., $1,372; J. W. Johnson Co., $108; Sol 
Katzman, $276; M. Nelkin, $289; Klass & 
Stern, $136; Sigmund Mandel Co., $125; 
Charles M. Levy, $157; William B. Durgin 
Co., $112; A. Ratner, $117; Ritt & Shapiro, 
$649; Chain Shirt Shops, $275; Katie Gold- 
stein, $44,487; M. H. Levy, $1,850; Isaac S. 
Meyers, $1,858, and M. H. Mann, $1,717. 
Involuntary bankruptcy proceedings were 
started against the concern in the United 
States District Court on July 31, last. 








Harry Kapeker, New York, Files Schedules 
in Bankruptcy Showing Liabilities of 
$44,718 and Assets of $18,507 


Harry Kapeker, manufacturer of platinum 
jewelry and dealer in diamonds, 49 Maiden 
Lane, New York, against whom involuntary 
bankruptcy proceedings were instituted, last 
August, filed schedules in the United States 
District Court on Monday, Nov. 26, listing 
his liabilities at $44,718 and assets at $18,507. 
The liabilities include secured claims of 
$7,800, unsecured claims, $36,613 and accom- 
modation paper, $300. The assets are com- 
posed of stock in trade, $12,500; household 
goods, $50; machinery, tools, etc., $4,500; 
policies of insurance, $25; debts due on open 
accounts, $808 ; deposits of money in the bank 
and elsewhere, $25; property in reversion, 
remainder and trust $250; carriages and 
other vehicles, $300, and property claimed 
to be exempt, $50. 

Some of the largest unsecured creditors in- 
clude the following: A. K. S. Jewelry Mfg. 
Co., $835; American Bracelet Corporation, 
$760; David Belais, $307; Joseph B. Cooper, 
$2,295 ; Carey & Caresh, $407; A. Dorflaufer, 
$273; Milton L. Ernst, $308; Handy & Har- 
mon, $617; Freudenheim Bros, & Levy, $658; 
Hipp. Didisheifm Co., Inc., $195; Fisher 
Bros., $350; Folmer Prip, $862; Flanto 
Bros., $419; S. Fuchs & Co., $800; Gold- 
smith Bros. Smelting & Refining Co., $960; 
General Alloy Co., $847; J. Goldberg, $646; 
Samuel B. Goldberg, $136; M. & I. Gold- 
stein, $820; Hoenig & Hirsch Co., $114; 
Holland Diamond Cutting Co., $952; Inter- 
state Smelting & Refining Co., $4,075; 
Morris Katz, $1,186; Samuel Koshers, $463 ; 
I. J. Mayer, $1,487; H. M. Manheim & Co., 
$121; M. H. Mann & Co., $2,100; National 
Smelting & Refining Co., $1,192; S. Nathan 
& Co., $431; N. S. Nelkin, $188; Ralph 
Neumark & Co., $787; Pitzele & Hamburger, 
$3,831; Preston Bros., $1,009; Reiner & 
Serkaw, $200; Irving J. Reuben, $383; B. 
Shuldberg, $438; Isadore Scheffman, $105; 
Savoy Watch Co., $514; S. & D. Jewelry 
Co., $414; Sobel & Kalako, $1,045; Simson 
Bros., $884; Trachtman Bros. & Cohen, 
$329; B. L. Veit, $358; P. Widin, $146; 
Yokelson-Cooper, Inc., $180, and Zweiger & 
Kleinfeld Co., $446. 








W. H. Whiddon, jeweler, formerly lo- 
cated at Grandfield, Okla., was presented 
recently with a handsome ring by his fellow 
Masons. Mr. Whiddon is preparing to leave 
for Fort Smith, Ark., and from there will 
go to Houston, Tex., where he intends to 
take up his residence. Mr. Whiddon was 
formerly postmaster of Grandfield and for 
the past year had been conducting a jewelry 
store. He intends to go to Houston, Tex., 
and to accept a position as an accountant. 
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Death of Vincenzo D’Alfonse 


ProvipENCE, R. I., Dec. 1.—Funeral serv- 
ices for Vincenzo D’Alfonse, for many years 
a resident of the Mount Pleasant district of 
this city, and prominently identified with the 
manufacturing jewelry industry, were held 
yesterday morning, with a solemn high mass 
of requiem at the Church of the Holy Ghost, 
Atwell’s Ave., at 10 o’clock. Burial was at 
St. Francis Cemetery. He died at his home, 
122 Beauford St. Tuesday, following a 
shock suffered while at work late the after- 
noon before. He was in his 58th year. 

Born in Scapoli, Italy, in 1866, Mr. D’AI- 
fonse received his early education in that 
province, and upon the completion of his 
collegiate course, taught school for seven 
years. In 1895, at the age of 29, he emi- 
grated to the United States, coming imme- 
diately to Providence, where he remained 
until his death. 

Soon after his arrival in this city he en- 
tered the employ of A. C. Messler & Co., in 
the Manufacturers’ building, 101 Sabin St., 
where he displayed such proficiency in his 
work and ability in handling men that he 
advanced rapidly until he became foreman, 
a position he occupied for a number of years. 
At the time of his death he was associated 
with the Ralph Ring Co., Inc., 70 Ship St., 
where he had been employed for a consider- 
able time. He had been in his usual health, 
when about 5 o’clock on Monday afternoon 
he was stricken with a shock while at his 
work and failed to recover consciousness. 
Medical assistance was summoned and he 
was taken to his home. 

He was prominent in the fraternal asso- 
ciations of the Italian people, being a mem- 
ber of the Sons of Italy in America, the 
Union Benevolent Society and Holy Ghost 
Council of the Knights of Columbus. He is 
survived by his widow, Mrs. Emelia M., and 
two sons, Edmund and Vincent J. D’AlI- 
phonse. 








New Enterprises 





Walter Ochiltree has opened a jewelry 
store at Kaukuana, Wis. 

F. J. Griffin will engage in the jewelry 
business at Columbus, Wis. 

Louis Olson has engaged in the jewelry 
and drug business at Hayward, Wis. 

A. F. Bowman, a jeweler residing at 
Norristown, Pa., will locate at Cato, N. Y. 

Roy A. Sterr has opened a jewelry store 
at Eagle River, Wis. 

F, A. Walker has opened a branch jewelry 
stcre at 123 E. Flagler St., Miami, Florida. 

Thomas Ball has opened a jewelry shop 
on the second floor of McKenna & Dunni- 
gans store, Westport, Conn. At present 
Mr. Ball will not attempt to carry a large 
stock of jewelry. 








The jewelry store of R. H. Richards, 425 
E. 3rd St., Bethlehem, Pa., was entered 
sometime late Saturday night or early Sun- 
day morning and a number of articles were 
taken by the thieves. Entrance was gained 
through a rear window which was forced 
open. The theft was not discovered until 
later when Mr. Richards, who resides on 
the third floor of the building, went to the 
store below. The robbery was reported to 
the Bethlehem police department. 
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MAZER PROFIT POSSIBILITIES! 


We have done our part, by originating an exclusive line of 
Diamond Mounted Rings that will beautify and build your stock 
wisely and profitably. It remains for you to investigate. 
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We Are Prepared To Serve The Jobbing Trade 


JOSEPH MAZER CO,, INC. 


DIAMONDS 
170 BROADWAY -i- -i- NEW YORK 
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Henry E. Oppenheimer & Co. 


9-11 Maiden Lane, New York 


MELEES 


In Original Lots or Straight Sieved Sizes 





DRILLED ORIENTAL PEARLS 


In All Sizes 
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More About the “Complete Memorandum’* 








By Elton J. Buckley 

















CAS are constantly multiplying to show 
that the more I can say to the readers 
of these articles about the imperative need 
to reduce their buying and selling contracts 
to writing the better. I have mentioned the 
Sales Act before, and that provision of it 
which makes a contract to buy and sell goods 
worth over $500 unenforceable unless (1) 
they are partly delivered, or (2) were partly 
paid for, or (3) something was given to 
bind the bargain, or (4) a complete memo- 
randum of the transaction was executed at 
the time and signed “by the party to be 
charged.” The party to be charged means 
the buyer if it is the seller who is trying to 
enforce the contract, and the seller if it is 
the buyer who is trying to enforce the con- 
tract. In other words, the party who is try- 
ing to get out of the contract must have 
signed it or it can’t be enforced against him. 

Unscrupulous buyers or sellers jump at 
the chance to use this as an excuse to escape 
from contracts that have become unprofit- 
able, hence the great need that every honest 
buyer and seller see that such a memo- 
randum is executed and that both parties 
sign at the time of the sale. 

Several cases which have transpired re- 
cently in my own experience show how care- 
lessness in this respect can destroy otherwise 
binding and profitable contracts. Several 
buyers recently executed contracts for cer- 
tain products subject to approval of price 
to be named later. The form of contract 
which they signed was complete, except 
that of course it named no price. The sys- 
tem was that when the price for the current 
season was finally named, the buyer was 
communicated with and told what it was. 
If he disapproved it, the deal dropped then 
and there. If he approved it, the parties then 
executed what was called a “confirmation 
memorandum,” which was just like the orig- 
inal form they had signed, except that this 
time it contained the price. That would 
have been a complete memorandum on which 
the contract could have been enforced. 

Among the buyers who bought on this 
basis there were two who were called on the 
telephone by the seller’s agent, when the 
price was named, and told what it was. They 
both confirmed the price, but before the 
agent could get them to execute the con- 
firmation memorandum, somebody also of- 
fered them cheaper goods and they threw 
the other deal down. Could they legally do 
that? Legally they could, because no com- 
plete memorandum of the transaction, signed 
by the buyer, had been executed, therefore 
the contract was unenforceable. Morally, 
of course, it was as complete a contract as 
could possibly be made and the repudiation 
of it was a dishonest and dishonorable welch, 
but the seller’s attorney was nevertheless 
obliged to advise him that the contract could 
tot be enforced. The seller should have 
Presented his confirmation memorandum at 
once, 


It has always been considered that when 


ee 
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a broker negotiates a sale between a seller 
and a buyer, and signs the memorandum, 
his signature, since a broker represents both 
parties, was enough to make it binding. But 
the courts are beginning to restrict that doc- 
trine now. They say it is all right for a 
broker to sign a memorandum of sale, but 
if his signature is to bind the buyer, for 
example, it must be evident that he signed 
on behalf of the buyer and not of the seller. 

A case was recently decided—against the 
seller—in which this very question arose. 
A jobber bought a large quantity of mer- 
chandise at a high price. Before delivery 
the market slumped and the buyer of course 
began to use all his ingenuity to avoid taking 
the goods. The sale was negotiated by a 
broker who was supposed to represent both 
parties, and the broker had signed the memo- 
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and the memoranda must show they 
signed for the purchaser, or the con- 
tracts will not be binding. We might 
dismiss the appeal on this ground alone. 


Therefore this is something else to watch 
—if your contracts, buying or selling, are 
negotiated through a broker, who also repre- 
sents the other side, see to it that his signa- 
ture is on there as representing the right 
party. How can this be done? It might be 
done by having a line printed under where 
the broker’s name is to go, reading “Agent 
for Both Buyer and Seller.” A better way 
would be to discard the broker entirely and 
see that the real parties, both of them, 
signed. A merchandise contract that is 
worth making is worth protecting. 








Jewelry Dominates in Great Scene 
of New Film, “The Ten 


Commandments” 





ROBABLY in no scene ever enacted for 

the silver screen does jewelry play a 

more important part or is a more conspicuous 
/ 











GREAT SCENE IN NEW FILM PLAY SHOWING WOMEN OF ISRAEL OFFERING UP THEIR JEWELRY 
TO MAKE THE CALF OF GOLD 


randum of the sale. The buyer argued, 
however, that the memorandum showed that 
the broker had signed for the seller, not for 
the buyer, and as the buyer hadn’t signed 
himself, nobody had signed for the buyer— 
the “party to be charged”’—and therefore 
the contract was unenforceable. The court 
upheld this view and threw the contract out 
in these words: 

A most casual observer, examining 
these memonranda, would immediately 
conclude the sugar was sold as it states, 
and not purchased by them, as it does 
not state. There is nothing unusual or 
technical in these words; the signature 
is for the seller only. Where brokers 
deal on behalf of both seller and pur- 
chaser, and undertake a joint mission, 
it must appear, in this class of cases, 


element in the picture, than in one which oc- 
curs in the production of the “Ten Com- 
mandments,” by Cecil B. De Mille, which is 
soon to open at a New York theatre. 

The scene referred to is that in which the 
Israelitish women offer up their jewels to 
Miriam for the purpose of making the 
golden calf. The scene, as shown in the 
illustration herewith, depicts the women 
holding up hundreds of bracelets, armlets, 
rings and other ornaments believed to have 
been appropriate to the dress of the women 
of that day. 








C. H. Larson has opened a jewelry store 
at Grand Island, Nebr. 

Hardegen & Clonts is the style for the 
business formerly conducted by Julius Von 
Hardegen, Oklahoma City, Okla. 
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SON & PRINS 
IMPORTERS OF DIAMONDS 


SIZES AND MELEES 
FANCIES AND LARGE STONES 
SQUARES FOR WEDDING RINGS AND BRACELETS 
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Write for Memorandum Selection 


31 N. STATE ST., CHICAGO 


AMSTERDAM: 17 NiEUWE ACHTERGRACHT EsTABLISHED 1892 
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SAPPHIRES — EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 


Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 
ee 


106 Fulton Street NEW YORK 


HVUTUUUTUUUUAUUUAUU TAU 
« e« e« e« e@ @ —f§ 


For Particular Customers— 


there’s a distinct atmosphere of exclusiveness and charm, that invests the genuine European 


‘-| NECKLACES, EARRINGS and BRACELETS | 
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» not to be found with any other productions of a similar nature, otherwise we would * 
not take the trouble to import them so extensively. Discriminating dealers and equally 
° discriminating purchasers know this. We supply the best American shops and will be ’ 


glad to suggest selections for important dealers. 


Send for memorandum selection. 


366 Fifth Ave. L’A I D A C O « New York City 
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Max Deutz has removed from 7 Beverly 
st. to 101 Salem St., where a larger shop 
will be occupied. 

The Vennerbeck & Clase Co. distributed 
greenback and turkeys to their employes 
jor Thanksgiving. 

Bert Tourtellot, with Waite-Thresher Co., 
left this week for a short business trip 
through the south, 

|. B. Macdonald, of the Chicago office of 
the Wolcott Mfg. Co., is spending several 
weeks at the factory, this city. 

Archibald Silverman is named as a mem- 
ver of the executive committee of the Re- 
publican campaign finance committee. 

Frank Kelley, of the Manufacturing 
jewelers Board of Trade, was in New York 
and vicinity the past week on business. 

Henry B. Scott has just added a fountain 
gen and pencil department to his store, 115 
Washington St., corner of Mathewson St. 

Samuel A. Baldwin visited relatives at 
Shawsheen Village, Andover, Mass., where 
he spent Thanksgiving and the week-end. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity last week on 
business. 

The next monthly meeting of the directors 
of the Manufacturing Jewelers Board of 
Trade will be held at the Turks Head Club 
on Friday, Dec. 21. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers 
Board of Trade, was at Indian Orchard, 
Me, the past week on business for the asso- 
ciation, 

Among those who rode to the hounds in 
the drag hunt of the Agawam Club last Sat- 
utday afternoon were Ralph S. Hamilton, 
Rush Sturges, George Briggs and Miss 
Madeleine U. Wilcox. 

The women employes of the Tilden- 
Thurber Corp. have a lively bowling league 
of four teams of five members each, which 
bowls every week and in which some good 
sores are being made. 

Edward I. Mulchahey, of the C. Sydney 
Smith Co., was elected chaplain, and Ken- 
ath Armstrong, senior deacon, at the 67th 
anual communication of What Cheer Lodge 
if Masons the past week. 

Several of the manufacturing jewelry 
stablishments here closed down Wednesday 
for the remainder of the week. Business, 
which has been generally brisk for a num- 
ver of weeks, is quieting down. 

Among the largest subscriptions received 
the past week at the headquarters of Provi- 
dence Chapter of the American Red Cross 
‘0 the annual roll call fund was more than 


$838 from the employes of the Gorham Mfg. 
MY), 












The 30th wedding anniversary of Mr. and 
Mrs. Oscar R. Johnson was celebrated by 
more than 200 friends in Vasa Music Hall, 
Auburn, last week, A sterling silver service 
with tray and a bouquet of 30 roses were 
Presented the couple. 














At the annual meeting of Providence Post, 
American Legion, held the past week, Har- 
Md R. Johnson, of the O. R. Johnson Co., 
Auburn, was elected commander; John J. 
Collins, of the Ostby & Barton Co., vice- 
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commander, and Gilbreth Brown, of the 
Chemical Products Corp., treasurer. 

The Premier Watch Case Co. is the name 
of a new concern that has recently started 
in business at 25 Congress Ave., this city, 
for the manufacture of a line of gold and 
plated watch cases. The owners are C. Har- 
old Mason, of Edgewood, R. I.; Colville B. 
Sisson, of this city, and Herbert I. Kolberg, 
of New York city. 

Henry G. Thresher, treasurer of the 
Waite-Thresher Co., accompanied by Mrs. 
Thresher, left a few days ago for a trip to 
the Hawaiian Islands and expect to be gone 
until the middle of February. They expect 
to reach the Islands in time to spend Christ- 
mas ashore. On their return they will make 
several weeks’ stop at Pasadena, Cal. 

The jury in the Superior Court for Provi- 
dence County returned a verdict on Tuesday 
last of $8,800 for William R. Walker & 
Sons, architects, who brought suit against 
Harry Fulford, of the Fulford Mfg. Co., to 
recover $7,370 alleged to be due for archi- 
tect fees in connection with the erection of 
a proposed building at the corner of Sum- 
mer and Conduit Sts. 

The Bliss Jewelry Co., of Woonsocket, on 
Saturday obtained a charter under the laws 
of Rhode Island from Secretary of State 
Parker. The authorized capital is 500 shares 
of common stock, without par value, and the 
concern will buy and sell jewelry. The in- 
corporators are Albert Bliss, John J. Hogg 
and George W. Bugbee. The company has 
opened a retail store at 16 High St., Wocn- 
socket. 

Victor Sam, who has been connected with 
the Providence office of the Manufacturing 
Jewelers Board of Trade for several years, 
has been promoted to succeed J. Henry 
Rodgers as manager of the reporting depart- 
ment. Mr. Sam was associated with the 
New York office previous to coming to 
Providence. Mr. Rodgers, upon leaving the 
3oard, was presented a substantial gift by 
his office associates. 


Albert Pfeifer and Mayer Gates, president 
and treasurer, respectively, of the Albert 
Pfeifer Co., were the guests of the Buyers’ 
and Executives’ Club of the concern at a 
dinner at the Crown Hotel the other eve- 
ning. Vocal selections were given by Miss 
Sadie Weingraf, Miss Mamie Whittaker and 
F. Pontifex; recitations by H. Gifford, and 
piano selections by Gus Ottenheimer. Ac- 
companiments were played by Miss Marie 
Bainey. 

Frank G. Pickard, a former employe of 
the Rex Mfg. Co., pleaded nolo in the Su- 
perior Court before Judge Hahn last Tues- 
day when he was called to plead to an in- 
dictment charging him with the embezzle- 
ment of a quantity of gold and silver scran. 
On recommendation of his former employer, 
who stated that all the stolen property had 
been returned and that he was willing to 
give Pickard another trial, the defendant 
was given a deferred sentence. 

The team representing the stone-setting 
department in the Ostby & Barton Co. 
3owling League, with 39 victories against 
9 defeats, heads the men’s league. Averag- 
ing 469 per game, the pace makers have a 
total pinfall of 16,908. Estimate department 
occupies second place, having won 30 out 
of the 48 games played. In the ladies’ 
league of four teams, the Plate Ring quintet 
leads with 30 games won and 18 lost. 
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E. A. Koetsch, North Tonawanda, and 
Louis Snell, of Niagara Falls, were among 
the retail jewelers from nearby points who 
called on the jobbing trade last week. 

Celebrating the first anniversary of the 
opening of his second store at 582 Main St., 
Louis Meyers, one of the city’s oldest estab- 
lished jewelers, is conducting a special sale 
for the balance of the month. 

A youth, 21 years old, of Alfred, N. Y., 
was arrested by Buffalo police on Nov. 27 
at the request of Hornell authorities, and 
was taken back there to face the charge of 
having passed a worthless check on a Hor- 
nell jeweler. He is alleged to have col- 
lected $67.51 on a check which came back 
to the jeweler marked “no funds.” 

Robert Elmer Johnson, who recently pur- 
chased C. A. Swan’s jewelry store at 99 
Main St. Salamanca, N. Y., and Miss 
Marion Gena Case, of Olean, were married 
at the home of the bride’s mother, in Olean, 
on ‘Nov. 26. Mr. and Mrs. Johnson left on 
a short honeymoon trip and on their return 
will make their future home in Salamanca. 

Surprised in the act of robbing the jewelry 
store of R. H. Guldin, Seneca St., two men 
were arrested by the Geneva police at the 
point of revolvers. Police were attracted to 
the scene of the attempted robbery by the 
sound of breaking glass. Coming up to the 
rear of the store unobserved they found one 
of the men outside, apparently on guard. 
The other burglar was arrested inside the 
store. 

Because of the proximity of Christmas, 
the special committee of the Buffalo Retail 
Jewelers’ Association, which met with the 
trustees of that association last week, has 
deemed it inadvisable to attempt any co- 
operative advertising campaign in local dai- 
lies this year. William F, Ehmann, chair- 
man of the committee, declared that past ex- 
periences had proven conclusively that an 
earlier start was desirable and that if the 
plan was to be tried out next year, plans 
should be formulated well in advance of the 
period during which the ads are to appear. 
Mr. Ehmann also took the opportunity to 
chide the retailers for their failure to wear 
at every opportunity some article of jewelry. 
Wearing jewelry is one of the best ways to 
advertise the fact that jewelry is a necessary 
part of a man’s or woman’s wearing apparel, 
Mr. Ehmann declared. “Psychology plays 
a part in every business,” Mr. Ehmann 
averred. “Jewelers should wear the very 
latest types of articles. They should also 
induce their wives and sons and daughters 
to do likewise, whether in the store, at the 
theater, or some social function. It is a 
wonderful opportunity to create an inquiry 
for articles so worn.” Mr. Ehmann did not 
confine his criticism to his fellow-retail 
jewelers, but scored traveling jewelry sales- 
men for calling on the trade without, in most 
cases, a single article of jewelry about their 
person. These travelers, he said, stop at the 
best hotels and because they do not display 
their wares, pass unnoticed. Whereas were 
they to wear some of the jewelry which they 
expect the retailer to buy, they would stimu- 
late demand for the merchandise and thus 
be actually promoting sales. 
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To Users of Fancy Watch Crystals 


you handle in large quantities watch cases of only a few manufacturers, 
use our ready-to-fit crystals. 

you carry a large variety of watch cases and would like to fit them 
yourself, use our non-edged blanks and we will furnish information 
about grinding. 

not equipped to fit crystals send the repairs to us. Twenty-four hour 
service. One dollar, including postage. 


251 Canal Street 
New York City 


Optical Lens Grinding “Where Crystal Fitting is an Art.” Fancy Watch Crystals 
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F. M. Harder, with the W. P. Hitchcock 
Co, Syracuse, N. Y., visited Lancaster re- 
cently. 

Charles F. Miller, president of the Hamil- 
ton Watch Co., and wife, visited Atlantic 
City lately. 

A. W. Moyer, president of the Non-Re- 
tiling Co., spent several days last week in 
New York on business. 

], Dexter Phinney, with C. R. Boas, Har- 
risburg, and wife, were recent visitors to his 
wife’s parents in Lancaster. 

H. W. Appel, W. W. Appel & Son, on 
Nov. 27 entertained at dinner Alexander 
Merky, editor of Pearson’s Magazine. 

The jewelry store of H. A. Zimmerman, 
Shamokin, Pa., has been enlarged to twice 
its former size and the place has been en- 
tirely remodeled. 

Harry Hart, with Ezra F. Bowman’s 
Sons, and wife, had as recent guests Dr. and 
Mrs. E. Roger Samuel and two daughters, 
of Mt. Carmel, Pa. 

George S. Bloser, jeweler, Greencastle, 
Pa., is remodeling his Centre Square store, 
making it thoroughly up to date, and in 
front has erected an electric sign. 

Lancaster friends of Harry T. Joye, of 
Dillon, S. C., have received cards announcing 
his marriage on Nov. 14 to Miss Mildred 


Eugenia Setters, also of Dillon. The. 


groom is now connected with his father’s 
jewelry store. 

B. F. Kessler & Son, of Mt. Carmel, Pa., 
have just had their store on the main street 
remodeled and refurnished, the fixtures, 
mahogany and glass, having cost $3,000. 
The front of the building, too, was changed. 
The junior member of the firm, Frank 
Kessler, was at one time a student of the 
Bowman Technical School. 


The Christmas savings funds in Lancaster 
city and county, soon to be distributed, 
amounts to over a million dollars, being the 
savings for Christmas of approximately 
30,000 men, women and children. The 
Union Trust Co. of Lancaster, which started 
this plan, alone has 9,300 depositors to the 
fund, who will receive over half a million 
dollars, 


The store which Kranich Bros. recently 
opened at Altoona is that firm’s fifth estab- 
lishment, Two of the others are at York, 
one in Lancaster and the fourth in Worces- 
ter, Mass. The first store was opened 12 
years ago in York. That at Altoona will 
be in charge of Max and Samuel Kranich. 
The firm is composed of Mr. Kranich and 
his eight sons, 

Charles G. White, Huntingdon, W. Va., 
has entered the Bowman Technical School 
aa student. The following former students 
o% this school were recent visitors here: 
ae C. Weaver, Sharon, Pa.; George F. 
larbaugh, Hereford, Md.; William Ayres, 
Swarthmore, Pa. and S. R. Kauffman, 
Bellville, Pa., who was a student in 1898. 
A former student, Miss Mary E. Barker, 

inton, W. Va., has taken a position as 
‘igraver with H. A. Zimmerman, Shamo- 
in, Pa, 

+ order to prepare for the Christmas 
Olday trade the jewelers are putting on 
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extra sales clerks and the decorating of the 
stores has begun. The jewelers do not in- 
tend to fall in line with other stores as to 
evening closing hours, as it has been found 
that a good deal of business is done by the 
jewelers in the evening. So, starting Dec. 1, 
their stores will be open every Saturday 
night until 9 o’clock, and beginning Mon- 
day, Dec. 17, these stores will be open every 
night until 9 o’clock and including Christmas 
Eve. 











TRADE CONDITIONS 

Local jewelers report good business for late 
November, and every store visited appeared to be 
fairly busy in showing holiday merchandise to 
early buyers. A considerable amount of mer- 
chandise is being laid away, and the December 
outlook is bright. When the banks begin turning 
loose Christmas savings checks, the real buying 
season will open. 








William P. Kendrick, of William Ken- 
drick’s Sons, local retail jewelers, has been 
nominated for secretary of the Co-operative 
Club of Louisville. 

Carl M. Wiseman was elected vice-presi- 
dent of the Pendennis Club, Louisville, at 
the annual meeting on Nov. 26. This club 
is one of the oldest and foremost business 
and social organizations in the south. 

S. E. Ledman & Son, retailers at 4th and 
Market Sts., have concluded an auction sale 
that ran the better part of November, and 
will go back to regular prices over the 
holiday period. The company will move to 
new quarters in the Brown Hotel in late 
December. 

One of the interesting features of the 
week was the visit of a lady “salesman,” 
in the person of Miss Klipper, of the 
Klipper Co., Newark, manufacturers of dia- 
mond mountings, Miss Klipper being one of 
the very few women travelers to visit here. 

O. K. Rowe, operator of a trade watch 
repairing shop in Louisville, who was for- 
merly connected with some of the leading 
jewelry shops, is in danger of losing the 
sight of one eye, and is suffering from in- 
juries received when struck by a load of 
bird shot while on a recent hunting trip 
to Centertown, Ky. 

George J. Gruen, watch manufacturer of 
Cincinnati, O., was in Louisville on Nov. 
26, and addressed a gathering of the Louis- 
ville Credit Men’s Association, as a direc- 
tor of the National Association, and pledged 
the support of the national to the defense 
of the Federal Reserve System of Banking. 
John G. Lonsdale, of the National Bank of 
Commerce, St. Louis, one of the big 
financiers of the middle west, was also a 
prominent speaker at the meeting. 

Among recent visitors to Louisville were 
Ross S. Atwood, of the Gorham Interests 
(Chicago office) ; Addison W. Roubard, of 
Henry Freund & Bro.; J. B. Crawford, of 
A. Wittnauer Co.; Emmanuel Hochman, 
of Manassech Levy & Co.; E. J. Cutter, of 
Krementz & Co.; J. William Thorson, 
of Buss-Linthicum-Thorson, Inc.; F. R. 
Kruegler, of Champenois & Co.; C. T. F. 
Smith, of Reed & Barton; Miss Klipper, 
of the Klipper Co.; E. A. Hirsch, of Robert 
Blum & Co.; W. R. Poucher, of Carter, 
Gough & Co. 
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Auction sales being conducted here are ap- 
parently well patronized, judging by the 
crowds attending. There are a number of 
them on several streets. 


Jos. De Roy & Sons have erected a big 
electric sign in front of their place of busi- 
ness in Smithfield St. to take the place of 
one blown down last Summer by the storm. 
There is a big clock in the center of it. 


The 14-year-old son of Roy Stewart, for- 
merly of Pittsburgh, but for several years 
engaged in the jewelry business for himself 
at East Liverpool, O., died last week. This 
is the second child Mr. and Mrs. Stewart 
have lost during the last few years and sym- 
pathy was expressed by many jewelers for 
the couple in their sad bereavement. 


Now that Thanksgiving is at an end, 
jewelry stores on Saturdays, as a rule will 
keep longer hours, a large number of them 
having arranged to remain open until 9 and 
10 o’clock on Saturday nights. Most other 
stores, however, will observe the regular 
closing time on Saturdays as well as other 
days of the week. Some of the department 
stores are keeping open until 9 P. M. on 
Saturdays, which is a new departure among 
those doing it. 


Boggs & Buhl have issued an attractive 
catalog giving hints of what can be bought 
at the store for Christmas gifts and devot- 
ing in colors, a considerable portion of the 
booklet to jewelry and silverware. This 
department store has a large silverware and 
jewelry department. The house of Sam F. 
Sipe also has issued an attractive folder 
and booklet giving practical suggestions to 
gift buying and urging the friends of that 
house to “make this a diamond Christmas.” 


Tire which started in a box of rubbish 
in the building at 1702 Center Ave. is 
being investigated by Thomas L. Pfarr, the 
county fire marshal. Saul Binstock was to 
have opened a jewelry store on the first 
floor last Saturday. The damage is esti- 
mated to have been only $500. Five negroes 
living on the second floor of the building 
were routed out when the alarm was 
sounded. They were playing cards at 4.30 
o'clock in the morning and were still play- 
ing when the firemen arrived. The police 
say the jewelry store had not been opened 
but that all preparations had been made to 
do so Saturday. 

Taking cognizance of the protests of the 
merchants in Market St., who protested 
against converting the Diamond Market 
House into a city police station, the city 
council has voted to respect the wishes of 
the business men and the station will go 
elsewhere. John M. Roberts, of the John 
M. Roberts & Son Co., was among those 
who personally appeared before the council 
to protest against the proposition, on the 
ground that it would be a great detriment 
to business to have the police station there. 
in addition, it was claimed, property values 
would be decreased, causing severe losses 
{o property owners. Merchants contended 
it would bring an undesirable class of per- 
sons to the neighborhood out of curiosity 
and not for business purposes. 







: 
; 
; 
: 
I 
; 
j 






THE JEWELERS’ CIRCULAR December 5, 192} 





Yb: 
YwlMttéu. 


GOR)! 


Jterling Jilverware 


fi OLID SN 


























THE largest and most widely known 
maker of Sterling (solid silver) in the 
world—-GORHAM has made its name 
on a piece of silver as desirable as the 
Sterling mark itself. This prestige is due 
to a just combination of quality, artistic 
design and price—there is a distinct 
difference between articles bearing the 
Gorham mark and those without it. 





Leading jewelers everywhere have 
Gorham Sterling Silverware 
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HE plans of the 


National Jewelers’ 
T i iati 
o Be Greatly Publicity Association, 
Enlarged 


announced last week 


Publicity Work 


by the chairman and published in brief in 


the issue of THe JeweLers’ Circucar, Nov. 
28, will no doubt be read with pleasure by 
jewelers in every division of our industry 
who have supported the movement in the 
past, but who have felt that even greater 
efforts might be made and bigger results 
obtained than has been possible under the 
old conditions under which the organization 
labored. The fact that the association has 
entirely a new program and is planning to 
raise a fund of $1,000,000 for national 
publicity indicates the broad and ag- 
gressive lines on which it is to be run in 
the future, and makes unnecessary the state- 
ment that a complete reorganization of both 
the committee personnel and method of op- 
eration is under way. 

According to official announcement made 
last week, the program to be followed in 
raising this fund of $1,000,000 is based 
on a plan to do so without cost to the 
trade, except for the small expenses paid 
to the executive, the clerical help and for 
campaign literature, these expenses to be 
kept down to a minimum. Members of the 
trade are to lend their services toward the 
solicitation of pledges for the fund which 
will not be on a “hit and miss basis,” or de- 
pendent on the generosity of the subscribers. 
The contributions asked for will be based on 
the capital ratings of the concerns solicited, 
or the amount of turnover or business done. 
The percentage will be very small, but never- 
theless will be a fair basis for a donation, 
because it will be proportioned to the actual 
good that will come to the subscriber, 
through the development of business as a 
whole. Committees throughout the country 
will be organized in each city and town, 
under a State chairman, who in turn will 
work under the direction of the general com- 
mittee. No professional or paid solicitors 
will be used and the subscriber will realize 
that the donation which he pledges toward 
this fund will be used purely for publicity 
purposes. After the fund is raised it will 
be directed by a committee of men, selected 
in the trade to represent various sections and 
divisions of the industry who will see to it 
that the funds are expended to produce the 
greatest benefit to the retailers of the coun- 
try. It is realized by all that it is only by 
the stimulation of the sales of the retailer, 
the creation of new business for him, that 
any lasting benefit can come to the various 
interests that comprise the so-called jewelry 
trade. 

The idea behind the publicity movement 
now is that if the work is to be done it is 
to be done on a large scale, commensurate 
with the importance of the jewelry business 
as a whole. It is felt that in the past, 
in developing the public demand for jewelry 
by publicity and advertising, the field has 
only been scratched and that now is the time 
of times to launch the campaign in a big 
way and have it directed for jewelers by 
jewelers. Already the movement is reported 
to have met with hearty response and ap- 
proval by the biggest men in the trade, the 
trade bodies and the trade publications and it 
is expected by those in charge that when the 
magnitude of the plan has become known 
it will receive the heartiest co-operation 
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from every individual, firm and association 
in the industry. 





Diamond Imports STATISTICS of the 
Continue Very é diamond importa- 
Lacwe tions during Septem- 
ber, released by the 
Bureau of Foreign Commerce last week, in- 
dicate a satisfactory condition in the diamond 
trade, because while the importations of cut 
stones are high, the value of the rough dia- 
monds show a slight approach toward nor- 
mal figures, at least more so than the imports 
during the previous months of the year. In 
all, the total value of the stones imported 
is given as $5,001,874, of which the value of 
the cut stones is given as $4,465,496 and that 
of the rough or uncut stones as $536,378. 

An analysis of the figures indicate the in- 
creasing growth of the shipments from Bel- 
gium and the growing importance of Ant- 
werp as a source of our supply. The ship- 
ments of cut diamonds from Belgium last 
month is given as $3,034,718, while those 
from the Netherlands were valued at $1,217,- 
918. England as a cutting center supplied 
very little of our stock, according to these 
figures, shipments from Great Britain 
amounting to $99,421, slightly more than we 
got from France, which amounted to $81,- 
859. In addition our stock of cut diamonds 
was augmented by a number of small ship- 
ments from Germany, $11,617; from Switzer- 
land, $6,855; from Canada, $7,167; from 
British South Africa, $3,240; from Sweden, 
$2,053, and from Italy, $468. 

Of the more than a half million of rough 
received during September the bulk came 
from the London Syndicate (England’s ship- 
ment amounting to $350,214), while direct 
shipments from South Africa were valued 
at $79,768, from British South Africa $4,417 
and from Brazil $1,962. From the cutting 
centers we also received some rough, Bel- 
gium sending shipments worth $81,162; 
Netherlands, $15,206, and France, $3,649. 

Altogether the September shipments of 
diamonds continue to indicate the strong 
and growing market for the jewels in this 
country, far beyond anything we have had 
since the boom times that followed the war. 





The Christmas WITH the opening 
R of December the 
ush Has 


jewelry trade finds the 
Started holiday business in 
full swing in practically every section of the 
country. From the reports received during 
the last week we know of no section of the 
country where the retailers are not begin- 
ning to feel the influence of the Christmas 
buying, to a more or less extent, and this 
of course will continue to increase steadily 
for the next three weeks. 

As the jewelry trade well knows, and as 
was clearly brought out in the survey of the 
industry made by the Bureau of Business 
Research, of Harvard University, about one- 
third of the total sales of merchandise made 
to consumers from the so-called jewelry lines 
is done in December, and the bulk of this is 
done in the last two weeks before Christmas. 
According to the survey made last year the 
typical retail jewelry stores did 31.2 per 
cent. of their business from Dec. 1 to Dec. 
31. The next largest month in the showing 
of percentage of the sales of merchandise, 
during the year, is June, this month being 
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credited with 7.9 per. cent. Retail jewelers, 
therefore, should realize that this rush of 
business is not abnormal nor avoidable and 
must be prepared for, although we are sorry 
to say that experience in the past has shown 
December to come around with the stock of 
many jewelers not fully complete, and their 
organizations not fully equipped to handle 
the customers that are bound to visit their 
stock. 

If your stock is lacking at the present 
time, in anything that you feel confident 
that you will sell or can sell, now is the time 
to get it before the final Christmas rush 
begins. The merchant who hopes to get 
along on short stock or short assortments, 
depending on his ability to get the goods at 
the last minute, on memorandum, from the 
manufacturer or jobbers will be sorely dis- 
appointed, because in most instances the 
latter will not be able to supply him with 
the articles desired. 

This is not the time when the jeweler can 
hope to have customers wait until he gets 
the article in stock or defer a purchase until 
the jeweler gets something that the customer 
desires. The Christmas gift buyer has been 
led to believe that the jeweler has a gift 
emporium and can satisfy all his demands. 
When these demands are not satisfied he will 
go somewhere else, either to the jeweler who 
can give him what he wants or to the dealer 
in other lines of merchandise; in most in- 
stances he will not wait for his own jeweler 
to lay in the article that is not already in 
stock, and the sale lost is lost forever. 

Progressive jewelers will therefore realize 
that this week practically marks the “last 
call” to get things ready to meet the de- 
mands of their customers for Christmas 
gifts, to display their stocks to the best ad- 
vantage and to snatch that business which is 
theirs during the fortnight before Christmas, 
but which if lost may not be recovered in 
the months to follow. In the language of 
the farming industry this is the time for the 
ieweler to “make hay,” and every day’s delay 
through lack of preparedness creates a loss 
that is irreparable. 
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The Jewelers’ Club moved into new quar- 
ters in the old bank building last week. 

James McCullough, Chicago representative 
of the Paye & Baker Mfg. Co., was a local 
visitor last week. 

The North Attleboro Board of Trade 
members were the guests of the Kalmia at 
its meeting Monday evening. 

Fred M, Cooke, manager of the New York 
office of the Whiting & Davis Co., Plainville, 
was a local visitor last week. 








Leon Rubin, proprietor of Rubins jewelry 
store, Washington St., E. Liverpool, O., an- 
nounces the opening of a modern gift shop 
in connection with the store. This depart- 
ment is located in the basement beneath the 
store proper, and more than $5,000 was ex- 
pended in alterations to the building. A 
stairway from the jewelry section gives ac 
cess to the gift section. It is said to be one 
of the handsomest gift sections to be found 
in the upper Ohio valley. 
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|. J. Roe, 14 Maiden Lane, sailed for the 
European diamond markets on Tuesday, 
Nov. 27. Mr. Roe expects to return the 
early part of January. 

James J. Loeb, of James J. Loeb & Bro., 
(8 Nassau St., sailed for the European 
diamond markets on the Leviathan. Mr. 
Loeb will remain in Europe for two months. 

The business of M. B. Kahn, jeweler, this 
city, was incorporated at Albany, N. Y., last 
week with a capital of $1,000. The incor- 
porators are B. M. Komar, T. Debellis and 
R. H, Raphel. 

Irving N. Looker, factory representative 
for the T. I. Smith Co., Juergens Jewelry 
Co,, the Wellmade Leather Goods Co., T. A. 
Walker & Co., and R. Fried & Co., is now 
located in Room 510 at 366 Fifth Ave. 

A regular monthly meeting of the Jewel- 
ers’ Square Club will be held on Monday 
evening at Schwartz’s Restaurant, 22 Dey 
St. Dinner will be served at 6 o’clock, after 
which a number of subjects of importance 
will be discussed. 

Thomas A. Wright, secretary of Lucius 
Pitkin, Inc., delivered an address on the 
platinum situation today before the New 
York Chapter of the American Institute of 
Chemists, at a dinner held Monday evening 
by that organization at the Cafe Roma, 
Sixth Ave. and 50th St. 

Henri Van Dam, of Eduard Van Dam, 
importer and cutter of diamonds, 437 Fifth 
Ave. sailed on the Berengaria, Nov. 27, to 
visit the European headquarters of the con- 
cern. A. L. Leveridge, of the same concern, 
recently returned to New York, after a visit 
to the European markets. 

Lewis Cass, traveling representative for 
Enos Richardson & Co., 21 Maiden Lane, 
sat present confined in the Columbia Hos- 
pital, Milwaukee, Wis., as a result of a 
troken leg. Mr. Cass had just called on 
me of the largest jewelry concerns in that 
tity and was returning to his hotel when 
truck by an automobile. 

In a note appearing in these columns last 
week, an error was made in spelling the 
tame of the bride of K. Papazian, of the 
im of Papazian Bros., 87 Nassau St., who 
vas married ia Paris, France, on Nov. 12. 
Mr, Papazian married Miss A. Ipekdjian, 
“aughter of Mr. and Mrs. M. Ipekdjian, 
the former one of the oldest and leading 
“amond dealers in Antwerp. 

During the absence of Michael J. Begun, 
‘jeweler at 17 W. 42nd St., burglars forced 
‘Nit way into his apartment at 1904 Vyse 
Wve, the Bronx, last Saturday and _ stole 
iewelry reported to be valued at $15,000. 

‘S the result of the theft Mr. Begun has 
asked his creditors to meet tonight (Wednes- 
4y) for the purpose of devising some 
means of adjustment. The jewelry stolen 
“nsisted of 170 watches and about 50 
80d chains and necklaces. 
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On Saturday, Dec. 15, at about 8.30 Pp. M. 
and Monday, Dec. 24, at about 11.30 a. M., 
George E. Fahys, Jr., of the Alvin Silver 
Co., will broadcast two more talks on “Sil- 
verware and Its Correct Use in the Home,” 
from W. E. A. F, and W. C. A. P. Mr. 
Fahys will talk on the same subject on 
Jan. 2 from the radio station at the Drake 
Hotel in Chicago. Last Monday night Mr. 
‘Fahys spoke from station 2 I. U. at Jamaica 
on the American Legion. Sometime after 
Christmas the eastern salesmen of the Alvin 
concern will hold its meeting in this city. 

Louis Lippit, a jeweler at 500 Willis Ave., 
sronx, was the victim of thieves recently, 
who stole jewelry valued at about $400. The 
theft took place during the night and was 
one of the boldest in the present epidemic 
of burglaries which has occurred in the city. 
The Lippit store is located at a brightly 
lighted spot, but despite this fact the thieves 
were able to rip out a street display window 
and speedily collected chains, pearl neck- 
laces, watches and rings valued at about 
$400, and then made their escape. The theft 
was discovered a few minutes after it oc- 
curred by a patrolman who was passing the 
store. The loss is not covered by insurance. 

The demand for platinum early this week 
showed a little increase, according to one 
of the large refiners of this city. This in- 
creased demand he attributed to the fact 
that most of the manufacturers had used up 
what platinum they had on hand and as last 
minute Christmas orders are received more 
metal is needed. As a result the market is 
strong, but no change in the price prevailing 
for the past few weeks has taken place. 
The soft metal is still quoted at $125 an 
ounce, while platinum hardened with five per 
cent. iridium is demanding $134. Platinum 
containing 10 per cent. iridium still con- 
tinues to sell for $143 an ounce. Palladium 
is quoted at $83 an ounce, while the price 
on iridium is said to have stiffened and as 
a result is demanding $300 an ounce. 

Joseph A. Polak of the Acme American 
Diamond Workers, Inc., who recently re- 
turned from a trip to Europe, stated that 
the condition of the diamond workers with 
the exception of those in Antwerp was not 
favorable, as there was much unemployment 
in Amsterdam and practically no employ- 
ment in England. In the latter country 700 
ex-soldiers who have been trained to do 
diamond cutting were practically all idle. 
The activity in Antwerp he attributed to 
the amount of cutting of small “eight facet” 
stones running from 40 to 200 to the carat, 
and there was some activity in Paris due to 
the cutting of “eight facet” stones and small 
full cut stones. The demand for rough, he 


said, from the Syndicate was large as was 
exemplified by the fact that on the Bull- 
fontein shipment which was marketed while 
he was in London in seven “sights” running 
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from £15,000 to £30,000, there were 32 ap- 
plicants for these sights. 

According to a voluntary petition in bank- 
ruptcy filed in the United States District 
Court, this city, on Tuesday, Nov. 27, Sidney 
Stone, a manufacturing jeweler at 12 John 
St., has liabilities of $11,992, as against 
assets of only $404. The liabilities repre- 
sent all unsecured claims, while the assets 
include stock in trade, $250; debts due on 
open accounts, $4.68 and property claimed 
to be exempt, $150. The largest unsecured 
creditors are: S. Kaufer, $815; Flauto Bros., 
$1,743; Dinhofer Bros., $686; A. Goldwas- 
ser, $731; Montreau, $372; Skalitzky & 
Reisman, $206; J. Jacobson, $421; Flider- 
baum & Glick, $390; Taubman, $275; A. 
Groenman, $1,225; A. Kamion, $861; Katz 
& Ogush, $786; Makenka & Saga Co., $225; 
Leon Hirsch, $384; Weinstraum Watch Co., 
$216; H. Ettenson, $300; Albert Albrecht, - 
$285; Sigmund Bros., $196; J. Ortman, 
$631; F. Pripp, $570; Silverman Bros., 
$240; M. Rosen & Co., $141, and Schrier & 
Haberman, $155. 

James Goldie, salesman and auctioneer, 
3920 Broadway, recently filed a voluntary 
petition in bankruptcy in the United States 
District Court, this city. The schedules 
accompanying the petition list the liabilities 
at $17,011 which amount constitutes un- 
secured claims, while the assets total only 
$100 and represent household goods. Some 
of the unsecured creditors in the jewelry 
trade include Art Metal Works, $72; A. 
Ash, $750; Joseph Alpert, $298; Newman 
Charlat, $144; Empire Mfg. Co., $189; 
Paul Forbriger & Co., $76; Bernet & Co., 
$67; Beardsley Watch Co., $83; J. Gottlieb, 
$295; Leon Hirsch, Inc., $454; Jennings 
3ros. Mfg. Co., $96; Lorraine Watch Co., 
$117; Morimura Bros., $789; Mogi, Momo- 
noi & Co., $367; D. Lisner & Co., $227; 
B. Raff & Sons, $106; Oliver Mannes, $66; 
S. Rodman, $301; Morris Sommer, $336; 
Max Singer, $101; H. Kasinitz, $125; 
Wahl Co., $224; J. R. Wood, $271; Lipp- 
man, Spier & Hahn, $102, and Korones 
Bros., $150. 

After overpowering a maid on Monday, 
two handits forced their way into the apart- 
ment of Max Kraysler, of Farber-Kraysler 
& Bro., manufacturing jewelers, 1650 Broad- 
way, and: stole jewelry and cash said to 
amount to many thousands of dollars. The 
jewelry taken was the property of Mr. 
Kraysler and his family and none of it be- 
longed to the concern. The robbery took 
place about noon Monday, just after the 


maid had returned with Mr. Kraysler’s 
child. The jeweler was at his establishment, 
while Mrs. Kraysler was also out. The men 


came to the door and without warning 
forced the. maid into a room and then opened 





(Continued on page 107) 
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the saic, which contained the jewelry and 
cash. The robbers, it is said, got about 
$7,000. in cash, a platinum bracelet, studded 
with diamonds and emeralds; two diamond 
rings, a platinum wrist watch, cuff links, 
earrings and a man’s gold watch. The apart- 
ment is located at 723 Simpson St. 

Mr, and Mrs. Harry Steindler, 772 Saint 
Nicholas Ave., have announced the engage- 
ment of their daughter, Irene Beatrice, to 
George L. Van Moppes, son of Mr. and 
Mrs. L. M. Van Moppes, of Newark, New 
Jersey. George L, Van Moppes is associated 
with his father in the L. M. Van Moppes 
Diamond Co., 120 Clinton Ave., Newark, 
N. J., and is well known to the trade in 
this country and abroad. 

Julius Sessler, who was arraigned in the 
Magistrate’s Court last September charged 
with violating the New York State Stamp- 
ing Law, was brought before the Court of 
Special Sessions on Monday and pleaded 
guilty to the complaint. Thomas F. Mor- 
gan, chief inspector for the Bureau of 
Weights and Measures, in his complaint al- 
leged that the jeweler sold him a white gold 
watch case marked “14k.,” which, it is 
claimed, assayed less than 11k. At the time 
the defendant was arraigned last September 
he was released in $100 bail. After pleading 
guilty last Monday before Magistrates Ed- 
wards, Nolan and Murphy, the case was put 
over until Dec. 10 for examination by the 
probation officer. 











Newark’s jewelry factories were closed 
Thanksgiving Day. 

The L. E. Waterman Co. Benefit Society 
staged a successful ball and cabaret Nov. 30 
at Krueger Auditorium. 

J. C. Burke has opened quarters in the 
former Stoutenburgh Co. store, Broad St., 
near Market St., where he is selling the 
stock of the Empire Jewelry Co., of Provi- 
dence, R. I. 

W. J. Allsopp, of Allsopp & Son, manu- 
facturing jewelers of 475 Washington St., 
started Dec. 2 to call on customers in Bos- 
ton, Chicago, Cleveland, Pittsburgh and 
Philadelphia. 

J. P. Fagan, of Day, Clark & Co., manu- 
facturing jewelers of 449 Washington St., 
is starting this week on a trip to the south- 
ern and western territory. A. L. Chapin, of 
the same firm, is covering the eastern terri- 
tory, 

The North Jersey Association of Credit 
Men held a meeting Nov. 27 at the Down 
Town Club. Six members were added to 
the roster, a talk on credit was given, John 
F. McGuinness entertained with songs and 
stories, and Frank Doudera, of Brooklyn, 
related experiences during a timber wolf 
hunt in northern Ontario. 

New Jersey’s first “Coolidge for Presi- 
dent Club” was organized at a meeting in 
the Newark Athletic Club, Nov. 22, at a 
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dinner given by Capt. Robert Foster, Louis 
V. Aronson was among the charter mem- 
bers. B. W. Whitehead, of Whitehead & 
Hoag, was made chairman of a committee 
to organize a women’s auxiliary. 

C. J. Bioren, of Bioren Bros., 475 Wash- 
ington St., spent Thanksgiving at Ocean 
Grove with Mrs. Bioren, whose health has 
shown some improvement in recent weeks. 
After the holiday Mr. Bioren started on a 
visit to the southern trade. This firm re- 
ports considerable improvement in business, 
with prospects for normal holiday trade. 
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M. Bender has bought the jewelry busi- 
ness of Sam Leshin, 615 Third Ave. 

Thomas Thomas, Aberdeen, Wash., has 
just concluded a very successful auction sale 
in that city. 

S. J. Stieglitz and wife, Aberdeen, Wash., 
has returned from a trip to New York city 
and the east. 

B. M. Kerr has opened a watchmaking 
shop in the Park Mercantile building, Deer 
Park, Wash. 

William Steel, Seattle, has opened a 
jewelry and watchmaking shop on Meeker 
St., Kent, Wash. 

After an absence of two years from the 
business, I. Kay has opened a retail jewelry 
establishment at 716 First Ave. 

Nelson & Swanfeld, retail jewelers, have 
moved from 319 to 303 Denny building, and 
have added a line of novelties to their stock. 

A. M. Nelson, retail jeweler of Arling- 
ton, Wash., is in Seattle this week filling in 
stocks for the holidays. He is accompanied 
by Mrs. Nelson. 

Joseph A. Heavenston, Rainier Valley 
jeweler has enlarged his store space and 
added a phonograph department to his regu- 
lar line of merchandise. 

O. J. Friend, Anacortes, was in Seattle 
for the Thanksgiving holidays with his son. 
Mr. Friend is buying holiday novelties for 
his retail store in that city. 

“Daddy” Wilcox is back at the Hansen 
jewelry shop in charge of the repair depart- 
ment, after an absence of several years with 
C. B. Coffin, as watchmaker. 

H. M. Crothers, Aberdeen, Wash., was 
in Seattle last week. He reports business 
conditions in that city very good and the 
demand for diamonds unprecedented. 

C. R. Ahern, Centralia, Wash., was in 
Seattle last week buying stocks of holiday 
goods for his retail shop in that city. Busi- 
ness conditions there are zood, he says, and 
the holiday trade beginning in good volume. 

E. W. Linderoth & Co., manufacturing 
and wholesale jewelers of Seattle, have 
moved from the Collins building, Second 
Ave. to 503 Century building, Third Ave., 
between Pike and Pine Sts., in the newer 
retail business section. 

Max Lachman, of the wholesale jewelry 
establishment of I. Lachman & Sons Co., 
Seattle, has returned from a selling trip in 
the Grays Harbor country. He made the 
trip by motor and reports the roads not as 
good as the prospects for business. 

W. H. Watkins, retail jeweler of Renton, 
Wash., has formed a partnership with W. 
A. Avery, and the business is showing con- 
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siderable expansion. Mr. Watkins was 
recently connected with the Seattle branch 
of Sears Roebuck & Co. and before that 
with the Springfield Watch Co. 

Lewis Breslin, 75 years old, who lives at 
549 Nineteenth Ave. S, was imjured last 
week by being run down by a truck of a 
local manufacturing company, while walk- 
ing to his jewelry store, 211 Second Ave. 
S. He was dragged about 10 feet and his 
left arm cut. He also suffered bruises 
about the head. 

R. W. Roan, head of the watch repairing 
department of George Thorn’s retail shop in 
Bellingham, Wash., is in Seattle this week 
buying materials for his department. Ac- 
cording to Mr. Roan, the Thorn shop will 
install new fixtures after the tirst of the 
year and develop the shop to one of the 
most modern stores in that city. 

The American Jewelry Co. auction sale 
is still in progress and reports good re- 
sponse to display advertising. Ben Tipp, 
owner of the American Jewelry Co. is re- 
ported to have signed a lease for a new 
shop in the Kress building at Third Ave. 
and Pike St., which is under construction 
and will be completed early next year. 

C. Wentworth, formerly proprietor of 
the C. Wentworth Jewelry Co., Ritzville. 
Wash., was a recent Seattle visitor. He 
has sold his business in that city to W. H. 
Kurtz, who will continue the business under 
the name of the Kurtz Jewelry Co., located 
in the Farrier building next to the old 
quarters. Mr. Wentworth expects to locate 
in Seattle or vicinity or possibly in Cali- 
fornia in a new retail shop. 

Mrs. Dorothy L. Rosenberg, daughter of 
Isadore Lachman, Seattle wholesale jeweler, 
passed away at the Swedish Hospital, a 
short time ago. Mrs. Rosenberg’s death 
followed an attack of pneumonia and was a 
shock to her many friends. She was promi- 
nent in Seattle social circles and a graduate 
of the University of Washington. She is 
survived by her husband, Al Rosenberg, of 
the DeLuxe Feature Film Co., her two- 
year-old son, Robert, her parents and two 
brothers. 











TRADE CONDITIONS 
Jewelers report that November produced a 
good retail trade here. They count on December 
being even better. Thanksgiving trade proved 
productive of fine business in silverware and other 
articles for the home. 





Dr. E. F. Polk has moved his jewelry 
and optometrical establishment at Bolivar, 
Tenn., to the Kahn Bros. building. 

D. M. Moore, Brownsville, Tenn., has 
opened a jewelry and watch repair place on 
the West Side of the Public Square. 

On Monday, Nov. 26, Geo. T. Brodnax, 
Inc., opened their elegant new home at the 
corner of S. Main St., and Monroe Ave. 

A new store was opened in Memphis 
Saturday at 166 S. Main St. Charley Myers, 
formerly with the Joseph-Myers Jewelry Co. 
is the owner. Twenty-three years ago he 


became connected with the Memphis trade 
starting as an office boy with the Crescent 
Jewelry Co. 
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John J. Kingsley, 11 Court Square, 
Young’s Hotel Block, has opened a new es- 
tablishment on Boylston St. 

John Gamage has opened a watch repair- 
_ ing shop at the corner of S. Main and Divi- 
sion Sts., Fall River, Mass. 

The Kay Jewelry Co., Worcester, Mass., 
has been incorporated with a capital of 
$60,000. The incorporators are A. J. Levi, 
L. K. Alman, and W. L. Whalen. 

Word was received in Boston last week 
of the death of Harry Marks in Washing- 
ton, where he had a jewelry store. Hie was 
well known in Boston, having been for 
years with Robinson’s and Richards and sev- 
eral other jewelry stores. 

I’. P. Danforth, of Buenos Aires, Argen- 
tine Republic, was in Boston last week to 
investigate the prospects of establishing con- 
nections with American watch and clock 
companies. Mr. Danforth believes that there 
is opportunity in Buenos Aires to establish 
a good business for American-made mer- 
chandise. 

It was inadvertently reported in THE 
JeweELers’ Crrcucar last week that Alanson 
Bigelow, of Bigelow, Kennard & Co., had 
been elected an officer of the Boston Jewel- 
ers’ Club in the place of Col. Harry L. 
3rown, retired. The name should have been 
H. E. Bigelow, of the E. Howard Clock Co. 

Samuel Sedar, who was knocked down by 
an automobile Nov. 22 on Blue Hill Ave., 
Roxbury, when his ribs were crushed, died 
at the hospital Wednesday. At the time of 
the accident he was taken first to a relief 
station and later removed to the city hos- 
pital. Pneumonia set in and hastened death. 
Mr. Sedar is survived by a daughter. He 
was for years in the Jewelers’ building and 
later had offices in the Ballard building, 

3romfield St. 

Frederic C. Dumaine, who recently took 
a prominent part in the reorganization of 
the Waltham Watch Co., has filed marriage 
intentions. His fiancee is Miss Louise Syl- 
vester Gould, of 1932 Beacon St., a stenog- 
rapher. She is the daughter of Mr. and 
Mrs. Nathaniel S. Gould and was born 27 
years ago, and until recently was employed 
at the Boston offices of the Amoskeag Mfg. 
Co., one of the largest textile firms in the 
world, and of which Mr. Dumaine is treas- 
urer. He is also connected with numerous 
other business interests. 

More jewelers have taken offices in the 
Province building, owing to the fact that the 
Ballard building is to be torn down to widen 
Province St. Among the latest to lease 
quarters in the new structure are John Ca- 
hill & Sons, Harry Fisher, B. W. King, John 
Walker and Messrs. Phillips & Taylor. 
Eben Hardy, the optometrist, also has taken 
offices to be occupied Feb. 1. It is expected 
that more jewelers will be added to the list 
in the near future. The Ripley, Howland 
Mfg. Co. announces that it will move into 
the new building Feb. 1. 

Charles B. Estabrook has been engaged by 
the Moore Pen Co., of Boston, as sales 
director, succeeding J. F. Coggswell, and 
assumes office at once. Mr. Estabrook is 
a college man specially trained in business 
administration and has had 10 years’ experi- 
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ence in sales and executive positions. He 
left an important position as manager of an 
Ohio concern to enter the army during the 
war, and since the war has made a success- 
ful record in sales management and promo- 
tion in New England embracing routine, 
financial and legal matters. 

A man who gave the name of John 
Priestly, 23 years of age, single, of Brook- 
line, was arrested by police officers Nov. 30 
on a charge of breaking and entering the 
jewelry store of Adams & Co. at 170 Har- 
vard Ave., Allston. He was caught in the 
store and, according to the police, had $100 
worth of jewelry in his possession when he 
was taken into custody. The police were 
notified by someone living in the vicinity of 
the suspicious actions of the man, and of- 
ficers were sent to the scene. When ar- 
rested he gave the name of John McPher- 
son, but army discharge papers in his pockets 
later led the police to believe his name to be 
Priestly. He was also charged with break- 
ing and entering a hardware store and the 
Adams market. 








Birmingham, Ala. 





TRADE CONDITIONS 

Birmingham jewelers enjoyed a good Thanksgiv- 
ing business and are now preparing for the Christ- 
mas trade, All of the leading down town jewelry 
stores are showing attractive lines of Christmas 
goods, while many unusually attractive show win- 
dows are seen this season. Leading jewelry 
stores of Birmingham are showing a more varied 
and more extensive, as well as a more costly, line 
of Christmas goods than ever before. It is pre- 
dicted that the Christmas trade here this year will 
he better than for a number of years. 





“Already the Christmas trade is opening 
up, and I am predicting a good holiday busi- 
ness this year,” said John G. Apsey, of the 
Reid Lawson Jewelry Co., and president of 
the Alabama Retail Jewelers’ Association. 
Mr. Apsey is of the opinion that business 
with the jewelers all over the State of Ala- 
bama will be better this Christmas than it 
has been for several years past. 

Thirty trophy cups will be awarded by 
the Birmingham Inter-State Poultry Show, 
to be held in Birmingham, Dec. 11-14. This 
will be the first annual show given by this 
association. The cups will be donated by 
various merchants and manufacturing plants 
of the Birmingham district. The cups will 
be of various designs and will be made esne- 
cially for the occasion. Each cup will have 
the winner’s name engraved upon it after 
the award is made. 

The students of Howard College, Birming- 
ham, recently presented Col. W. A. Berry, 
an alumnus of Howard College, with a hand- 
some loving cup, as a token of appreciation 
for what he has done for the college this 
year and in the past. Recently he gave to 
the college one of the best athletic fields in 
the south. The cup is 15 inches high with- 
out the stand. It bears the following in- 
scription: “From the students of Howard 
College to William Andrew Berry, ’06, our 
most generous supporter.” 

At the regular meeting of the Birmingham 
Retail Jewelers’ Association, held in the 
Chamber of Commerce rooms on the night 
of Nov. 30, F. W. Bromberg was elected 
president of the association. The meeting 
was largely attended, practically all of the 
leading jewelry stores of the city being rep- 
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resented. Mr. Bromberg, the newly elected 
president, is one of the best-known jewelers 
in Birmingham, while his firm is one of the 
oldest of the city. Mr. Bromberg says he 
expects to give much of his time and at- 
tention to making this one of the strongest 
and best organizations of jewelers in the 
south. The majority of the leading jewelers 
of the city are members of the association, 
The other officers of the association elected 
are: Julius Jaffe, vice-president; Samuel 
Meyer, treasurer; H. B. Bradley, secretary; 
directors, W. M. Farmer, John G. Apsey and 
P. .H. Pyle. 











Sunday in Kansas City. 
H. H. Kiger and E. A. Warner, adver- 
tising manager for C. A. Kiger Co., motored 


to Lawrence Thursday for the annual 
Kansas- Missouri football game. 

H. McKinney, representing the C. A. 
Kiger Co. in Kansas, was in Kansas City 
Saturday to replenish his stock before start- 
ing on the last trip of the year. 

I. H, Ames, Jamesport, Mo., has pur- 
chased the jewelry stock of S. J. Sloan. 
Gus Halbach, city salesman for the C. A, 
Kiger Co., assisted both the buyer and seller 
in the inventory of the stock. 

Among the visitors from out of town who 
have called on the various wholesale jewelers 
in Kansas City during the past week were: 
W. T. Davis, Harrington, Kan.; George H. 
Steller, Waynoka, Okla.; Charles A. Nor- 
ton, Soloman, Idaho; E. N. Henderson, 
Harris, Mo.; J. O. Stott, Paola, Kan.; Ross 
Tibby, Weir City, Kan.; A. Zurcher, Mar- 
celine, Mo.; Gene Gaston, Concordia, Kan. ; 
Earl Ingersoll, Concordia, Kan. 

Business is a trifle better than it was a 
year ago at this time, is the opinion of 
Noble R. Fuller, of the Edwards-Ludwig- 
Fuller Jewelry Co. “The agricultural sec- 
tion in the center of which Kansas City is 
located has undoubtedly been harder hit dur- 
ing the last three years than any other part 
of this country. I feel that it has reached 
the bottom of the depression and that busi- 
ness is on the rebound. A large and sudden 
picking up of business is neither expected 
nor desired. It is hoped there will be a 
gradual resumption of normal business con- 
ditions,” said Mr. Fuller. The farmers, ac- 
cording to Mr. Fuller, who are by far the 
widest consumers of merchandise in this 
territory, found themselves in debt in the 
latter part of 1920 but have now to a large 
extent either gotten out of debt or a long 
way toward it. 








The jewelry store of Harry Rosenshein, 
Main St., Mount Pleasant, Pa., was robbed 
recently of about $600 worth of watches, 
rings and other articles displayed in the win- 
dow. Mr. Rosenshein discovered his loss 
when he went to the store the next morn- 
ing. He found that the door had been 
opened and the glass in the transom had 
been broken. It is believed that a child 
was put through the iron bars over the 
transom and opened the door for the 
burglars. : 
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Chicago Notes 


Walter C. Peacock, of C. D. Peacock, 
Inc., is spending a couple of weeks at Crane 
Lake, Ill., hunting with friends. 

B. O. Hess, Chicago representative for 
the Frank Krementz Co., is making a short 
business trip through the east this week. 

Reuben W. Cohen, of the George H. 
Cahoone Co., Heyworth building, returned 
from an eastern business trip last week. 

Leo R. Strauss, of New York city, was 
in Chicago last week for a few days visiting 
the trade and renewing old acquaintances. 

C. W. Thomas, of Allsopp Bros., Colum- 
bus Memorial building, is spending this week 
in Detroit and Cleveland calling on the trade. 

Leo Wechter, of the Illinois Watch Case 
Co., spent several days in Chicago last week 
calling on the trade and visiting at the Chi- 
cago office. 

Louis Blacher, of Blacher Bros., Provi- 
dence, is spending several days in Chicago 
this week visiting Mark Cohen, their Chi- 
cago manager. 

Bert Manheimer, of Louis Manheimer & 
Bros., New York, arrived in Chicago last 
week to spend the holiday and week-end 
with his family. 

M. A. Pokrass & Co., 514 North Ameri- 
can building, recently installed new ma- 
chinery which enabled them to enter into 
the emblem field. 

Harry Doelling, jewelry buyer for S. A. 
Rider & Co., left last week for the east, 
where he will spend several weeks looking 
over the markets. 

The Meyers Jewelry Co. is the name over 
a new retail jewelry and optical store that 
will be open for business at 4756 Lincoln 
Ave. about Jan. 1. 

George D. Munson, vice-president of the 
International Silver Co., spent a few days 
last week in Chicago visiting at the com- 
pany’s local office. 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., last week left for 
St. Louis and the middle west and will be 
gone for three weeks. 

A. Waxman, of Waxman, Penner & 
Levine, 124 S. Wells St., is spending a few 
weeks in the east looking over the markets 
and visiting with friends. 

S. M. Grossman, manufacturers’ agent, 
moved Saturday from room 1507 to room 
1502, Heyworth building, the room directly 
across from his old location. 

W. W. Stark, of the North American 
Watch Case Co., was in Chicago last week 
for a few days visiting with R. B. Piowaty, 
manager of their Chicago office. 


Heyworth building, accom- 
panied by Mrs. Pinero, spent Thanksgiving 
and the week-end at northern Michigan, 
visiting with relatives and hunting. 

George H. Thomas, 302 Heyworth build- 
ing, has been confined to his home for sev- 
eral days last week on account of illness, 
but is again able to attend to his duties. 

Irving Kaufman, of the Kaufman Mfg. 
Co., New York, accompanied by his bride, 
spent a few days in Chicago last week com- 
bining business with pleasure en route to 
the northwest. 

H. A. Schulze, representing the A. Witt- 
nauer Co., returned last week from a two 
weeks’ business trip through Michigan, and 
reports he found conditions in that section 
greatly improved. 

H. W. White, Pacific Coast representative 
for Despres, Bridges & Noel, returned re- 
cently from a six weeks’ trip over his terri- 
tory, and will leave this week for a short 
trip through Indiana. 

M. R. Peck, representing the J. W. For- 
singer Co., returned from a trip through 
the northwest last week and after spending 
a few days in Chicago again left on a trip 
through Michigan. 

Morris R. Meade, general sales manager 
for. the Pennsylvania Silver Co., returned 
east last Saturday after spending a couple of 
weeks in Chicago visiting with R. H. Dahle, 
their Chicago representative. 

Henry C. Smith, retail jeweler of Miles 
City, Mont., passed through Chicago last 
week on his way to New York and the east, 
where he will visit his son, who is attending 
college, and will look over markets. 

Paul H. Samuels, representing Prutinsky 
& Woolf, New York, who returned last week 
from an eight weeks’ business trip to the 
Pacific Coast, expects to remain in Chicago 
for a few weeks before leaving for home. 

S. Heiss, manufacturer’s agent, has re- 
moved his office to Room 1502, Heyworth 
building, where he has secured more de- 
sirable quarters. Mr. Heiss formerly was 
located in Room 1507, Heyworth building. 

G. J. Jessen, Rensselaer, Ind., spent a few 
days in Chicago last week attending the 
Radio Show. Mr. Jessen is very much in- 
terested in radio and has made the radio 
department of his store a very profitable 
feature. 

M. Iraelson, diamond merchant located in 
the Columbus Memorial Building, recently 
returned from the south, where he spent two 
weeks. Mr. Iraelson said jewelers through 
the south are anticipating a very good holi- 
day business. 

Jos. Block, Gus Weinfeld and Harry Los- 
sau, of the Block-Weinfeld Co., Heyworth 


Alan Pinero, 


building, returned from their respective te, 
ritories last week to spend the holiday 
Chicago and left again this week to com. 
plete their trips. ' 

Charles Ellbogen, of the Stein & Ellboge 
Co., returned last week from the northwest 
H. J. Hagen, of the same firm, returne 
from a trip last week and is spending a fey 
days at the home office preparing for a find 
swing around his territory. 

In celebration of his 38th birthday Ma 
Levy, diamond merchant, with offices in th 
Reliance building, entertained a_ party o 
about 75 of his friends with a dinner dane 
at the Rainbo Gardens. Many notable citi 
zens of Chicago were among the guests. 

3en Levy, of the Meyer & Gross (o, 
Newark, returned to Chicago last week 
from Wisconsin, where he spent a few days 
calling on the trade. Mr. Levy will leav 
the last of this week for Detroit where lt 
will remain for the balance of the present 
year. 

Ground has been broken on Ravenswood 
Ave., near Wilson Ave., for the erection o/ 
a two-story building which will house the 
factory of J. Milhening, Inc. The building 
is expected to be ready for occupancy by 
March 1. J. Milhening, Inc., will retain the 
downtown office which is located at 135 § 
State St. 

O. F. Samuelson, of the Towle Mfg. ©, 
returned last week from an eight weeks’ trip 
to the Pacific Coast. Frank S. Spellman, 
southern representative for this concern, also 
returned last week from an extended tr 
over the territory. Both Mr. Samuelson ad 
Mr. Spellman will remain in Chicago until 
after the first of the year. 

Kansteiner & Nathanson, 1205 Kesner 
building, announce they have just complete! 
negotiations with Z. Perrenoud & G, 
Chaux de Fonds, Switzerland, and that they 
have the sole agency for this concern throug! 
the middle west, commencing Jan. |, 1924 
Kansteiner & Nathanson will carry a com 
plete line of their watches and material # 
hand at all times. Melvern A. Kansteimer 
and Harry H. Nathanson entered into patt 
nership several months ago at the above at 
dress, as dealers -in diamonds and melee 
which they will continue to handle in © 
nection with their import line. Both Mr 
Kansteiner and Mr. Nathanson have be 
connected in the jewelry business for the 
past 10 years, having been associated with 2 
couple of the largest wholesale houses ” 
St. Louis and Chicago. ceil 

Milton Felsenthal, midwest representativ®: 
Wm. Shapiro, Pacific Coast representativ® 
and M. Dickinson, southern representativé 
for Louis Manheimer & Son Co., retum 
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rece:itly from their respective territories and 
will remain at the home office until after the 
first of the year. 

Simon Seiger, of M. Seiger & Son, of 
93 Nassau St., New York, is stopping at the 
La Salle Hotel. 


Math Yumm, representing Adolph, 
Schwob, Inc., left last week for the north- 
west and will be gone for 10 days. 

Ernest Levy, of Frank Brown & Co., 
Hartford building, is making a short busi- 
ness trip to Indianapolis this week. 

Louis Heyman, of Oscar Heyman & Bros., 
New York, who called on the trade in Chi- 
cago last week, is now visiting the large 
cities of the middle west. 

Alex Clugston, of the Waltham Watch 
Co., Columbus Memorial building, returned 
this week from Detroit, where he spent the 
holiday visiting with his son. 

H. L. Schroeder, middle west representa- 
tive for the Waltham Watch Co., spent a 
day last week visiting at their Chicago of- 
fice on his way to Indianapolis. 

A. Slaudt, of Koke, Slaudt & Livermore, 
Los Angeles, Cal., representing the Theodore 
W. Foster & Bro. Co. on the Pacific Coast, 
visited at the Chicago office of this concern 
last week on his way to the east. 

Early one morning last week two padded 
bricks were thrown through one of the win- 
dows of the retail jewelry store of Mrs. 
Isaac Rosenbloom, 1841 W. 35th St., and the 
thieves escaped with jewelry and watches 
valued at $2,595. 

Holsman & Co., 210 W. Washington St., 
have leased the entire second floor and the 
sub-basement in the Madison Square build- 
ing, 119-123 W. Madison St., where they 
will remove their business about March 1. 
In making the change they will be located 
in much larger and more modern quarters. 

On Friday of last week the K. & S. Sales 
Co., 4325 Ravenswood Ave., dealers in nov- 
elties and jewelry, reported to the police 
that during Thanksgiving holiday their place 
had been robbed of merchandise to the value 
of about $20,000. As all doors and windows 
were locked when the place was opened, the 
police are investigating the possibility of an 
“inside job.” 

Among the visitors in Chicago last week 
looking over the market were: FE. H. 
Oehlers, Elroy, Wis.; Carl F. Tennie, Ap- 
pleton, Wis.; Fred and Gordon Overstreet, 
Dixon, Ill.; George J. Braymen, Wenona, 
Ill.; P. F. Swiney, of P. F. Swiney & Co., 
Oregon, Ill.; J. C. Mahon, Aurora, Tll.; A. 
L. Bell, of the Bell Jewelry & Optical Co., 
Kokomo, Ind.; Carl Rost, Rost Jewelry Co., 
Indianapolis, Ind.; J. Goldman, Milwaukee, 
Wis.; Paul L. Hovis, of Wiley-Hovis, Cof- 
feyville, Kans.; Tony Lee, Sioux Falls, S. 
Dak.; R. A. Orr, Robert A. Orr Jewelry 
Co., Rochester, Minn., and John C. Bayles, 
Chillicothe, Ill. 

For the fourth time in the past three years 
Barnett Bros., retail jewelers, located at 240 
S. Michigan Ave., reported to the police that 
one of their front display windows was 
broken by the use of a glass cutter and a 
padded brick. A square of glass, eight 


inches in dimensions, had been cut and a 
padded brick left upon the display cushion 
temained as evidence of the method of tap- 
Ping out the glass. Through this hole the 
thief was successful in securing two dozen 
watches that were displayed on one of the 
The loss is estimated at under 


Cushions. 
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$2,000. The second display cushion in the 
same window contained diamond jewelry, but 
this remained untouched, as it could not be 
reached through the hole. 











George Detmering, of Jos. Noterman & 
Co., left Cincinnati, Friday, for a trip in 
Indiana and Ohio. 

G. Rome Thomas, Dayton, O., was a 
visitor in Cincinnati, taking in among other 
places the establishment of A. G. Schwab & 
Sons in the Duttenhofer building. 

H. H. Van Tuyl, manager of the catalog 
department of A. G. Schwab & Sons, is 
again at his desk, after a hunting trip in the 
mountains of western Pennsylvania. He re- 
turned with a bag full of game. 

Philip Adler, of A. G. Schwab & Sons, 
returned to Cincinnati during the week after 
one of the most successful trips through the 
southeast. Louis Lange, of the same firm, 
also returned from his territory throughout 
Ohio. 

The new gift shop that was announced in 
THE JEWELERS’ CIRCULAR several weeks ago 
was opened in one of the store rooms of the 
Hotel Gibson, Saturday. It is being con- 
ducted by Charles J. Petzhold and is called 
The Gem, he formerly being identified with 
a store of that name in Cincinnati. Mr. 
Petzhold will handle a gift line of jewelry. 

George J. Gruen, secretary-treasurer of 
the Gruen Watch Co., is expecting word 
any day about the arrest of several men in 
connection with the robbery of watch move- 
ments which were stolen en route from the 
plant in Switzerland to New York. The 
movements were consigned to the Gruen 
Watch Co., of New York, and were missing 
when the boxes were receipted for by the 
American Express Co. 

Rumors have been prevalent in the local 
jewelry market about an effort being made 
to again organize a jewelry workers’ union 
in Cincinnati. The word is that a meeting 
was held several weeks ago by some of the 
workers and efforts made to unionize the 
men who work in the various shops in the 
Queen City. A union was effected some 
years ago and went well until 1919, when a 
question of supremacy between workers and 
manufacturers was decided by the union be- 
ing disorganized. It isn’t known just how 
far the new effort has gone and no announce- 
ment can be obtained about its activities. 

George H. Newstedt, owner of the New- 
stedt jewelry store at 4th and Race Sts., was 
one of the committee in charge of the dinner 
and testimonial tendered to Jack W. Tarbill 
when the latter retired as president of the 
Maketewah Country Club in Bond Hill, 
Saturday evening. There were a number 
of talks, and Mr. Tarbill, who served three 
years as president of the club, was pre- 
sented with a hall clock that originally was 
made by the Herschede Hall Clock Co. in 
Cincinnati. Mr. Newstedt is a member and 
has taken an active part in the organization. 

The entertainment committee of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
turers’ Association held another meeting at 
the Hotel Gibson, Wednesday noon, to fur- 
ther its plans for a monster entertainment 
to be given at the annual dinner-dance of 
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the association, Jan. 12. This committee, 
which is made up of Clarence Loeb, chair- 
man; Arno Dorst, Eli Gutman and Edgar 
Noterman, is trying to “put over” the larg- 
est event yet recorded in the history of the 
organization and is working hard for its 
success. A total of 150 has been set as thu 
minimum number to attend the social gather- 
ing and the committee is at work to surpass 
that. The annual meeting of the organiza- 
tion will be held on Jan. 17 and at that time 
members will vote on a list of candidates 
which will be announced at the December 
meeting. 

The theft of two bracelets from the 
Oskamp Jewelry Co. in the Dixie Terminal 
is the first outright robbery that has become 
known among jewelry stores thus far in the 
holiday season. The theft was perpetrated 
by a smartly-dressed couple who first asked 
to see a line of bracelets, and after the clerk 
placed a trayful on the counter the man 
walked away from that location to another 
part of the store, while the woman con- 
tinued to examine them. She apparently 
wanted to wait a little while before deciding 
about the bracelets and asked the clerk to 
return them to the case. In some manner 
two of the bracelets disappeared. The loot 
consisted of a white gold and a green gold 
bracelet of a total value of $250. E. G. 
Oskamp, president of the company, said he 
did not make the matter public because he 
was making an effort to apprehend the 
couple. 

Another instance of neighborhood interest 
has been recorded by the Gruen Watch Co. 
at the plant at lowa and McMillan Sts., 
Avondale. Officials of the watch company 
are always consulted by owners of property 
in the neighborhood whenever a deal is con- 
templated, and in the last instance Fred and 
George Gruen did not think that an oil sta- 
tion planned for the southeast corner of 
Iowa and McMillan Sts. was beautiful 
enough for the vicinity, so they advanced the 
extra money needed to add a few embellish- 
ments to the place. The oil station is across 
Iowa St., from the Swiss chalet type of 
structure, built by the Gruen company a 
number of years ago, and since that time 
the Gruens have been consulted about pro- 
posed projects for the neighborhood. In re- 
turn for the money advanced by the watch- 
makers, the oil company building the station 
gave them a mortgage on the property. 











George C. Hassinger, of Cape Girardeau, 
Mo., who has been ill in a hospital for the 
past six weeks, has recovered and is now 
at home. 

The following were visitors in St. Louis 
during the past week: FE. J. Deibert, Ma- 
rine, Ill.; J. Finkel, Mayfield, Ky., and E. 
A. Buder, Cairo, Il. 

Mr. Vaughn, proprietor of the Vaughn 
Jewelry Co. in Palmyra, Mo., and John B. 
Foster, of Monroe, La., were visitors at the 
Eisenstadt Mfg. Co. during the past week. 








A. W. Riggs, Cedar Rapids, Nebr., has 
sold out to F. C. Compton & Sons. 





R. W. Weckerly, city salesman for Bosz- 
hardt-Possin Co., wholesale jewelers, is con- 
fined to his bed with tonsilitis. Mr. 
Weckerly’s case is said to be particularly 
acute, his jaw being practically locked. 

Eugene Wald, Milwaukee optometrist, has 
established a diamond selling agency in his 
optical shop in the Plankington Hotel. The 
original announcément of the new line states 
that a complete stock of stones has been 
placed in stock. 

Walter Flatt, jeweler, Iron 
Mich., has made his annual pre-holiday 
buying visit to Milwaukee. Mr. Flatt is 
more than optimistic in regard to the com- 
ing Christmas business and has placed large 
orders with local wholesalers. He reports 
business conditions in the Iron region as 
being exceptionally good at this time. 

Several Milwaukee jewelry jobbers have 
already started working overtime and prac- 
tically all others expect to start within the 
next week or so. The E. H. Warnke Co. 
plans to start evening work soon after 
Thanksgiving, and several other firms an- 
nounce that their business at the present 
time would justify night work, but that they 
prefer to defer starting it until later in the 
of consideration to their em- 


Mountain, 


season, out 
ployes. 

Among the hunting enthusiasts in Mil- 
waukee jewelry circles, is Miss Gertrude 
Hillmer, bookkeeper for the E. H. Warnke 
Co., manufacturing jeweler. Miss Hillmer 
and her brother made weekly hunting ex- 
peditions every Sunday, and invariably re- 
turn with a bag full of rabbits and 
squirrels. Miss Hillmer, who is the proud 
possessor of a regulation hunting license of 
the State of Wisconsin, is said to be a better 
marksman than many of the male hunters. 

Bunde & Upmeyer Co., Milwaukee jewel- 
ers and stationers, have announced their spe- 
cial pre-holiday time schedule. Beginning 
Dec. 1, the store hours will be from 9 a. M. 
to 6 P. M., instead of 5:30 p. M., as during 
the remainder of the business year. This 
system is calculated to do away with any 
last week rush evening hours, the firm 
heads being of the opinion that it is an in- 
justice to the sales force and a drag on store 
efficiency to give way to long 
hours. 

Word received in this city tells of the re- 
cent robbery of the Blomstrom & Peterson 
jewelry store at Escanaba, Mich. Watches, 
bracelets and other jewelry valued at more 
than $1,000 were stolen by the thieves. Two 
men arrested by the police on vagrancy 
charges are held as suspects, and finger prints 
left on a glass shelf in the store are being 
checked by experts. The jewelry articles 
taken were in boxes on a glass shelf sus- 
pended in the window. Velvet lined boxes 
which contained some of the jewelry were 
recovered in an ore car in the railroad yards. 

Because of the confusion caused by the 
many phone orders and inquiries coming in 
at the Boszhardt-Possin Co., wholesale 
jewelry house, it has been deemed advisable 
by officials of the firm to install a private 
switchboard in the office, thus providing for 
the handling of several calls at the same 
time. The business being done over the 
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phone and through other channels at the 
local house this year is greater than it has 
been in any year past, and it is felt to be 
profitable at this time to install every pos- 
sible modern convenience for facilitating the 
service that can be offered. 

T. A. Schroeder, advertising manager for 
Goldman’s, Inc., Square Deal Jewelry Store, 
Milwaukee, and creator of the sensational 
advertising put forth through Square Deal 
Miller of Detroit, several years ago, is pre- 
paring material for advertising for retail 
jewelry stores throughout the country, to 
be released after the first of the year. The 
material to be placed at the disposal of 
jewelers consists of adaptations of the car 
cards, store cards, posters, and similar copy 
used by the various firms with which Mr. 
Schroeder has been associated during the 
past years, as well as many new features 
created especially for this purpose. 

O. L. Glahn, manager of the National 
Jewelers’ Supply Co., has returned from his 
final selling trip of the season, and will de- 
vote his time for the rest of the year to 
directing the proper filling of the many 
Christmas orders now coming in. Mr. Glahn 
has been traveling extensively in southern 
Wisconsin during the past several weeks, 
and has enjoyed one of the most successful 
selling trips in his career. He reports all 
jewelers in this, as well as other parts of 
the State previously covered, as considering 
themselves on the eve of a record holiday 
season. That their expectations were not 
too optimistic is evidenced by the large num- 
ber of follow-up orders coming in to the 
wholesale house, enlarging previous orders. 

Many Milwaukee jewelers are making 
visits to the local Columbia hospital to call 
on Lewis Cass, sales representative of Enos 
Richardson & Co., jewelry manufacturers of 
New York city, who is confined with a 
broken leg sustained here. Mr. Cass made 
a visit at the Bunde & Upmeyer Co.’s store 
and was returning to his hotel to fetch his 
samples when, in crossing the street, he was 
struck down by a passing motor car and 
his leg broken. Mr. Upmeyer was sent for 
by the Emergency Hospital and made ar- 
rangements to have the unfortunate sales- 
man transferred to the Columbia Hospital. 
A substitute salesman of the eastern com- 
pany was on the field within three days, 
finishing the various deals started by Mr. 
Cass. 

With the holiday business off to an early 
start, Wisconsin jewelers, continue to pour 
into the wholesale market of Milkaukee to 
replenish their quickly exhausted supplies of 
gift merchandise. While many of them are 
forced by the rush of business to resort to 
long distance phone calls for placing their 
orders, a goodly number has come in during 
the past week. Among others represented 


were: IF. Wegner, Beaver Dam, Wis.; 
Schneider Bros., Burlington, Wis.; B. F. 
3enson, Plymouth, Wis.; J. L. Sieger, 


Racine, Wis.; Klein & Hobbs, Ripon, Wis.: 
Estberg & Sons, Waukesha, Wis.; George 


Armbruster, Cedarburg, Wis.; Amidon 
Bros., Hartford, Wis.; E. Starkey, Water- 
ford, Wis., and E. F. Waldhier, Beaver 


Dam, Wis. 

With the lack of snow considered about 
the only drawback to the otherwise ideal 
conditions for an early holiday business, 
Thomas Schroeder and B. M. Holmes, ad- 
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vertising manager and window trimmer, re- 
spectively, of Goldman’s, Inc., downtown 
jewelry store, have decided to create their 
own Christmas atmosphere in an unique 
window display. An effective chromo pic- 
ture of a rural snow scene, painted by Mr, 
Schroeder, has been prepared for the back- 
ground of the window. Imitation snow is 
to be placed in front of this, and a typical 
rural mail box will be given a prominent 
place. In the foreground will be a regula- 
tion mail bag, filled to overflowing with gift 
packages, with an artistic sign bearing the 
legend: “Don’t forget the Old Folks at 
Home,” driving home a big point in Christ- 
mas advertising. Original window displays 
play an important part in the Goldman 
merchandising campaign. 

Members of the sales force of the Bunde 
& Upmeyer Co., retail jewelry store, and 
officials of the firm directly connected with 
the sales department, were entertained at a 
dinner at the Milwaukee Athletic Club on 
Friday evening. About 31 employes and 
officials of the firm were present. After the 
repast various members in attendance spoke 
on the coming Christmas rush and how best 
to cope with it. Special emphasis was laid 
on the importance of alertness and courtesy, 
and service was ranked as the highest aim 
of each salesman or lady. Those present 
were: Carl Krueger, Bill Krueger, Ferd. 
Moeller, Thos. Hatke, Carl Hahn, Henry 
Ziese, Conrad Otto, Ed. Olson, Chas. I. 
Carlson, Paul Coelln, Hugo Sauer, Hans 
Sauer, Chester Erffmeyer, Harry Manthey, 
Oscar Grohosky, Fred Prinzler, Frank 
Pietzner, Elmer Biersach, Chas. Hoffman, 
Chas. Upmeyer, Ray Fritsche, Wm. Steller, 
Henry Waldeck, Fred Bayerlein, Louis R. 
Bunde, Jr., Caroline Bender, Clara Kohls- 
dorf, Anna Paulus, Emma Eichhorst, An- 
tonio Sernau, Ella Kuehlhorn, Irene Hornef- 
fer, Clara Stommel. While the sales force 
of this Milwaukee jewelry concern is 
to be relieved from all evening work during 
the coming holiday season, it has been found 
necessary to have the large stationery de- 
partment of the firm start overtime evening 
hours at this early date in order to get out 
the large number of orders already in. In- 
dications are that this department will break 
all previous records this year, judging by 
the rush of orders coming in every day. 
Complete redecoration of a large jewelry 
store is an undertaking that most retail 
jewelers would avoid during this season of 
holiday business, but Bunde & Upmeyer have 
accomplished the feat without in the least 
breaking up their business hours. At 5:3) 
p. M., closing time on Saturday night, the 
store was turned over to the decorators, and 
at 9 A. M., opening time on Monday, the 
sales force again took complete charge 4! 
the store, all work of the painters and 
decorators having been completed, and eve! 
the obnoxious paint smell having gone. As 
a result of this record of systematic managt 
ment, the big store presents a fresh and at: 
tractive appearance to the multitudes 
customers coming into the place. 








The Napier Co., Meriden, Conn., ha 
issued two little illustrated folders one & 
titled “Gifts for Gentlemen” and the other 
“Gifts for Ladies,’ which they will a 
tribute in quantities to retail jewelers for 
distribution to the latter’s customers. 
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Frank R. Putman, 6743 Hollywood boule- 
vard, has sold his business to R. H. Moore- 
house. 

James Brady has just closed an auction 
he has been conducting for H. C. Bilger, 
Venice. 

H. T. Harris, formerly in business in this 
city, has bought out the Smith jewelry store, 
1162 W. 7th St. 

J. H. Martensen, Ukiah, is visiting in Los 
Angeles for a short time. He was formerly 
a resident of this city. 

Oscar Swenson and Peter Inda, formerly 
watchmakers in this city, have opened a new 
store at 412 W. 9th St. 

The Baum Mfg. Jewelry Co., recently at 
Ocean Park, is now doing business at 1955 
Brooklyn Ave., Los Angeles. 

R. Darlington, formerly watchmaker for 
E. F. Whittemore, has opened a new jewelry 
store at 5430 Santa Monica boulevard. 

Clark & Clark, who came here from San 
Francisco, are now well established in their 
new location on W. 8th St. near Flower. 

J. G. Donavan of the Donavan & Seamans 
Co. is having attractive new lights installed 
over the showcase counters of the com- 
pany’s store. 

J. W. Hultz, formerly in business in this 
city and recently with J. A. Meyers & Co., 
724 S. Hope St., has opened a new store 
at 329 N. Western Ave. 

Mr. and Mrs. H. E. Gould, San Ber- 
nardino, motored to Los Angeles last weck. 
They report the outlook for business in San 
Bernardino to be very encouraging. 

The M. Friedberger Co., Stockton, whose 
store was burned some months ago, are re- 
building and expect to be able to resume 
business in their old location by Jan. 1. 

E. V. Saunders, San Francisco, Pacific 
Coast representative of the International 
Silver Co., is spending a short time here 
visiting the company’s Los Angeles office. 

James A. Codori, jewelry auctioneer, has 
just concluded a successful sale for F. A. 
Ferrante, Gallup, N. M., and is now con- 
ducting a sale for Charles Sheldon, Phoenix, 
Ariz. 


C. H. Tew, formerly with Charles E. 
Graves & Co., Chicago, but who has been in 
Los Angeles for about a year, has taken a 
position on the sales force of Montgomery 
Bros. 

William Taylor, trade watchmaker lo- 
cated at Room 610, Jewelers building, whose 
wife was taken away suddenly by death a 
few weeks ago, has resumed work again at 
his former location. 

The Paul D. Walsh Co. has leased new 
quarters and will move on Jan. 1 to 610 
Title Guarantee building. He has occupied 
his present quarters on the fourth floor of 
the Metropolitan building for four years. 
Andrew Dowell Ross has resigned his posi- 
tion with S. P. Dayton, 714 Title Guarantee 
building, and is going back to Seattle, his 
old home, to engage in clock construction and 
repair work, specializing in electric clock 
work, 

Harry N. Wolfe of the I. Behrstock Co. 
has just returned from a trip through Ari- 
zona and reports business conditions there 
improving noticeably, due no doubt to the 
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fact that the price of cotton has advanced 
materially. 

John Neill of the diamond department of 
Brock & Co., formerly with Shreve & Co, 
San Francisco, has confided with a few of 
his friends here the fact that he is to be 
married on New Year’s to Miss Ann Wein- 
rich, Sacramento. 

The Meyer & Talbott Co. has been made 
Pacific Coast agent for the Actina Swiss 
bracelet watch, of which the company has 
a large stock. Miss Seaman is an addition 
to the company’s office force. Further ad- 
ditions to the sales force will be made soon. 

Embery B. Wilson, who was formerly in 
the employ of Shreve, Crump & Lowe, 
Berkeley, has become a member of the sell- 
ing force of Wright, Campbell & Ginder. 
Miss Mary Davison, formerly with Henry 
Birks’ Sons, Winnipeg, Can., has also been 
added to the force. 

Notwithstanding the fact that Feagans & 
Co. have been open for business in their 
new store but a few days and have added 
materially to their sales force, they have 
more customers than they can satisfactorily 
take care of and will add more salesmen as 
soon as good men are procurable. 

Edward J. Gorman, representative here for 
the Edson Adams Co., San Francisco, has 
just returned from a business trip as far 
north as San Francisco, going by the inland 
route and returning by the Coast, and visit- 
ing the intermediate towns en route. He 
found conditions very satisfactory. 

Three more watchmakers took examina- 
tions for certificates under the Horological 
Institute of America a few days ago. They 
were Charles J. K. Kinnel, Los Angeles; 
Andrew Gorlick, Huntington Park, and 
George Kelsey. Mr. Kelsey is in the em- 
ploy of the Donavan & Seamans Co. C. F. 
Sischo served as monitor during the exam- 
ination. 

The wholesale jewelers have united in an 
agreement to keep their places open evenings 
on Dec. 20, 21, 22 and 24 until 9 o'clock 
and on Sundays the 16th and 23d from 9 to 
12 a. M., to accommodate especially their 
out-of-town customers who would find it 
difficult to come to this city to replenish 
their stocks during regular business hours 
just before Christmas. 

Following are the names of some of the 
out-of-town jewelers who have been here 
recently: H. E. Patterson, Riverside; A. 
L. Palis and George Bowers, Upland; Ray- 
mond Finch, Covina; Frank Sieglitz, Cal- 
exico; C. C. Zilles, Pomona; A. J. Dutton, 
Anaheim; Leo Asher, Alhambra; Mel 
Smith, Santa Ana; Charles FE. Perham, San 
Pedro; R. H. Wilson, Ocean Park; H. C. 
Bilger, Venice; Frank Fraiberg, Santa Mo- 
nica; G. W. Burzell, Sawtelle; Andrew H. 
Smith, Santa Barbara; Mr. Rasmussen of 
the Bartlett Co., Ventura; A. A. Goodyear, 
Santa Paula; Walter E. Lawrence and 
Chris Johnson, Burbank, and Ray Cole, 
Glendale. 

A dispatch from Taft says that while the 
sidewalks were still crowded with late 
shoppers and with the proprietor working 
within three feet of the window and his 
assistants farther back in the store, a well 
dressed unmasked stranger last Saturday 
night broke the window of A. T. Connard’s 
store and escaped with diamonds valued at 
$3,000. On account of the thickness of the 
plate glass the man had to make three blows 
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before he broke it. He first took one tray 
containing 19 diamond rings and_ then 
reached for a second tray but spilled its 
contents when it struck the broken glass. 
He then made his getaway down the alley. 
There were 52 diamond rings on the two 
trays valued at $10,485, but the thief got 
away with only 12 of them. 








Notes from Ohio 





S. B. Stein, jewelry has opened his en- 
larged store at 612 Adams St. He has 
taken over the entire room and remodeled 
the interior. 

G. R. Thompson and son, M. B. Thomp- 
son, have formed a partnership in the 
jewelry store at 328 S. Main St., Findlay, 
O. The firm name will be Thompson & 
Son. 

H. W. Albrand and W. T. Hinterschied, 
for the past 10 years associated with Good- 
man Bros., Columbus, have opened their new 
jewelry display rooms at 50 E. Broad St., 
on the ground floor, carrying a complete line 
of diamonds, platinum and gold jewelry, 
silverware and clocks. 

A milk bottle proved to be an excellent 
club when a thief boldly smashed the front 
window of D. Kaylo’s jewelry store at 315 
N. 2nd St., Barberton, O., and helped him- 
self to six diamond rings and a 21-jewel 
watch, according to Kaylo, who took a hasty 
inventory of his jewelry upon being notified 
by the police that his store had been broken 
into. 

Mrs. Ida Goldberg, who has been per- 
sonally conducting the jewelry business at 
Paris, O., since the death of her husband, 
David Goldberg, has decided to dispose of 
the entire stock by cutting the prices of 
each article one-half. Mrs. Goldberg has 
an immense stock of jewelry, silverware and 


cut glass which is all being sold in the same 


way. Mrs. Goldberg is doing this on ac- 
count of her health. 

The jewelry store of the late F. M. Ben- 
ner, Lisbon, has been taken over by George 
Wisden of Point Marion, Pa., and a former 
resident of Lisbon. The Benner store was 
established by J. F. Benner in 1848 and it 
was in later years taken over by his son, 
IF’, H. Benner, who died a week ago. Mr. 
Wisden also owns a jewelry store at Point 
Marion, which he will sell. He will locate 
in Lisbon permanently. 

The Messrs. Gasser, pioneer jewelers, 
Fremont, are again occupying their pretty 
store rocm on W. State St., after having 
occupied the rooms above the present loca- 
tion for the past month, during which time 
the store rooms were completely remodeled. 
The store has been fitted out with new 
flooring, new cases, new decorations, and 
an entirely new and larger stock of jewelry. 

An attempt to rob the jewelry store of 
S. C. Wheeler, 750 Broadway, Lorain, 
Sunday morning, Nov. 25, was frustrated 
by Patrolman Guy Booth. Booth was 
patrolling his beat when he heard a noise 
near Wheelers store. As he approached a 
man darted from the doorway, ran north 
to 7th St., and then disappeared in an alley. 
300th gave chase but the man effected his 
escape. Investigation showed that an at- 
tempt had been made to pry open the front 
door of the jewelry store. 
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Jack Monasch, with S. H. Friend, is mak- 
ing little trips, before the holidays. 

Herbert Reichman, of Reichman Bros., 
{nc.. New York, is calling on the trade. 

C. A. Vanderberg, Los Angeles retailer, 
and his wife, recently passed a day here. 

E. C. McKeen, of the Waltham Watch 
Co., is passing several weeks in the south. 

Hirsch Bros. have established a watch and 
jewelry store at 2508 Sacramento St., San 
Francisco. 

J. E. Lewis drove back from Los Angeles 
with H. Z. Kimes. They are now taking 
short trips in the Bay region till after 
January, 1924. 

Henry Cassriel is calling on the trade for 
his store at Coalinga. Incidentally, Mr. 
Cassriel is telling of his oil well, and is 
selling some of his stock. 

Albert Hansen, who has been enjoying a 
vacation for the past month, between San 
Francisco and the south, has now left for 
his home in Seattle, Wash. 

Frank Jeddis, of the Alphonse Jeddis Co., 
has been making short trips, since his return 
to Honolulu, T. H. J. J. Gilbert is traveling 
through the Pacific northwest. 

Louis H. Aubert, of the Diamond Palace, 
2700 Massion St., has jist returned from a 
trip to Los Angeles, where he passed 10 
days. He was much impressed by the rapid 
growth of Los Angeles, 

As a boy, J. H. Spiro went to the Wash- 
ington School, and he and many other of 
the former boys have now formed an asso- 
ciation, going back as far as 1875. They are 
arranging to make collections and, when 
$100,000 have been collected, they will erect 
a monument to George Washington. 

Walter L. Jensen has established offices 
at 830 Market St., where he is prepared, 
he states, to represent New York diamond 
importers, to the wholesale trade. Mr. Jen- 
sen was for years with Shreve & Co. He 
will be ready, after Jan. 1, to announce the 
houses with which he will be associated. 

William B. Sunderland, representing M. 
Fred Hirsch, Inc., New York city; Frank 
M. Whiting & Co., North Attleboro, Mass. ; 
Rockwell Silver Co., Meriden, Conn.; Evans 
Case Co., North Attleboro, Mass.: Mulhol- 
land Bros., Inc., Aurora, Ill.; James E. 
Blake Co., Attleboro, Mass., and Baker’s 
Instantaneous Silver Polish, is expected in 
San Francisco this week. 

The annual meeting of the western dis- 
trict members of the National Jewelers 
Board of Trade will take place on Jan. 4, at 
the First National Bank, San Francisco. 
Edward V. Saunders will be the chairman. 
There are four directors, one of which goes 
out every year and three remaining. One 
director retires at the end of four years, and 
a new director will be nominated. 

William Davidson and Mrs. Davidson 
gave Thanksgiving dinner at their home, 
Lake and Sixth Aves., this city. The guests 
included all the staff of Mr. Davidson and 
the staff of the Davidson & Licht Jewelry 
Co., 1304 Broadway, Oakland. Mr. David- 
son owns a farm at Sonoma county, and 
two 45-pound turkeys had been especially 

‘fed for the dinner. Clyde Schoenfeld carved 
the turkeys and Miss Jewell Drescher served 
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the guests. After dinner, there was an en- 
joyable dance. 

Visitors during the past week, calling on 
the trade, include: Mrs. Herbert Rappe, 
wife of Herbert Rappe, Watsonville; 
Ernest Mueller, Eureka; Alex Noack, of 
C. J. Noack, Sacramento; Frank Mervin, of 
John Hood, Santa Rosa; George Ham- 
bright, Les Angeles; William Parker, Los 
Angeles; Otto Wiesen, of Wiesen-Monk, 
Sacramento, and Charles Daunt, Modesto, 
Cal. 

Many retail jewelers took occasion to 
visit A. I. Hall & Son and other members 
of the trade while here to attend the foot- 
ball game between California and Stanford, 
on the Saturday before Thanksgiving. The 
window in the corridor of the International 
Silver Co. had a striking display. A large 
silver football, on a handsome stand, had 
the blue-and-gold on one side, leading to a 
silver frame containing a photograph of the 
captain of the California team and, on the 
opposite, the cardinal and white ribbons 
leading to a silver frame containing the pic- 
ture of the captain of the Stanford team. 











TRADE CONDITIONS 


Soth manufacturing and 


wholesale jewelers this 
report a decided change for the better in 
conditions. Some of them had become 
somewhat anxious fearing the early sought Christ- 
mas trade was going to be a failure. Jose Winsen 
of the Jose Winsen Co., manufacturer of platinum 
jewelry, reports a heavy run of work. The manu- 
facturing end of the jewelry business has taken 
jump within the last few days, he 
It is getting nearer the Christmas time, and 
he believes that is one of the causes. For some 
manufacturer and wholesaler failed to 


week 
business 


an unusual 


says. 


reason the 


get the early Christmas start that has been the 
god fortune of the retail jeweler. This is par- 
ticularly true of the credit men who say their 
Christmas trade is well under way, much earlier 
this year than any previcus season. Sales are 
many and the people are buying expensive mer- 
chandise. 

Samuel Weinstein, of “Bensan’s,” Flint, 


Mich., was in Detroit the past week on a 
buying trip. He reports a good run of busi- 
ness in his section of the State. 

S. H. Mills, Oxford, Mich., was in De- 
troit this week on a buying expedition. Mr. 
Mills is one of the leading jewelers in his 
section of the State and anticipates an ex- 
tensive holiday trade this year. 

Detroit Masons, some of whom are jewel- 
ers, have recently dedicated here a $5,000,000 
temple, said to be the finest structure of the 
kind in the United States. The auditorium 
will seat 5,000 persons. The dining room 
can comfortably accommodate 3,000. 

Irvin Segal, of Jacob Segal & Co., whole- 
sale jewelers and diamond importers, has re- 
turned from a selling trip through different 
sections of the State. He reports business 
is showing the effects of the holiday trade, 
and believes the year will close with favor- 
able conditions. 

The Liggett building, the fourth and fifth 
floors of which are occupied by manufactur- 
ing and wholesale jewelers, has been com- 
pletely repaired, following the fire that at 
one time threatened to wipe out the entire 
structure. All of the shops occupied by the 
jewelers have been redecorated and the oc- 





CIRCULAR 


December 5, 1923. 


cupants declare they are in a better shaje 
than they were before. The loss to: the 
jewelers is estimated at about $10,000. It 
was all covered by insurance. 

The craftsmen in Detroit who will com- 
pete for the next annual award for design 
made by the Society of Arts and Crafts will 
sketch a pair of ecclesiastical candlesticks 
of a type that may be wrought in silver, 
Officials of the society make this announce- 
ment in connection with the announcement 
that Sarah M. Hendrie and W. B. Stratton 
will compose the jury of award and that 
prizes of $50, $30 and $20 will be offered for 
the winners of the first three places. It is 
declared the design must be suitable for can- 
dlesticks approximately 18 inches high and 
of wrought silver, but the designer may 
also specify the use of other materials, such 
as enamel, ebony of gold in ornamental quan- 
tities. One elevation drawing, full size, is to 
be submitted by each competitor. 

Charles A. Berkey, wholesale jeweler, 1424 
Woodward Ave., declares that the jewelry 
business, so far as the buying public is con- 
cerned, has undergone a complete change 
within the last five years. There was a time, 
he says. when jewelers sold great quantities 
of small merchandise, such as cuff buttons, 
stickpins, etc. With the advent of good 
times and plenty of money, shoppers now 
turn to the higher-priced jewelry, such as 


diamonds, rings and broaches. Expensive 
clocks also find ready buyers. Moderate 


priced and the cheaper products do not seem 
to be sought so readily. The only explana- 
tion he has is that people make more money 
than they did formerly and a higher stand- 
ard of living has been adopted. Whether 
this living standard is permanent remains to 
be seen. But most jewelers, like dealers in 
other lines, believe it is, and that the old 
order of things will never return. They be- 
lieve people will continue, as they are now, 
to buy high-priced jewelry, and that no one 
needs to fear a sagging back into the old 
cheap way of buying and living. 








Business Troubles 


H. Goldberg, Miami, Fla., has been adjudi- 
cated a bankrupt. 

A receiver has been appointed for the 
Cochran Jewelry Co., Piggott, Ark. 

H. W. Benton, Great Falls, Mont., has of- 
fered to settle with creditors at 40 cents on 
the dollar. 

A voluntary petition in bankruptcy has 
been filed by Myer Aronson, Elmira, N. ¥. 
The assets are reported to be $2,800 and 
the liabilities $26,382. 








Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week Ended Dec. 1, 1923 
Assay Office reports: 


$847,652.71 
65,265.89 


The U. § 
Gild bars exchanged fer gold coins... 
Gold bars paid depositors..........-- 


Total $912,918.60 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Jate F.xchanges 
Nov i Bot Rees oe esac heen $315,754.97 
TRS ate Retice tm ATCT NEN a a ee 214,563.80 
ME ER Biss sas Ses ete ee eee esos 215,543.87 
Se Sa en pe ne eer 101,790.07 
Es Jdeccech ere tia ha whes ane Rae -nenee 

TOE (ic ee eos Swed as oe ele wee ew am $847,652.71 
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TRADE CONDITIONS 


Sueme activity as the result of approaching holi- 
lays is tv be noticed in the retail jewelry establish- 
ments. he slogan, “Gifts That Last,’ probably 
never micant so much to the Tloosier public as it 
does today. There is a growing tendency as re- 
gorted from all over the State tuward economy and 
the purchase of gifts that will be bcth artistic 
nd will have some lasting qualities. Business with 
the local wholesalers is excepticnally good. They 


say repeat orders are really better than they want. 
s ago the retailers could not be coerced 


some wet 

into buying, but teday they not only want to buy, 
but they want immediate shipment, a thing that is 
yecoming increasingly difficult. The rural districts 
are coming into their own, judging from the volume 
f orders. For weeks these districts were dead 


from the local jobbing viewpoint, but suddenly they 
ave come to life and the Christmas season will 
« fully up to ncermal, they report. This is due 

an increased prcesperity with the farmer as a 
result of his corn harvest. Costume jewelry, espe- 
ally that for men’s wear, is reported exceptionally 
good 





H. Hl. Sargent has been appointed re- 
ceiver for the jewelry store of Aaron Tratt- 
ner at 213 Indiana Ave., this city, by Judge 
James M. Leathers, of Superior Court, Room 
|,on petition of the Sebel Co. The plaintiff 
alleged that Trattner was insolvent, that his 
liabilities were approximately $12,000, while 
his assets would aggregate little more than 
$3,000. 

Joseph E. Reagan, head of the Baldwin- 
Miller Co., wholesale jewelers of this city, 
recently had charge of part of the entertain- 
ment program for the Scottish Rite party, 
which proved to be the largest ever held by 
the order in Indianapolis. Mr. Reagan is 
head of the order of De Molay, an organiza- 
tion of sons of Masons. The order is fos- 
tered by the Scottish Rite, in which Mr. 
Reagan has been an enthusiastic worker for 
many years. 

With the approach of the holiday season 
and at the insistent request of retail jewelers 
and department stores here, the Indianapolis 
police force will concentrate its attention un- 
il after Christmas on shoplifters. This is 
wiusual for Indianapolis, since for some 
months past most of the police department 
ias been diligently ferreting out bootleggers 
aid other like gentry. Bank burglars and 
‘oplifters seem to have been permitted to 
‘un at large. Officials of the police depart- 
ment, however, have promised the trade here 
‘0 detail more men to the downtown retail 
‘strict during the rush season and work with 
‘ne private detective agencies in eliminating 

‘nearly as possible the huge losses that 
‘sult annually from shoplifters’ activities. 
_xty deputies out of the office of the 
“cal department of internal revenue are 
“arching the State for jewelry sales on 
‘ich the government taxes have not been 
ad, It is the opinion of heads of the local 
ance that most of the failure comes from 
ne Jewelry departments otf department and 
‘dependently owned variety stores dealing 
‘cheaper grades of jewelry. Most of the 
retail Jewelers, it is said, understand the law 
“oroughly, and while not in favor of it, have 
seen careful in declaring all sales sulsject 
“te tax. Local revenue officials are reti- 
‘it about giving out any information con- 
“ering the activities of the 60 deputies, but 
y admit that millions of dollars’ worth of 
‘ales likely will be found on which the lux- 
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ury tax has not been paid. The variety 
stores owned by the large chain companies 
are not handled through the local revenue 
office at all, they say. The tax on these is 
collected from the main offices of the com- 
panies. Many independent store owners, 
who have separate jewelry departments, it is 
said, have not understood that the tax ap- 
plied to plated ware and the general line of 
cheap jewelry novelties. For this reason 
taxes have not been paid. Members of the 
Indiana Retail Jewelers’ Association, it is 
said, have been pretty prompt in payment of 
the required taxes. Through their organiza- 
tion they have been given copies of rulings 
and opinions as to the construction of the 
law, so they have been fully informed as to 
what the government expects in this con- 
nection. 











TRADE CONDITIONS 


Trade with the retail jewelers of Evansville has 
been very gocd during the past week or 10 days, 
and the retailers are looking for a good business 
the balance of the year, and are of the opinion that 
their holiday trade will be some better than it 
was last year. They are looking for an increase 
not only in the local trade, but the out-of-town 
trade as well. For several years the traction lines 
and improved roads leading into the city have been 
the means cf greatly increasing the out-of-town 
trade here from towns and cities within a radius of 
75 to 100 miles of Evansville. Collections are 
more than holding their own hereby, but they are 
rather slow in the rural communities, according to 
reports from nearby towns. When colder weather 
ccmes and the coal mines in this Iccality start up, 
it is expected there will be a marked improvement 
in business conditions. The marketing of the large 
crop of tobacco in southern Indiana and northern 
Kentucky also will be the means of greatly stimu- 
lating trade, and it is believed that several million 
dollars will be turned loose in the two States for 
tcbacco alone, and most of this money will find its 
way back into the retail trade channel. The 
various manufacturing plants in Evansville are 
being operated on full time, and in some instances 
the plants are running at full capacity. General 
business conditions are greatly improved over last 
year, and the retail jewelers say that there is every 
reason to believe that their trade for the next 
menth will greatly exceed that of the corresponding 
period of Jast year. The wholesale jewelers report 
that their trade for the past several months has 
been steadily increasing, and that they are looking 
forward to 1924 with a good deal of confidence 
in spite of the fact that a presidential campaign 
is to be waged next year. 





T. C. Bayse, retail jeweler of Rockport, 
Ind., was in Evansville on business a few 
days ago. 

Clark Whitman, owner of a large deparc- 
ment store and a handler of jewelry at Pe- 
tersburg, Ind., was a recent visitor in [-vans- 
ville and reported trade conditions in his sec- 
tion very good. He said the dealers in his 
town are looking for a large holiday trade. 

Chris Hewig, formerly engaged in the re- 
tail jewelry business here, but who has been 
traveling for several years past for A. Bit- 
terman & Son, wholesale jewelers of 204 
Main St., has had a splendid trade year, ac- 
cording to reports received from him, and he 
is looking for a good business during the 
coming year. 

The Evansville Couricr on Thanksgiving 
morning, under the caption of “What Our 
Fathers Read,” recorded the fact that it was 
50 years ago that Charles F. Artes, Sr., now 
dead, started his retail jewelry store on 
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Main St., in this city. This is one of the 
oldest retail jewelry establishments in south- 
ern Indiana, and since the death of Mr. 
Artes the business has been run by two of 
his sons, Charles Artes, Jr., and William 
Artes. The store is located at 321 Main St., 
in the heart of the retail district, and is one 
of the best stores of its kind to be found 
in southern Indiana. 

Evansville secret service men and several 
post-office inspectors are working on the 
case of Isaac Berman, local retail jeweler 
and pawnbroker, who received several threat- 
ening letters a few days ago. Mr. Berman 
remains undaunted and will not comply with 
the terms of the letters, which asked that 
$3,500 in money be placed in a crevice of 
the old abandoned Episcopal Church at the 
corner of Division and 9th Sts., under penal- 
ty of death. The crevice was to be covered 
with a rag, which Mr. Berman would have 
to remove in order to place at the spot des- 
ignated. Detectives who went to work on 
the case found the rag where the letters said 
it would be found. A married couple is 
being strongly suspected and may be under 
arrest in a short time, according to John 
Houghland, a Burns detective. Three of 
the letters received by Mr. Berman were 
signed by the “K. K. K.,” but the officials 
are of the opinion that this name was used 
simply as a blind. The letter was poorly 
printed in ink and on the back side was 
written a demand for $3,500 in money. Mr. 
3erman’s friends are not alarmed over the 
threats and are inclined to think that the 
letters were written either by a crank, or by 
someone who wanted to scare Mr. Berman. 











Charles Carpenter, who has been the local 
agent of the American Express Co., has re- 
signed his position. 

Many of the jewelry salesmen left the 
city last Saturday for extended trips. They 
carried the new Spring samples. 

Harold Bigney, manager of the Chicago 


office of the S. O. Bigney Co., spent last 
week in Attleboro at the factory. 

Howard G. Smith, Fred C. Briggs, H. H. 
Allen and Stephen Garner are manufactur- 
ing jewelers who will be candidates for the 
council at the coming election. 

The Attleboro Chamber of Commerce has 
commenced an investigation of the local tele- 
phone service. The investigation was start- 
ed on the complaint of many business men. 

The trade learned with great sorrow last 
week of the death of “Jed Keith,” who fer 
many years was a jewelry salesman. For 
the past year he has been with the Moore 
3ros. Co., of this city. 

The Attleboro and North Attleboro jewel- 
ry fraternity was well represented at the 
Attleboro-North Attleboro high school foot- 
ball game on Thanksgiving morning. The 
North jewelers were on the winning side, as 
their boys won by a score of 26 to 0. 








The Jewel Box is the name of a store 
that was recently opened for business at 603 
Gay St., Knoxville, Tenn. The store is un- 
der the management of J. Friedman. 
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Cosszo FLOWER CENTER 
12% inch 


The Pairpoint Corporation 


MANUFACTURERS 
OF 


Silver Plated Ware 
Metal Electroliers 
Decorated Glass Shades 
Cut and Engraved Crystal Glass 
Fancy Colored Blown Glass 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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other than Jewelry 
but adantable 
to adeweler’s Stock 





Getting the Most Out of the Holidays 





FFOLIDAYS are the big selling season of 
the jewelers. Gift department merchan- 
dise is sold quicker during the holidays than 
at any other time, although card parties, 
birthdays and birthday parties and weddings 
bring much business to the store. Therefore, 
the jeweler must take advantage of every 
holiday to appeal to the purchasing public 
of his city or town at that season. 

There are some men who bring home 
some little present for their wives each holi- 
day no matter what the holiday is and there 
are many who no longer send Valentine 


season is on and, during the Christmas sea- 
son, to purchase early, is very much in order. 
Some concerns dress their windows to re- 
flect the spirit of each holiday and in the 
center of the window either have a picture 
or a poem about that holiday with a delicate 
illustration in the background or around the 
border of the poem, framed. These poems 
can be obtained from some rising young poet 
and put on paper by a local young artist, 
bringing the whole town’s interest to your 
store because of your local method of holi- 
day display. 

At the Christmas season permit your sales 
people to make suggestions about dressing 
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Group No. 386—ARTISTIC PRESSED GLASS FOR THE GIFT DEPARTMENT 
(See text on page 121) 


cards but instead send attractive gifts on 
that day. In addition, New Year’s is a 
time when some people send little gifts. 
But Christmas, of course, is the holiday of 
the year, 

Windows must be very Christmasy and so 
must the interior of the store to attract cus- 
‘omers. Windows dressed for Christmas 
should be given attention as early as the 
lst of November. A schedule of what 
jewelry and gift department merchandise is 
'o appear in the windows for the Christmas 
sason should be completed before the end 
of this month. 

Windows during the Christmas season 
should be changed from two to three times 
a week, giving passersby an opportunity to 
view as much of your stock as possible 

tough your windows. 

A little card in the window reminding 
s¢ who pass your windows what holiday 


the window. Let them suggest the merchan- 
dise which they are selling or interested in 
which they feel will be successfully shown 
in the window—the merchandise which needs 
to appear in the window to be pushed out 
of stock to make place for newer mer- 
chandise. 

At Christmas time stock which has not 
sold fast enough during the year can be 
placed on a separate table and marked down 
in price to give just a little margin of profit 
or maybe no profit but a return of the money 
invested. This table can bear the small sign, 
“Specially Priced Articles.” 

Place a small card in your window or on 
the front counter of your store reading “Buy 
Your New Year’s Party Favors Here.” 
There is an opportunity for many small 
sales. Place cards and party favors are 
very good merchandise for the jeweler to 
carry in his gift department, for they are so 


decidedly holiday articles and linked so 
closely to gifts. 

There are many ways of taking advan- 
tage of holidays—and the jeweler wants to 
watch his town, his customers, and his stock 
to learn what “stunts” he can carry out 
which will make each holiday bring more 
business into his store. 





The Advantage of Publicity 





T° more easily sell your china and glass- 

ware advertise it! Simple, intelligent, 
clean-cut advertising is the first essential. 
Advertise in a way to attract the home- 
maker, and she will respond if your offer- 
ings are as good as your publicity describes 
them. Have your copy snappy and to the 
point, but as brief as possibie to give the in- 
formation necessary. Also accompany it with 
good illustrations having a background to 
show off these pieces nicely. The housewife 
will be able to get a general idea from the 
pictures just what is being talked about and 
will know immediately whether the merchan- 
dise will fill her needs. 

China and glassware sell year in and year 
out. Next in consideration is the window, 
counter and table display. It is not a difficult 
task to arrange this merchandise attractively 
because with its beauty and charm it lends 
itself easily to most any arrangement. 
Seasonal effects are always good with this 
class of merchandise as well as with others 
and require very little thought or planning. 
Remember in your sales campaign you are 
dealing with the housewife as this is inipor- 
tant. Also do not overlook the gift possi- 
bilities in this ware for at this season of 
especial activity in Christmas buying it is 
suitable merchandise for gifts. 

Start your drive now, making an appeal 
for this sort of gift merchandise. Nothing 
pleases the home-maker more than gifts of 
this nature so push this merchandise, de- 
veloping its sales possibilities as it well de- 
serves. The results will be flattering and 
you will be well repaid for the amount of 
money or time expended in launching this 
publicity. 





Estberg & Sons, of Waukesha, Wis., have 
added a complete gift shop to the second 
floor of their jewelry store, and have re- 
ceived much favorable local publicity for 
their enterprise. In addition to the regular 
standard jewelry line in the store down- 
stairs, they have fitted out the upper floor 
with an abundance of articles especially suit- 
able for Christmas gifts. The features of 
the added stock are fancy bridge accessories, 
sandwich cutters for card parties, a very 
complete line of leather books, book-ends, 
and other dainty leather products, candle- 
sticks of a quality and variety usually found 
only in the larger city stores, and an attrac- 
tive line of novelty glass ware. 
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THE MATERIAL OF A THOUSAND USES 











BAKELITE 
A Beautiful Material 


Bakelite is a material of exceptional beauty and is 
obtainable in a variety of rich and jewel like 
colors. 


It is supplied to manufacturers of jewelry and 
novelties in small plates, blocks and rods, in di- 
mensions suited for economically producing 
articles which are exceptionally attractive and 
quick selling. It is also furnished in special shapes 
when required. 


The colors range from delicate amber hues, 
through flaming ruby reds and deep emerald 
greens, to sparkling jet blacks. 


Let us show you samples, and explain to you the 
unusual opportunities which it affords. 


BAKELITE CORPORATION 
247 Park Avenue, New York, N. Y. 
Plants 
Perth Amboy, N. J. 636 W. 22d St., Chicago, II. 
Bloomfield, New Jersey Painesville, Ohio 





BAKELITE 
Condensite 
REDMANOL 


are the registered 
Trade Marks for the 



























Phenol Resin 
Products 
manufactured under 
patents owned by 
BAKELITE CORPORATION 
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Hints for the Dealer Conducting a Gift Department 














J aman 


Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited 


to suggest articles which they desire to see illustrated. 


Whenever pessible, illustrations and descriptions 


of such articles will be published in this department and additional information given upon request when- 


eer the data is available. 


pases! glass of merit and distinction 
is shown in Group No. 386. The glint 
of glassware adds to the charm of the din- 
nr table, and as there are pieces suitable to 
accompany every course, it is possible for the 
hostess to set a table of sparkling brilliance. 
The designs are individual and graceful and 
reflect a pure white crystal. There is no 


lighter of metal, enameled in colors, with 
plated gold or nickel fittings. The cigarette 
boxes below are of brass or bronze, cedar 
lined. The pewter tobacco jar of 17th cen- 
tury design is made with close fitting inner 
lid, screw top, and the pouch beside it is of 
gay striped silk with oilskin inset. The com- 
bination clock, barometer, calendar and ther- 

















Group No. 387—GIFT SUGGESTIONS FOR MEN 


evidence of the objectionable greenish tint 
so common in pressed glassware. Novel and 
interesting little items are those with foot 
and top separate. They may be connected 
by a substantial, heavy gauge, nickel-plated 
brass ferrule. This foot may be joined to 
the salver, bowl or vase, or the upper parts 
may be used separately. The glass cigarette 
set is neat and sanitary, is easily cleaned 
and is practical in every way. 
*x* * a 


It is frequently a problem to know what 
gifts to select for men. They are difficult 
inasmuch as they are not fadists rejoicing 
in the ever new and latest novelties. If they 
possess, for instance, cuff-links, a watch 
chain, or the like, they are quite satisfied 
and have no desire for another of a bit 
newer pattern. So, when the man has once 
acquired the various articles which he deems 
necessary for his comfort, and even in this 
estimate he is usually modest, then there 
seems to be nothing left to give but the pro- 
verbial ties, socks and handkerchiefs, and 
one cannot call them very stimulating or in- 
piring gifts, despite their practicability and 
utilitarian values. Therefore, Mr. Jeweler, 
you may render great assistance to your pro- 
spective buyers and win their everlasting 
gratitude by exhibiting merchandise for men 
and offering suggestions. In Group No. 387 
are gathered a few articles of interest to the 
smoker and the “smart” chap with fastidious 
tastes. The pipe smoker is always interested 
NM another pipe, and it soon becomes a very 
tangible and concrete part of his existence 
and a constant companion. The pipes illus- 
trated are of bakelite, with briar bowls, and 
neatly banded, in all conceivable shapes and 
styles, for all uses and tastes. The cigarette 
x and case are of fine leather, and the 


mometer is 7%4 inches high, with plain or 
radium face. The flask is hand-hammered 
silver, with green gold inlay and collapsible 
cup. The cigarette case and matchbox are 
of the same design. 
x k x 

Charming little novelties, especially de- 

signed to appeal to a woman, are the ster- 
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especially when merely a little remembrance 
is desired. These little things make charm- 
ing gifts and the recipient is sure to be en- 
thusiastic, for it is a feminine weakness to 
be attracted to such items. Whether it be 
a lipstick holder, flaconette or powder box, 
it will find a ready place on the dressing 
table or in the vanity bag. Such items are 
excellent for the jeweler’s holiday trade and 
quite in line with his stock. 


x ok Ok 
A picture is such a pleasant bit of decora- 
tion, with its friendliness, warmth and 


beauty of coloring, and it strikes a pleasant 
note of harmony in any room, reflecting the 
taste and ideas of the owner and adding a 
certain expression to the environment. Not 
only are good pictures desirable but they 
should be harmoniously framed to complete 
the effect. The pictures illustrated in Group 
No. 389 depict a few charming examples, 
any one of which would brighten up a corner 
or break the monotony of a blank wall, and 
make excellent gift stock for the coming 
holidays. Among this group are some 
Borghese reproductions of real artistic dis- 
tinction. The excellence of their proportions 
and designs, as well as their rich but re- 
strained colorings, are bound to create the 
keenest interest. The others are excellent 
copies of famous paintings, handsomely 
framed. This merchandise will not take up 
much space in the gift shop, for the pictures 
may be hung upon the walls, enhancing their 
appearance and adding merchandise of merit 
to the stock. 
* *k * 

The desire to beautify the home is becom- 
ing more evident every day. It is not neces- 
sary to have magnificent furniture, with rich 
and costly surroundings, to make an artistic 
and attractive home. Little “touches” here 
and there, a bit of color, or a growing plant, 
give warmth and lend an added charm. 
After all it is the small things that go to- 

















Group No, 388—STERLING SILVER TOILETTE ACCESSORIES FOR FEMININE USE 


ling silver, hand-painted toilette accessories 
shown in Group No. 388. They are compact 
and may be conveniently carried in milady’s 
bog. Nowadays the woman who does not 
carry a well-equipped vanity case is the ex- 
ception, and the boudoir is not the only place 
where these accessories are to be found. Oft- 
times it is difficult to know what to give, 


ward making the real home. It may be lav- 
ish or simple, but without that “something” 
which is almost intangible and yet very per- 
sonal it can be cold and uninviting in either 
case. Flowers or ferns, whether real or arti- 
ficial, charmingly arranged in an attractive 
bowl or vase, and the market is flooded with 
a variety of these things, give a “homey” 
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No. 3911 Holy Water Container with copper wheel engraving. 
Sterling silver sprinkler top. Height, five inches. Price $2.50. 
° 
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HAWKES GLASS 
rE 


HAWKES 


A New Gift Piece with a Wide Appeal 
——= 


These Holy Water Containers will sell the whole 
year round as birthday gifts if you keep them on 
display. Especially appropriate for confirmation 
and graduation presents, too. 


Order a few today and notice what enthusiasm they 
kindle among gift buyers. You can re-order as 
you sell. Like all the rest of the Hawkes line, 
these Holy Water Containers give you a _ profit 
larger than that you make on most of the mer- 
chandise you sell. 


T. G. HAWKES & CO. 


Corning, N. Y. 


Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Can. 
Pacific Coast Office: 140 Geary St., San Francisco, Cal.’ 
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Cut Crystal 
Engraved Glass 
Rock Crystal 
Glass 
Sterling Silver- 
Mounted Glass 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixing 

Bottle. 
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Maddock & Miller 
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e House of Stock, 
39-41 West 23% St., 
New York City 
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atmosphere which nothing can equal. Then, 
too, one does not feel so “shut in,” for it is 
like bringing a bit of the garden indoors. 
The bowl shown in Group No. 390 is very 
thin, with sweeping curves and most practi- 
cal for flowers or fruit. The jardinieres are 
made of wood-fiber, waterproof, and in sizes 
for flower and fern pots of standard dimen- 
sions. They make splendid containers for 
the unsightly clay flower pots and are artis- 
tically decorated in charming color combina- 
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have insets of Petit Point, the beautiful 
hand-made tapestry effects so much the rage 
at the present time. These are excellent 
items for the gift shop catering to a dis- 
criminating and exclusive group of cus- 


tomers, 
+ »F 


The Dutch silver products, as illustrated 
in Group No. 393, present a wide variety of 
items of interest to both men and women 
for the coming holiday season. 


This ware 

















Group No. 389—CAREFULLY SELECTED PICTURES MAKE ATTRACTIVE GIFT STOCK 
(See text on page 121) 


tions. These are excellent items for the 
Christmas trade. 
eo 

Crystalware for the dining table is salable 
stock for all seasons of the year, and espe- 
cially so at this particular time, when Christ- 
mas gifts are in order and the big holiday 
functions are near at hand, which make it 
imperative to have the best one can afford. 
Crystal appointments add greatly to the rich- 
ness and charm of the dinner table, and cer- 
tain pieces are quite necessary to the cor- 
rectly arranged table. The goblets and 
water glasses are many and varied. In 
Group No. 391, two extremely beautiful ex- 
amples are shown, which are reproductions 
of old English designs. The goblet and jug 
to the left are made interesting by their at- 
tractive and rich cutting, whereas the other 
set is charming in its simplicity of design. 
The creamer and sugar are modern in style 
and shape, but their sterling silver bases and 
dull cutting give them distinction. Any of 
these would dignify and enhance the beauty 
of a richly-appointed table as well as being 
useful, 

x Kk 

Articles of distinctive femininity are those 
illustrated in Group No. 392. Of rare charm 
and handsome in workmanship are these 
leather novelties, sure to fascinate the woman 
of refined taste, thus making attractive gifts 
of the better sort. The little sewing sets 
consist of the necessary articles for sewing 
and are of enamel in various colors. They 
are encased in leather boxes of all the deli- 
cate shades to match the articles within. 
The boxes are beautifully lined in white vel- 
vet. The case is flat and compact and ex- 
cellent for traveling. The pencil sets are 
also in various colors of enamel, attractively 
cased, and are excellent, high-class gift nov- 
tlties for this season of the year. The bags 
and purses are of fine mottled leather, hand- 
tooled in gold and deep rich colors. Some 


is enjoying great popularity at the present 
time, and deservedly so, for it is rich and 
durable in appearance and combines utility 
with beauty. The smoker’s sets and ash 
trays are in a wide variety for all uses and 
tastes, some with cigarette extinguishers, 
which are a very big advantage and appeal 
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Glass, Pottery, Lamps and House- 
furnishings Association to Hold 
February Show in Chicago 





BUYERS and manufacturers everywhere 

will welcome the announcement that the 
Glass, Pottery, Lamps & Housefurnishings 
Association has signed a contract with the 
Congress Hotel for 200 rooms during the 
week of Feb. 4 to 9, 1924, thus assuring the 
fourth Chicago exhibit. 

If the performance of the Chicago Asso- 
ciation during its two previous February ex- 
hibits is any criterion, a most extensive 
array of all that is new in glass, china, 
household utilities and lamps will be laid 
out for one weeks’ inspection by buyers. To 
review the 400 or more lines which were on 
exhibit last February and the year previous, 
would be to compile a veritable encyclopedia 
of the industry. It is sufficient to say that 
very few of the worth-while potters, glass 
manufacturers or makers of housewares, 
lamps, shades and gift-wares were not rep- 
resented with an exhibit. 

An attendance of more than 1,500 buyers 
at each of the previous February shows is 
the strongest argument to bear out the as- 
sertion that the Chicago Association con- 
ducts the most important buying event in 
the trade each year. An event that no buyer, 
or manufacturer for that matter, interested 
in the lines shown, can well afford to miss. 

Analysis of the registration during the 
past exhibits develops the fact that in ad- 
dition to buyers from china, glass depart- 
ment, and house furnishing stores, there 
were hardware dealers, many of whom sell 
china and glassware, jewelers who are in- 
terested in the more expensive line of glass 
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Group No. 390—ATTRACTIVE CONTAINERS FOR POTTED FLOWERS 
(See text on page 121) 


to many smokers. The table mats present a 
new and attractive way to decorate the din- 
ing table, far superior and more artistic in 
every way than the old-time knitted “affairs,” 
and safely protect the table from all kinds 
of hot dishes. The casseroles, pie plates, 
cake trays, and flower vases are only a few 
of the articles that indicate the charm and 
beauty to be found in this ware which 
make it so very desirable to the up-to-date 
housewife. 


and decorated china, and general store mer- 
chants who usually serve a wide territory 
with their stores and where a good volume 
of pottery, glass and household equipment 
is sold. The interior decorator and the ho- 
tel equipment man were also on hand to se- 
lect new things for their respective trades. 

Those who did attend, usually the more 
progressive type of merchants, came from 
all parts of the country and Canada. The 
central location of the event made it pos- 
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NEW ARTISTIC OBJECTS FROM PESARO 





Among hundreds of recent Italian Artistic 
Majolica Imports we offer you a wonderful 


specialty in TEA SETS FOR TWO. The 
large oval tray alone is worth the $13.75. 
















Set for Two in a Peacock 
Decoration. 10 pieces with 
Oval Tray 
$13.75 





Pesaro Majolica Corporation 
BUFFALO, N. Y. 
Complete display with 
E. R. THIELER, 35 & 37 W. 23rd St. NEW YORK CITY 
MR. MICHAEL HESSE, St. Louis, Mo. 
Exclusive Agent from Chicago West. 


MR. H. F. BEVERLY, Cleveland, O. 
Representative for Ohio, Indiana and Michigan 







































Tea Set for SIX in a White on Blue Enamel, 
17 Pieces $24.75 




























23-Piece Tea Set No. 113 Decoration 


Hand Painted in Bright Colors 
and Black Outline. 


$12.50 per set 


George R. West & Sons 
JEANNETTE, PA. 
Decorated Glass or China on display at 


Howard S. Bokee, Fred Kline, Murt S. Wallace, 
122 W. Baltimore 8t., 1511% Commerce §&t., 157 Summer Street, 
Baltimore, Md. Dallas, Texas. Boston, Mass. 

ow i. 
Kelly & Reasner, Herbert & Neuwirth Co., 406 vena Bldg. 
17 N. Wabash Ave. 25 West 23rd St., 10th and Market Sts., 
Chicago, tll. New York City, New York. Philadelphia, Pa. 
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FOREIGN WARES 


Especially chosen for the clientele of 
Jewelers. Italian and Spanish Art 
Pottery Novelties in Glass—Russian 
Hand Carved Wood. 


Borghese Productions 
Haeger Pottery—Hall Shop 
Products and Hall Brass. 








CHARLES HALL. Inc. 
18 West 23" Street, New York(ity 
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sible for the greatest number to see the big 
exhibit with the least possible loss of time 
from their individual stores. 

The association which, by the way, is in- 
corporated not for profit, has arranged to 
group the exhibits by floors, and to con- 
fine all exhibits to the south building of 
the Congress Hotel. 

\ booklet describing the exhibit, showing 
floor plan and rentals for exhibit rooms, out- 
lining the event and listing the exhibitors 
at the previous shows is now ready for dis- 


THE JEWELERS’ 





Christmas Stock and Its Display 





THE buying of Christmas presents is not 

a task confined to the month of De- 
cember, it begins well into November, and 
by Nov. 15 the jewelry store should be 
ready to receive early shoppers. How 
many jewelry stores are ready though? 
Those jewelry stores which have gift de- 
partments have to be among the first ready 
to catch the eye of the early shopper for 
there is the competition of the gift store 
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Group No. 391—pDAINTY CRYSTALWARE FOR THE DINNER TABLE 
(See text on page 123) 


tribution by the association. Copies may be 
secured by addressing D. E. Crum, exhibit 
manager, 9 N. Wabash Ave., Chicago. 





Why Did the Customer Fail to Buy? 





O you ever notice people leaving your 

store without having made a purchase, 
after having looked over your merchandise, 
and do you wonder why? Would it not be 
possible to approach some of these people in 
a diplomatic way when they are leaving your 
store and ascertain the reason for this? In 
a smaller community that is not a particu- 
larly difficult task for you are acquainted 
with many of your would-be customers and 
probabty know the balance by sight or name. 
Sut in the larger towns this task assumes 
more difficult proportions. 


It is important to the growth of your busi- 
ness that you should please as many people 
as possible. and by a few well turned and 
courteous phrases, it is very possible to 
gather this information and to learn just 
why your prospective customer did not buy. 
Avoid the appearance of insistence and force 
as that may drive the prospect away per- 
manently. Have you not often heard it said 
of certain shops, “Oh, don’t go there because 
it is impossible to get out without buying.” 
That attitude which some dealers assume is 
a most unfortunate and poor policy to follow. 
You can, however, discover just where you 
fall short by interrogating customers, pre- 
sumably unable to find what they wish with- 
out appearing over anxious to make the 
sale, 

You cannot approach everybody therefore 
select the most likely looking buyers and 
you may receive some valuable hints which 
will greatly increase your popularity and 
business. This is merely a business detail 
and perhaps you may not think it of sufficient 
importance to heed but successful storekeep- 
ing is made up of a myriad of infinitesimal 
things each and every one important in its 
own way and adding to the general pros- 
Perity and success of the business taken as 
4 whole. 





‘ 


to be met, and the gift store is always 
ready. 

Christmas, as every merchant knows, is 
the biggest selling season of the whole 
year. It is the time when everyone re- 
members friends and relatives with a gift. 
It is the time when the forgetful man re- 
members to buy something for the wife 
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ner and location for some nine or 10 
months, and the change makes every piece 
of merchandise take on a different appear- 
ance, and also makes it more appealing to 
them. 


Put the articles which have been added 
to the gift department in the front of your 
store on at least one side if not on both, 
and give over one window entirely to gift 
department merchandise, or if you only have 
one window give half of every week to 
novelties from the gift department. You 
can’t display your gift department merchan- 
dise too much for at Christmas time, with 
numerous gifts to buy and only a limited 
amount to spend shoppers are window 
shopping for several weeks, or until they 
see the article which they think is what 
they want at the price which they want. 

Dress your window with gifts from the 
gift department which range up to $5 in 
price, and put a tiny sign in the window 
to this effect. Dress another window with 
articles between $5 and $10, and _ then 
another window with merchandise between 
$10 and $15 in price. They will attract 
attention, and they will bring into your 
store those customers who shop with a set 
price in their mind. 

You can alternate your windows with 
other gift department merchandise which 
ranges in price from the cheapest to the 
most expensive, and only run the occasional 
price window. 

And when you are going to run the price 
window say so in your local newspaper ad- 
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even if he did forget her birthday and 
their wedding anniversary. 

Christmas stock should be given the 
best location in the store, even if it means 
that for six weeks to two months the en- 


tire layout of the store is changed. This 
change does not hurt your store or the 
merchandise. People have gotten accus- 


tomed to your stock displayed in one man- 
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vertising. Of course you will advertise a 
couple of times a week when the Christmas 
season is on even if you do not do it at 
other times in the year. And get people 
to watch your advertisements if only to 
wait for that next advertisement which 
reads : 

“Watch our window on Thursday. No 
article from our gift department will be 
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Betty Beads in Your Window 


Means New Customers in Your Store 


HE beautiful colorings of Betty Bead neck- 
laces combined with a rich but simple setting 
invariably make an inviting and _ profitable 
window display. 
Betty Beads are an ideal item for you to feature 
because 


1. They are sure, quick profit producers. 

2. They attract favorable attention, wherever 
shown. 

3. The price places them within the reach of all 
customers. 


Sets for Little Girls “Just Like Mother’s” 


Two special sets of Betty Beads for children are now 
offered you, one for little tots up to five and the other 
for school girls. Each set consists of necklace and 
bracelet in attractive box. Clasps are of sterling silver. 
Retail Prices 
Necklaces: $1.00 the strand—Bracelets: $1.00 the pair 
Betty Beads for Children “Just Like Mother’s”, $1.00 the set 


BETTY PRODUCTS Co. 
37 Edwards St. Hartford, Conn. 


New York Office: Pacific Coast 
Condit & Rattey, Representative: 


; E. B. Elliott, 
9 Maiden Lane 519 E. Lemon Ave. 





Monrovia, Cal. 


ALL BETTY PRODUCTS ARE NATIONALLY ADVERTISED 
NMA 
REE SE LE ALLEN GENTLE ETRE LE TICLE ALERT OCCU 
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Useful Decorative Novelties 


Large Variety 
Exclusive Designs 





Door KNOCKERS Door Stops 
Book ENpbs TEA BELLs 
AND NOVELTIES 


All Designs Protected by Copyright 







If you carry 
our line you 
will be assured 
of quick, profit- 
able Sales. 


Write for 
Assortments, 


$35 to $100- 


No, 387— Clock (as- 

sorted designs he d 
t 

+ re ha ‘$89.00 Weight, 5 lbs. pair. $16.50 

per doz. per doz. 


No, 228 — Height, 6% in. 


The Bronze Products Society, Inc. 
Address all communications to 
841 Union St. Brooklyn, N. Y. 


NEW YORK SHOW ROOM: CHICAGO SHOW ROOM: 
225 Fifth Ave., 58 E. Washington St., 
The Butterworth Co. Drummond-Seeley. 








New and Attractive 


BOUDOIR LAMPS 


(Prices given are for Lamp and Shade, complete) 
No. 1023/4, 12%4” high. Col- 


ors: Blue, Orange, Rose; 
Kyoto Vase, $33.50 doz. 
No. 1023/3, 12%" high. Col- 
ors: Rose and Orange; 
Awaji Vase, $33.50 doz. 
No. 1023/2, 121%4” high. Col- 
ors: Blue, Gold, Copen. 
Blue; Luster Vase, $35.00 


doz. 


Shoe Trees 


No. 3/1, As- 
sorted Hand- 
painted. Colors, 
Red, Blue, | 
Orange, Green, |} 
Pink. A pair | 


to a_ carton. 
No. 1023/4 $5.50 doz. pair. 


Artificial Flowers 


Spatter Dock, $4.50 doz.; Wistaria, > 
$3.00 doz.; Nasturtium, 75c. doz., etc. No. 3/1 


Stationery, Book Mark, Brocade Purses, Collapsible Silk 
and Paper Lamp Shades in Large Assortment. 


All Kinds Small Gift Wares 





























Circular and Importer of 
wen ewe = D.GOO) Gam 


3 E. 17th St., New York 
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displayed over $5 in price. Buy your Christ- 
mas gifts now while you have a larger 
stock to select from.” 

That is what you must put into the minds 
of your customers—that two weeks from 
Christmas your stock will be less complete 
and less varied, the same as with every 
other merchant and that the people who 
shop in late November and early Decem- 
ber are the ones who will make the better 
buys. This can de done with your news- 
paper advertising and also by a little sign 
in your window and another one on the 
front counter in your store reading along 
the line of “Buy early while the assort- 
ment of gifts is large.” 

So, display your Christmas stock to the 
utmost, and have a large and well assorted 
stock to display. Gift department mer- 
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silver and glassware completed the general 
arrangement. On each table was a center- 
piece of cut flowers. Harp and violin music 
featured the afternoons, when afternoon tea 
was also served from a high tea table, where 
everything used was also appropriate for the 
occasion and included the complete silver 
service and the reception plates and cups. 
On special tables arranged for the purpose 
were displayed the special exhibit pieces, in- 
cluding selections from the White House 
service and service plates from the collection 
in the Metropolitan Museum of Arts. There 
were numerous other plates, tea sets and 
breakfast sets, designed to please the eye and 
demonstrate most effectually to the seeker 
after knowledge that here in America is 
being manufactured china of a character, 
durability and style which is equal to any- 
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chandise tempts customers into your store, 
and you make sales depending upon your 
store display and your stock assortment. 

And watch these Christmas sales for by 
these sales you are going to judge what 
you will do next Christmas, what you will 
use in display methods and what you will 
use in sales methods, 





Exhibit of Fine China at Buffalo, 
N. Y., Establishment Attracts 
Much Attention 





N event of more than passing interest 
was staged recently by Brayton’s, Inc., 
of 599 Main St., Buffalo, N. Y., of which 
concern Charles T. Evans is president and 
treasurer. Brayton’s conducted an exhibition 
of china, which was educational in character 
as well as interesting and entertaining, and 
which attracted to the store several thousand 
people during the week, including customers 
of the store from all over western New York, 
together with prominent members of the 
wf from New York, Toronto and Trenton, 
he 
The front half of the balcony floor had 
been transformed into a_ beautiful living 
room, where oriental rugs, furniture and 
draperies, with a sprinkling of palms and 
potted ferns and plants, gave a homelike 
atmosphere. This was further carried out 
by the arrangement of a dining room with 
buffet, dining room tables, etc. Tables were 
arranged with the proper setting for a bride’s 
table; a Thanksgiving Day dinner table; a 
formal dinner table; a breakfast table and a 
luncheon table. Each table was set with a 
different china service, appropriate to the 
xeasion represented and the proper table 


thing manufactured in any European country. 

Visitors were charmed with the beautiful 
display, which was enhanced by the use of 
beautiful lace tablecloths, runners and 
doilies, of a character in keeping with the 
splendid china, silver and glass displayed 
on them, 

A corps of young ladies under the direc- 
tion of Mrs. Evans, was on hand to greet 
visitors, show them about the exhibit, and 
impart information as to the special exhibi- 
tidh pieces, of which there were so many. 
All in all the exhibition was a success from 
every standpoint. So pleased was the firm 
with the results that it is very probable that 
the exhibit will be made a_ semi-annual 
affair, an-1 already steps are being taken, 
looking toward a Spring exhibition. 

In preparation for the exhibit, Brayton’s 
issued an announcement of superior quality, 
which would have to be seen to be appre- 
ciated. It was the idea of Boyd [vans. 

In connection with this exhibit, friends in 
the trade will be interested in the informa- 
tion that Mrs. Charles T. Evans addressed 
the Zonta Club (a club of business and pro- 
fessional women) at the Hotel Statler on 
Tuesday, Nov. 20, on the subject of “Old 
Pottery” This subject was treated in a 
general way by Mrs. Evans, who also ex- 
hibited some of the work of the world’s best 
potters, for which each is noted. This in- 
cluded English and American productions. 

In discussing the subject with the repre- 
sentative of THe JEWELERS’ CIRCULAR, Mr. 
Evans emphasized the fact which impressed 
him most during this exhibition, and that is 
the interest manifested by visitors, not only 
in the beautiful finished productions but also 
in the manner in which these wonderfully 
artistic creations are produced. 
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Mr. Evans believes that the campaigns of 
education which various silver manufacturers 
and others are responsible for, will produce, 
eventually, results far beyond the hopes of 
those who have launched them. A week ago, 
he would not have been so sanguine, but 
the experience at Brayton’s has demonstrated 
that the public, or at least such part of the 
public as responds to such an invitation, is 
vitally interested in information of an 
authentic character which deals with those 
things which go to make up a home. If 
there are any other features in connection 
with this exhibition, about which any reader 
would like information, Mr. Evans will 
gladly answer any question which may help 
another dealer put over a similar exposition 
which can be done effectually with a proper, 
systematic and well directed effort. 

The exhibit described above, before com- 
ing to Buffalo had been put on by Marshal 
lield, Chicago, the Dayton Co., of Min- 
neapolis, and L. B. King & Co., of Detroit, 
being equally as successful in those cities. 





Duty on Mah Jongg Sets Determined by 
United States General Appraisers 


Mah Jongg sets, which have come to be 
a staple line handled by a good many jewel- 
ers, have been the subject of a controversy 
before the Board of United States General 
Appraisers, inasmuch as old as the game 
is, its popularity here has sprung up since 
the last tariff has gone into effect, and 
there is no provision for duty on these sets. 
Consequently, when importations were made 
at San Francisco, the invoice described the 
merchandise as Chinese toys and boxes and 
the collectors assessed the duty upon the 
sets, including the boxes, as “dominoes” 
under Par. 341 of the Act of 1913, at 50 per 
cent. ad valorem. 

Now, Mah Jongg is a game consisting of 
carved, rectangular pieces of bone and bam- 
hoo, thin bone counters, dice and small bone 
discs among other things, and the importers 
claimed that the articles were dutiable either 
as manufactures of bone at 20 per cent. ad 
valorem under Par. 328, as manufactures 
of wood at 15 per cent. under Par. 176, as 
manufactures of ivory at 35 per cent. ad 
valorem under Par. 369 or as manufactures 
of metal at 20 per cent. under Par. 167. 
After a long discussion, the Board of Gen- 
eral Appraisers decided the collector was 
right in assessing the article as an entirety 
but that he was wrong in finding them under 
the paragraph, “Dominoes, etc.” and sus- 
tained the protest of the importers, W. A. 
Hammond Co., in so far as it is claimed the 
sets including the pieces of bone and bamboo, 
the counters, dice and discs, were properly 
dutiable as manufactures of bone at 20 per 
cent. ad valorem under Par. 368. In other 
respects the protest was overruled. 

At the same time, the Board heard the 
protest of the importers against the duty 
assessed on wooden boxes imported with the 
above games which contain drawers suitable 
for holding the various pieces of the sets. 
The Board overruled the claim that the arti- 
cles were toys and decided that the boxes 
were parts of the sets for duty purposes, and 
assessed the duty at 20 per cent. ad valorem 
under Par. 368, as manufactures of which 
bone is the component material of chief 
value. 
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The Game of 
“MA CHONGG” 


NOT the cheap, 
easily de- 
stroyed sets, but 
tiles of polshed 
bone and bamboo, 
strongly con- 
structed and of 
elegant appear- 
ance, appropri- 
ately boxed. Ma 
hongg is con- 
stantly growing in 
opularity, and 
| er showing 
the finer and better sets are meeting the cheap competition, 
and winning the better trade. Write for prices and 
information. 








373 FIFTH AVE. 
NEW YORK 








A. L. REED CO. 


Incorporated 1897 


MAKERS OF REED CRAFT LEATHER GOODS 
Also a General Line of Leather Novelties 


“REEDCRAFT” 
HAND BAGS 


ADE espe- 
cially for 
the retail 
Jewelry trade. 
We illustrate 
one of our best sellers, 
in mahogany brown 
calf, hand tooled and 
hand laced at $108.00 
per dozen. We have 
other patterns, styles, 
and sizes, at most at- 
tractive prices that 
dress your Gift De- 
partment. 









SEND FOR A 
SAMPLE DOZEN 








Light Cut Belmont Tumblers 


Also 


Enameled, 
white or 
colored 
designs. 


Only expert 
work on good 
crystal glass 
for ordinary 
priced Gifts 
that all want at 
times. 


The Belmont Tumbler Co. 





Bellaire, Ohio 


REAL STONE NECKLACES 


CUBE CUT 
and 


UNUSUAL SHAPES 


in 
Crystal, Amethyst, Carnelian, Amazonite 
FINE STRANDS 


of 
Ox Blood, Pink, White and Pink, White, Coral 
Also 
AMBER, JET, JADE 


BORRELLI & VITELLI 


15 West 34th St. New York 











DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the prompt and efficient cutting of your difficult 
and ordinary gems in our own factory under the care and supervision 
of none but experts. Write Us for References and Prwes 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 
i. R. PEREIRA « e« e (Formerly With Eduard Van Dam) 


Cutters of Di nds Exclusivel 
64 Fulton Street New York City 











PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 


Restringing—on Silk, .25 and .35—on Wire, .35 and .50 
Knot Between Pearls, $1.50 per string 


Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


6 Noe 5+ LA VIE PEARL CO. Joti ‘e 











The most novel and prac- 
tical smoker’s article ever 
placed on the market. 





OUR HOLIDAY NEEDS for 
immediate deliveries can be |f-T. 


filled by— RAFI | 
ART-CRAFT PRODUCTS CO. 


5335 N. Western Ave., 


Let this coupon point the way to bigger silver profits 

















A standard of 
quality by whieb 
other products 
may be judged 


CHICAGO, ILL. 





eas” 





No. 112Z. Size 5” diameter. The most 
novel a1.d practical smoker’s article that 
has ever been placed on the market. Made 
of the highest quality blue iridescent glass, 
has Dutch Silver match box holder and 
band, and a nest of four ash trays, each 
fitting within the other. Priced for quick 
sales. 















Gentlemen: Please send us, transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
and Novelties with a view to our a an order if 
found satisfactory in quality, craftsmanship and price. 
Will remit in due course to cover your memorandum bill 
or return your samples within 30 days carefully packed. 


aE IE iis se sinninhn wk ceesceeeessvnsavecvasennnews City and State........... 


12-5-23 
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Speed-Up Toiletware Sales at 
Christmas 





S the Christmas holiday season ap- 

proaches every jeweler is necessarily 
making plans to secure a big share of the 
gift business in his community. The greater 
his sales, the greater will be his profit, and 
greater profits mean a “Merry Christmas” 
to him. 

Sjnce concentration of effort is almost 
always essential to gaining the utmost suc- 
cess in any endeavor, it is desirable for the 
jealer to concentrate his selling efforts at 
this time upon a few proven ready sellers. 
ty making these lines his Christmas 
leaders and building his whole gift-selling 
campaign about them he will get results 
far greater than he would otherwise. 

One of the best lines to feature will be 
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displays should have seasonable Christmas 
settings, and the use of cards bearing cap- 
tions like “Wouldn’t this gift delight her?” 
or “Here’s a gift she will appreciate in years 
to come,” will serve to visualize to the side- 
walk shopper the answer to his or her gift 
problem. 

Dealers everywhere who have used win- 
dow displays during the weeks previous to 
Christmas are very enthusiastic about the 
marked increase in business which they 
bring, and unhesitatingly state that they 
can expect more direct returns from a toilet- 
ware display at this period than from any 
other line. Frequent changes in the patterns 
and groupings of actual articles shown in 
the display will be helpful. Some dealers 
even change the articles daily. 

Inside the the should 


store merchant 


place his toiletware in some preferred loca- 





SUGGESTION FOR A TOILETWARE WINDOW DISPLAY 


toiletware! This is a line which has re- 
peatedly shown its selling possibilities at 
the Christmas season. (t is so attractive in 
appearance that it always compels admira- 
tion from gift shoppers. Its utility is so 
evident that it automatically satisfies the 
desire of the shopper to get something 
which the recipient can actually use. Com- 
bined, these two qualities make a most ap- 
propriate gift. 

Having decided to push toiletware during 
the gift buying season, the jeweler is next 
laced with the problem of how to feature 
and display it to secure maximum sales. 
The merchandising methods used by dealers 
mM various parts of the country are many 
and varied, and all more or less successful. 
One fact stands out. The more ways in 


which the merchant can feature the line, 
the more he is certain to sell, 

First of all, the display windows can be 
ued to splendid advantage in presenting to 
Passers-by a picture of what a splendid gift 
4 set of toiletware can be. 


These window 





tion near the entrance during this gift sea- 
son. By doing this he will direct the atten- 
tion of shoppers in the store to the dis- 
play and arouse their interest to inspect 
and price the actual articles. One dealer 
who formerly had his optical department 
right inside the entrance, and the jewelry 
counters in the rear, has now reversed the 
entire layout, so that persons coming to the 
optical department must necessarily pass 
by all of the other counters. In many 
cases they are attracted to stop and look 
over some of the articles shown. 

On this counter should be grouped vari- 
ous priced sets, so that the prospective 
buyer can see immediately just how many 
articles can be had for the price intended 
to be paid. This is very beneficial in sav- 
ing clerks’ time and speeding-up business. 
The power of suggestion is great and should 
be used by clerks in other departments to 
help stimulate sales in the toiletware de- 
partments. A timely question addressed to 
parting customers, such as “Have you seen 





CIRCULAR 





129 





our special toiletware assortment?” or 
“Why don’t you stop at the toiletware 
counter and see the lovely gift sets we are 
showing?” will usually cause many to pause 
there on the way out. 

To round out his toiletware selling cam- 
paign, the jeweler should use the follow- 
ing methods: 

Mailing circular letters, distributing 
folders, featuring toiletware in his local 
newspaper advertising, soliciting by tele- 
phone and showing slides at the local movies. 
Hundreds of firms have used each of these 
methods with success and they are recom- 
mended with full assurance that they will 
prove their worth. 

The circular letters can be sent out to the 
charge account list; to members of the local 
clubs or other organizations in the com- 
munity; or to a selected list of residents 
gleaned from the city directory. 

Folders can be enclosed with packages, 
or mailed out with statements where, in 
either case, they will be carried directly into 
the homes. 

The telephone is being used by many live- 
wire merchants with gratifying success. The 
person called is invited to stop in and see 
the showing of toiletware. They usually 
feel extremely flattered and will in most 
cases stop in the store on their next shop- 
ving trip. The telephone can be used as a 
supplement to the circularizing, the prospect 
being asked if they received the circular 
letter and if there is any further information 
they would like about the line. This method 
may be used with doubt by many skeptical 
merchants, but it offers great possibilities 
to those who really give it a thorough trial. 
The fact that the telephone companies are 
awake to its importance and are themselves 
suggesting to merchants practical ways of 
stimulating sales on various special occa- 
sions by the use of telephone solicitation 
is an index of its importance. It can be 
carried on in some of the hours when shop- 
ping is not so brisk, and one or more of 
the brighter clerks can soon be trained to 
perform this work well. 

The newspapers and moving picture 
theatres can be used to broaden the scope 
of the other methods. The fact that 
thousands of dealers use them at Christmas, 
year after year, speaks for their merit. 

By aggressively pushing his toiletware 
line at this season, the dealer will be re- 
warded by sales which may exceed even 
his fondest expectation. In addition to the 
direct response, it will be helpful through- 
out the coming months. It will bring many 
people into the store who will, before leav- 
ing, become interested in other lines as well. 
Summing up, it will pay—and pay well. 








A man believed to be from New York 
and another man from Plainfield, N. J., were 
arrested at the point of a revolver by Motor- 
cycle Officer Thomas H. Kelley. The pair 
are believed by the police to be the men 
who had just looted the Bowers Jewelry 
Store, corner of Center and N. Main Sts., 
Concord, N. H., and were fleeing in a hired 
car. The arrest occurred only 30 minutes 


after the robbery had been committed and 
15 minutes after word had reached the local 
police to be on the lookout for the bandits. 
Only prompt work on the part of Officer 
Kelley prevented the men from escaping. 
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ANSONIA 
Gravity Clocks 


I ‘HE Gravity Clock is a reliable timepiece and 
its unusual and attractive appearance makes 
it an excellent gift or prize. 


Display the Gravity Clocks in your window, and 
put them on your counter where they can be seen 
and handled. There is a fascination about moving 
the clock up to the top of the frame, which helps 
to sell them. 





Call attention to the fact that the Gravity Clock is 
as appropriate in a man’s office as in his home. It 
is essentially a man’s clock. Its simplicity appeals 
to him. It has no key, and never has to be wound 
up. It runs for 36 hours before reaching the 
bottom of the frame, when its position is a re- 
minder to again push it up to the top. It may be 
raised whenever desired. 


The case and frame are of heavy metal, finished in 
bronze, or gold plate. 10 inches high by 4% 
inches wide. 


The Gravity Clock is a most suitable gift for cor- 
porations and large firms to give to their preferred 
clients. 





Get your order in at once for prompt delivery. 


Bronze PI gece ei .. .$17.00 (Zn, Ss MM Lle, 


Gold Plate, with Silver Dial.......... $25.00 
Radium Numerals and Hands, extra.. $2.00 Vice-President 


ANSONIA CLOCK COMPANY 


Makers of fine clocks for half a century 


99 John Street, New York 


Chicago London 
5 North Wabash Avenue 23 Fore Street, E. C. 


Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 


ANSONIA means CLOCKS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busiaess. 











Raising the Sales Percentage for Every 
Month in the Year 





Written Expressly for The Jewelers’ Circular by A. E. Edgar 




















HE report of the Bureau of Research he comes up against the handicaps that be- and give a far more even trend to business 

Department, Harvard University, of the set the entire trade. during the year than is experienced in many 
business done by the jewelers reporting to While the writer is going to suggest a other trades. 

the bureau has a number of very interest- remedy for the position in which the jeweler If the jeweler could find some means of 


ing, although unpleasant, points that the finds himself placed he has no universal doubling his business during the first eleven 
jewelers of the United States should care- 
fully study individually and as associations. 
The mounting costs of doing business in JAN 
the jewelry trade is serious enough, but rea- 
wn for and the source of the increase is 
not always satisfactorily explained. We 
know that salaries and wages are increas- 
ing, and presumably necessarily so. Other 
expenses are forging ahead and the total of 
4) per cent is practically common to most 
jewelers. 

The report of the sales by months indicates 
one of the weak spots in the jewelry busi- 
ness. There can be no efficiency as long 
aa third of the business is done in one 
month of the year. The sales by months of 
the 153 reporting firms are indicated in the 
chart, Fig. 1, by the black portion. The 
actual percentages are given on the line be- 
low the black section. 

-Achart of this kind is often spoken of as 
orming the peaks and valleys of sales. In 
me jewelry trade it appears to be all val- 
ty and one high peak. As long as this 
‘ndition prevails there can be no reduction 
ithe cost of doing business in our trade, 
‘or can there be efficiency in doing business 
nthe jewelry lines. 

The jeweler is often accused of ineffi- 
“eney, but this is obviously unfair. It is 
‘ot altogether the individual jeweler’s fault. 
"€ is handicapped by the traditions of the 
"iole trade. Another handicap is the fact 
rat the average jeweler is a highly special- 
ned craftsman and does not give as much 
“ention to the merchandising problems of 
* business as he should. When he does 
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"Fig ‘ es at ; Fic. 1 

lewel 7M showing the distribution of sales in the 

‘, 'Y business were first compiled by the Editor : ‘ , 
“the Storekeeping Department and published in Panacea to offer that will correct this faulty months of the year there would be a vari- 
re of Tue Jewevers’ Circutar of Sept. 15, part of the business of the jeweler. ance, provided the December business is not 
tiferent oorts Were obtained from jewelers in 18 There is a change that may be suggested, altered, of only 9 per cent between the busi- 


t section Jni ~ 1 ° . ° e ° ~ 
atada and pret Fg og lage 8 panto however, that would, if it were possible to ness done in that month and in February, 
“Moximated these found by the Harvard Bureau. apply the remedy, correct the entire trouble the slackest period of the year. To visualize 
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Herschede Chime Hall Clocks are an attractive 
asset in the salesroom and a continuous reminder 
in the home, of beauty and service linked with 
the name of the jeweler on the dial. 








Melodious chimes in solid mahogany cases of 
very excellent quality list as low as $175.00, with 
an interesting margin of profit. 








Catalog and pricelist on request 





Our new designs of mantel chime clocks are 
ready for shipment and should be had by every 
jeweler who caters to the best trade. 






Illustrations and pricelist ranging from 
$65.00 to $110.00 sent on request. 


THE HERSCHEDE 


HALL CLOCK COMPANY 


Cincinnati, Ohio, U. S. A. 


New York Salesroom A. I. Hall & Son, Inc. 
No. 586 Fifth Ave. Pacific Coast Representative 
Robt. E. Wilkes San Francisco, Calif. 





















RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE | 
Telescopes and Cases, Plain and Fitted Trays | : 













for 6 

Jewelry Salesmen : 

Agents for 162 CLIFFORD ST. 3 33 PROVIDENCE, R. I. is 
“FABER UTICA” TRUNKS te 
Endurance—Security 9-13 MAIDEN LANE, NEW YORK 220 POST ST. SAN FRANCISCO gi 
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F * ¥ = 90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe art sa 

TY , CutNo.S.F. Advertise. Write for our Free Cut Service. ste 

S AF E we 2 Diamonds 4/100 ea. ° a 

’ an 

: WER All Profit ; 

F | | VRAIN : 

i AT on | LY , | | 

—_ — Y in 

Looks and Wears Like PLATINUM No Stock to C ) br 
Order on Five Days’ Memo. Jey 

20kt. WHITE GOLD when you have a sale in sight. ang 

3 Di ds 4/100 " . th 
semcentiniesdinen Orders Filled Same Day ne 

Hand Carved Received ans 

$2 Retail to 

25.00 This <3 Reg. Trade Murk iti ce 

Real @uarantees you genuine diamond All Emblems and Initials This <> Ree. Trade ee ey 

Platinum SOLID GOLD on Hand at All Times in Guarantees you Eeoules wh 

without E Si Any T 

This <i Reg. Trade Mark diamonds 14K WHITE GOLD very 1ze. ip) 15) fF Hel F) yw Lette" , 
Genenene ge Geneinn Geman. ~~ TOP GENUINE Display Emblem Cards for Your Window tony 
: HOPE RUBY IN ORIGINAL COLORS FREE UPON REQUEST an 

Buffalo Jewelry Mfg. Co. (Also Black Onyx, genuine Ameth., Topaz, Blood, Cuts in all Emblems and Initials Tha 
“The Mail Order House” Sard., Garnet and Hope Sapphire. FREE with One or More Rings —_ 





Brisbane Building, Buffalo, N. Y. To Retail $25.00 Without Diamonds $14.75 WRITE for WHOLESALE PRI ™ 





Y 


Z 
\ 
Y 

Met 


Lette’ 


RIC 


0 e8. 





December 5, 1923. 





— 
=— 





the result of this change in the business a 
shaded section has been marked on the 
chart. The top of this shaded portion indi- 
cates the level of the sales of the jeweler, 
if they should be doubled during the first 
eleven months. The arrow pointing to the 
black column, or peak of December sales, 
shows where the average per cent of the 
total sales for December would fall if there 
was no change in that month and a doubling 
of the rest of the business. 

It must not be understood that the writer 
is advocating a reduction of the business 
done in December, or that it be restricted to 
its present proportions. Far from it. He 
would advise that more effort be put into 
execution during December when there is 
plenty of business to be done. He would 
advise getting the business in December, for 
that is when the getting is good. But, now 
note this, if the jeweler can take care of such 
a volume of business in December, he can 
just as easily take care of an equal volume 
in February or July, the two slackest months 
of the year. 

Some means should be found to bring the 
sales of the first 11 months of the year up 
to the level of the December sales, but noth- 
ing should be done that will reduce the 
volume of sales during December. 

At the convention of the American Na- 
tional Retail Jewelers’ Association, held at 
Providence, August 29, 1923, Professor 
Melvin T. Copeland is reported to have made 
this statement : 

“Competition of other types of stores is 
felt keenly by numerous retail jewelry stores, 
and apparently one of the chief reasons for 
this is that these other stores not uncom- 
monly are using better merchandising meth- 
ods than the average retail jeweler.” 

It would appear, then, if Professor Cope- 
land is right in his conception of the cause 
of the jeweler’s troubles, that the first thing 
todo is to make a survey of the methods 
of merchandising that these other types of 
stores find successful and adopt them, or 
adapt them as far as possible to the conduct 
of the jewelry business. 

The department store of the larger cities 
is probably the most advanced type of re- 
tail store today. Here the management are 
giving a maximum of service and value for 
a minimum price—and making money for 
the owners. No matter how much may be 
‘tid against the increase in service these 
stores have seen fit to give the public it 
must he conceded that the business has grown 
and become successful because of this serv- 
te, Is there any service that these stores 
offer the public that the jeweler does not? 
In answering this question the writer may 
ting down the wrath of some of our best 
lewelers upon his head, but so be it. The 
aiswer is given for what it is worth. If 
there is a slight truth in the statement in 
“swer to that question it is for the jeweler 
ponder over and carefully consider meth- 
ods of correcting the fault, if indeed there 
a fault, 

The department store offers merchandise 
‘hat the public wants at the time the public 
“ants it, in the way the public wants it. 

That sentence sums up the whole situation, 
“vice and merchandise. and all. The 
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jeweler does not offer the public the 
merchandise it wants at. thé time the 
public wants it, nor in the way the pub- 
lic wants it. How does the writer know? 
There can be little doubt of it, if the state- 
ment of Professor Copeland is true, that 
the other types of stores are proving such 
keen competitors. If it were not so, would 
not the jeweler do more business? 

This thought is given for what it is worth, 
and for the purpose of making the jeweler 
think about it. There must be something to 
it, you know. 

The greatest difference between the man- 
agement of the successful stores in retail 
merchandising circles and the management 
of the jewelers’ stores lies in the for- 
mer’s agressive methods of going after 
business and the jeweler’s lack of aggression. 
The department store has introduced selling 
methods that have raised them above the 
rank and file of retail stores. They have 
introduced selling events that have doubled 
and trebled the sales of their stores. This 
has been done during the past few years of 
their existence. Where, formerly, price was 
the sole consideration in their merchandising 
scheme, in the better stores; at least, service 
to the customer is the most essential at the 
present moment, and that is only possible 
when a maximum value in merchandise is 
exchanged for the customer’s dollars. 

After the jeweler has succeeded in learn- 
ing about many of the successful merchandis- 
ing methods of other stores it is up to him 
to adapt as many of them as can be to his 
own business, and the first among these will 
fall under the head of aggressiveness in go- 
ing after business. 

The department store has developed the 
idea of White Wear in January, formerly the 
dullest month of the year for such stores. 
Silk sales, linen sales, housefurnishing sales 
and similar sales are launched at opportune 
times, while the white sales, fur sales and 
similar events have been developed at the 
most illogical times, and have been success- 
fully introduced as annual or semi-annual 
events through aggressive merchandising and 
advertising. 

It is just possible that the business of the 
department stores, and others, would show 
just as wide a variance in the amount of 
monthly sales as the jewelry stores, if spe- 
cial events had not become nationally asso- 
ciated with certain months, thus equalizing 
the sales and leveling down the peaks, or, 
rather, to be more accurate, filling up the 
valleys. 

One of the ways then that might be sug- 
gested to the jewelry trade as a means of 
filling up the valley that is found in the 
first 11 months of the year is through spe- 
cial attention to some certain lines of mer- 
chandise, until these lines become nationally 
associated with the months allotted to their 
special exposition and sale. This can be 
done, but only through the hearty co-opera- 
tion of manufacturer and retailer, and then 
only by a concerted effort of all members 
of the trade. 

If the jewelry trade sees fit to introduce 
a style element into its business, and it is 
certain that this would mean more business, 
and as easily certain that such an element 
could be introduced into the wearing of 
jewelry, then there will have to be an outlet 
for “out-of-style” lines. January and Feb- 
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ruary, July and August *tay th@i:..become 
associated with the clearafce sale =ideaz~ 
There is no good reason that can be brought 
forward why the out-of-style lines, the “to 
be discontinued” lines, broken assortments 
and odds and ends of the jeweler should not 


‘be offered at a certain time of the year in 


a concerted effort to get rid of them. It is 
not necessary to be sensational in advertis- 
ing a sale, but there must be shown a reason 
for such an event, a reason so logical that 
the public will respond under the belief that 
their best interests are being served in doing 
so. 
There should be two months of the year, 
widely separated, when the public should be 
made to believe their interests are best served 
by purchasing silverware at the expositions 
and sales that should be advertised then. 

Two other months might be selected as 
watch months. Jewelry, specially introduced 
to wear out of doors should be pushed in 
June, July and August. Formal wear 
jewelry may be as wisely pushed during Sep- 
tember, October and November. 

Vacation needs might be catered to more 
extensively in the Summer months, while 
winter sports may come in for their share of 
attention during the Winter months. Birth- 
stones may be made of still more importance. 
The gift business should be developed to the 
fullest extent possible along the lines already 
established. 


The foregoing are merely suggestions, and 
are offered because it is the writer’s belief 
that along this line lies the jeweler’s. salva- 
tion. It is only through special events that 
should be carefully planned for their season- 
ableness, when seasons have any material 
effect on their sales, that more business may 
be created. These events should be as care- 
fully considered in relation to the business 
of the entire year so that the dull months 
may be made busy. 

It is possible that there should be an addi- 
tion to the lines the jeweler handles, or 
some lines may just as properly be elimi- 
nated and turned over to other stores to 
handle. That remains for the future to 
develop. 

Let us turn to the chart, Fig. 1, again. 
If the sales for the first eleven months can 
be doubled the stock-turns will be consider- 
ably increased, as it is certain that there 
is not as much difference in the amount of 
stock on hand for December and for Feb- 
ruary as the sales would indicate as neces- 
sary to conduct the business in these twa 
months. 


If it is possible to do double the business 
during the first eleven months on the same 
stock and at the same amount for expenses 
then the cost of doing business would be 
materially reduced in per cent, and instead 
of its being 40 per cent it would be only 
23.7 per cent, allowing the jeweler to make 
a far greater net profit and at the same 
time make such an attractive reduction in 
prices as to induce more buying. 

That the peaks and valleys are not com- 
mon only to the jeweler may be seen by a 
comparison of the dotted lines near the top 
of the counter with the peaks and valleys 
of his own sales. The dotted line indicates 
the trend of men’s clothing sales in an 
eastern store. It will be seen that there are 
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RAFTSMEN specializing in the 
} manufacture of hollow ware de- 
mee pend upon ZAPON, America’s 
Pioneer lacquer product, to protect and 
preserve the beauty and attractiveness 
wrought in gold and silver creations. 


ZAPON gives a hard, durable, air-tight, 
waterproof coat—a finish that prevents 
tarnish, discoloration and surface corrosion, 
one that even accentuates the beauty of 
design and finish achieved by the artisan. 
Not only that, but the use of ZAPON is 


economical and practical because it is easy 

















to apply and quick to dry. 


CELLULOID ZAPON COMPANY 


200 FIFTH AVENUE NEW YORK CITY 


Branches: Chicago, Los Angeles, New Haven 


Our Service Division will gladly assist in determining how you 


may use ZAPON wth profit. Write Desk (1]) nearest branch. 


ZAPON 


for silver.creations 
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The Bow-Knot 





2430 


Samples Sent Upon Request 


y--N Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. 


New York 
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RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 























and All Colors and Karats 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 
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“The World Bows Down to Diamonds” in 
These Interesting Window Displays 








Written -Expressly for The Jewelers’ Circular 


























HERE is no jeweler who does not be- 

lieve in the power of the show win- 
dow. When he rents a new building for his 
business, one of the first considerations is 
the display possibilities. You seldom ever 
see a successful jewelry store that does not 
have spacious timely show windows. 

Still, there is scarcely any line of retailing 
in which you see such a wide variation in 
the manner of display. Walk down the prin- 
cipal street in the retail section of any city. 
You see half a dozen jewelry stores and half 
a dozen different classes of show windows. 
Of course, one reason for such diversity is 
because of the different classes of trade that 
the stores desire. However, there are not 
as many classes of buyers as there are dif- 
ferent kinds of windows. 

White Bros. Co., New Orleans, is what 
we would call a popular-priced jewelry con- 
cern. They do not go in for exclusiveness ; 
neither do they confine their trade to the so- 
called “middle class” of customers. The 
store has almost 30,000 customers on the 
books, and these are pretty well mixed, all 
the way from ladies’ maids to the ladies 
themselves—from stevedores to port captains. 
Stock contains diamond rings as cheap as 
$20 and as expensive as $15,000, and other 
lines represent a variation almost as wide. 
They sell for either cash or credit. 

The store is located on Canal St., the prin- 
cipal retail thoroughfare of New Orleans. 
The window display possibilities are great, 
and W. B. White and J. E. Grace, display 
managers, are making the most of them. 

Mr. White gives this as his formula for 
turning out displays that sell jewelry: 





THE WORLD BOWS DOWN TO DIAMONDS” MAKES A FORCEFUL SLOGAN FOR INTENSIVE SELLING 





Tie up windows with lecal events. 

Keep note book handy always for jotting 
down ideas that come to you at most un- 
expected times. 

Tie up windows with store’s newspaper 
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people walk who pass the store; then center 
your efforts on the spot in the window that 
is most likely to strike the interest of the 
passerby first. 

Prepare attractive backgrounds, but be 
careful that the background is not so perfect 
that you sell it rather than the merchandise 
in the window. 

One of the best tie-ups of local events that 
the White Bros. Co. store has put out in 
some time was one during commencement 
period last Spring. The back of the window 
was draped with colors of the graduating 
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JEWELRY GIFTS THAT LAST SHOWN HERE IN VARIED PROFUSION 


advertising. 
Change display regularly once a week. 
Make your windows the brightest spots in 
the block by installing ample light. 


CAMPAIGNS BY WHITE BROS, CO., NEW ORLEANS, LA, 


class of a large local college. Next to this 
drapery was to all appearances a_ book, 
opened in the center; one page contained the 
heading, “Commencement Gifts,” and the 
other page was headed, “Class Poems.” On 
the lower right hand page were attached 
three or four articles of jewelry that were 
suitable gifts for this occasion. At the bot- 
tom of the left hand page an opening was 
cut, and through this came a line of minia- 
ture figures, dressed in cap and gown. Fig- 
ures similarly dressed, as high as the book 
itself, supported it, one on each side. The 
book and students were surrounded by ever- 
greens and small potted flowers. Appro- 
priate gifts were arranged about the window, 
price tags affixed. 

It happened that the company had been 
conducting a new plan of selling for about 
two weeks previous to this occasion, which 
they called the “Telephone Plan.” A copy 
of one of the newspaper advertisements re- 
garding this plan was displayed in the win- 
dow, to one side, so as not to distract at- 
tention from the central idea. 

One of White Bros.’ display men hap- 
pened to read in the advertising literature 
of a diamond house recently that, “The 
World Bows Down to Diamonds.” This as- 
sertion immediately found its way into a 
notebook. The idea was used later for a 
successful selling campaign on diamonds. 

The display that was put in to tie up with 
the newspaper advertising that featured the 
idea had as central figures a small globe, with 


Determine in which direction most of the 
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The C.G. BRAXMAR CO. | | Apex Jewelry Mfg. Co., Inc. 


10 Maiden Lane, New York City 











FACTORY 
42 Walnut St., Newark, N. J. 


MAKERS OF 


Ladies’ Fancy 18K 
White and 14K Green 
Gold Stone Rings and 


Diamond Mountings. 











Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 













Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increas- 
ing number of customers. 
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hs . — No. 629 Jobbers Only. 
Our facilities for manufacturing and designing are 
at your service. Eastern » , ba ae 
. A Mr. I. WEINSTEIN fr. K. L. TA R 
Write for Emblematic or Badge Catalog 93 Nassau St., New York City29 E. Madison St., Chicago, Ill. 






















SAPPHIRES EMERALDS 
Oriental Australian Synthetic 
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Cameo 


































































All shapes and sizes in stock, ready to d 

be furnished and set in your mountings. ewe ry y 

No. 210 20/15 mm. . 

Quality—Service—Craftsmanship a ae ; 

3 SOO] Se O.. 950 | 

awe 6.00 | 55 “ ....... 11.00 0 

spree 700|6 “ ....... 12.50 1 

LOUIS BEITCHMAN | | “2% : 
Memo amg tea same ca as received. No. 570—35mm. r 

Importers—Cutters and Setters A. R. GAROFALO ; 

108 Fulton Street New York City Manufacturer and Importer of Cameo Jewelry 
72 Bowery New York | 
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—stamped on each one. Solid bands of gold, pi 


springy, smooth, durable. 9 — vnc a 
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SPIRO WATCH CASE CO., INC. Samples. 
Manufacturers of Gold and Platinum Cases 28 School St. on 
79 Nassau St. New York * Engraved Reproductions ¢ Actual Hand Work ” Boston, Mass. . 
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Novel, waique Rings, Brooches, etc. By Arnold Knapp, M.D. 510 thi 
14 K. solid gold, grapevine design, : . : WI 
beautifully made and very taking. pages, with 32 ae m1 
Made in the great “Gold Belt” of is] = 
the Black Hills, So. Dakota. Sell Chapter I, comprising " 
well everywhere. pages, is devoted to the anat- mn 
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Aquamarines, Garnets, ‘ourma- 
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the continents and oceans plainly shown, 
bowing down, knight-like, to a miniature wax 
female figure. The woman was handsomely 
dressed and elaborately jeweled. She rep- 
resented diamonds. A nose, eyes, eyebrows, 
wrinkles gave the globe an animated appear- 
ance. The stand on which the globe rested 
was draped in black trousers, and an arm 
attached to the stand held a high-topped silk 
hat. Back of these figures, and immediately 
above their heads, was a disc, upon which 
was drawn a representation of the rainbow. 
Around this semi-circle, in the rainbow, were 
the words, “The World Bows Down to Dia- 
monds.” Underneath this, in smaller letter- 
ing, was the assertion, “To be prosperous— 
look prosperous.” Of course, diamonds pre- 
dominated in the entire window. The news- 
paper advertisements carried these same fig- 
ures at the top, which were followed by 
prices and actual illustrations of diamonds in 
the store. as 

In speaking of idea sources for window 
displays, Mr. White said: “I never go about 
without my notebook. My friends give me 
good ideas for displays, unconsciously or 
suggestively. Sometimes a chance remark 
by a customer will bring to mind the very 
plan we need for a good window; there are 
ideas in the movies—in the vaudeville shows 
-everywhere. They come sometimes when 
least expected, and the only safe plan is to 
have your notebook and pencil handy when 
they pop up. 

“When we use a sales idea that we carry 
all the way through our selling organization.” 
White Bros. Co. are not especially strong 

for the “dignified” display ; that is, the win- 
dow that features. its background and fix- 
tures more than the merchandise. They 
prepare artistic settings, but a lot of articles 
are placed in the window also. They do not 
do this, simply because they dislike the other 
plan, but because a trial of both classes of 
windows has demonstrated the power of well 
illed display. This does not mean that they 
crowd the windows and throw articles in in 
pawnshop fashion. It is chiefly because of 
the really high class settings and background, 
connected with whatever idea that is being 
tatured, that makes it possible to crowd the 
window, 

“We carry not only a plain price ticket 
‘every article in our display but the terms 
ol purchase,” Mr. White explained. “A 
vrson can actually make his purchase from 
te window. All he has to do is to come in, 
’y his money down and have the article 
‘rapped up. He can see from the price tag 
jest how much the article costs, what the 
“wn payment is and how much per month 
"t will be expected to pay. 

_ We know that our plan of pricing every- 
‘ng and putting plenty of articles in the 
“indow is best for us, because we have in- 
Tarlably found that we sell more merchan- 
“se from this sort of a display. We have 
Min elaborate windows with costly back- 
Pounds, fine settings and few articles, minus 
“* price tags. Invariably when we do this 
ur sales drop. We draw crowds, but we 
ll the setting, not the articles.” 

* ag front val ean store was re- 

. €d, giving better arrangement to the 
“Play windows. When the new windows 
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were built, the number of lights was exactly 
doubled. In the new arrangement there is a 
150-watt light every 16 inches in each win- 
dow. Sales have picked up appreciably since 
these improvements were made. 

“We made it a point to have our store 
front the brightest spot in the block,” Mr. 
White said, “and we had to have a lot of 
light to do it, for we have two theaters close 
by to compete with.” 

A test has proved that by far more people 
pass the store with it on their right; more 
people walk up the street than down it, on 
White Bros. side. Accordingly, something 
striking is always placed in the part of the 
window on the right of the store, going out, 
that catches the eye. Tests have shown that 
a person sees approximately the center of 
the window that is most directly in front of 
him first; therefore, this jewelry firm cen- 
ters on that spot to stop the passerby, and 
then trusts to the remainder of the displays 
to keep him looking until he has been 
around. 





Raising the Sales Percentage for 
Every Month in the Year 





(Continued from page 133) 








deep valleys and high peaks in this trade as 
well. In such stores that handle haber- 
dashery, hats and other lines these depres- 
sions in sales are sometimes reduced to a 
minimum when the total sales are considered. 

It will also be noted that a heavy line has 
been drawn across the chart opposite the 
figure “15” in the column at the left. This 
line indicates the average level of all sales 
after the doubling of the sales during the 
first eleven months, while that opposite the 
figure “9” is approximately the level of the 
average sales at the present time. This lat- 
ter line indicates the very great difference 
between an average amount of business 
each month and the amounts actually done. 

There must be a way out of the present 
situation. What is it? Is it along the lines 
suggested by the writer in the foregoing? 
What has the jeweler to say about it? If 
anyone has a better remedy now is the 
proper time to bring it forward. 





Small City Merchants and Mail Order 
Houses 





HE plain truth about mail-order compe- 

tition is that the small-city merchant has 
himself largely to blame for allowing the 
mail-order house to cut into his trade. The 
merchants that complain most about this 
competition are the ones that have neglected 
to study up-to-date methods of merchandis- 
ing. They have either had no window dis- 
plays at all or have allowed poor displays 
to remain until covered with dust and dead 
flies. Their poorly displayed advertisements 
in the home papers say nothing except that 


_ the advertisers carry a full line and everyone 


will save money by calling on them. These 
advertisements give no particulars, no de- 
scriptions, no prices; yet they go into the 
same homes as the mail-order advertise- 
ments, which give prices and a good de- 
scription of the goods or offer catalogs that 
contain full information. 
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Silver Attractively Displayed at Mil- 
waukee Flower Show 





(See photograph on front cover page) 


MILWAUKEE jewelers availed them- 

selves of a splendid opportunity to 
properly display the correct silverware for 
table use, at the recent floral exposition 
staged by the Milwaukee and Wisconsin 
florists’ associations in the lobby of the Mil- 
waukee Public Library. More than 70,000 
people came in to view the marvelous dis- 
plays of flowers of every description, banked 
in the corners, clinging to the marble pillars, 
and draped on the walls. 

The displays that were generally conceded 
to be the most attractive of the lot were 
the three round tables occupying the center 
of the large room, on which were placed 
knives, forks, spoons, china and glass ware 
of the correct approved types, used to ef- 
fectively bring out the attractiveness of the 
various standard patterns. The two prod- 
ucts, those of the jewelers, and those of the 
florists, supplemented each other to give an 
overwhelmingly beautiful effect, and it is 
stated that a large portion of the multitudes 
that came to view the displays came from 
miles around on the recommendation of those 
who saw it on the first few days. The dis- 
plays were put on by the Milwaukee Jewel- 
ers’ Club, at the requests of the florists’ 
associations. The beautiful arrangement 
was the work of Carl Hahn, window trim- 
mer for Bunde & Upmeyer, who has won 
numerous prizes in competitive display 
events. No advertising material of any kind 
was used, the display being purely educa- 
tional in its intent. The only printed matter 
of any kind used on the tables were small 
cards bearing the names of the various pat- 
terns represented, this being done merely as 
a matter of convenience to those who in- 
spected the display, and to serve as a means 
of identification. Statewide publicity, and 
to some extent national publicity, was given 
the event, and Milwaukee jewelers were 
showered with congratulations on their en- 
terprise in taking advantage of this fine op- 
portunity to present to the general public 
many thoughts that could be conveyed in 
no other way. 





Fighting ’°em with Wide-Awake 
Methods 


HE reiailer should first make a critical 

examination ot his store, goods, policy 
and service; that is, he shculd have a general 
housecleaning. If he expects to compete 
with wide-awake progressive mail-order 
houses, he must change himself into a wide- 
awake progressive merchant. He must be 
prepared to meet mail-order advertisers at 
every point, but he cannot do this with the 
store and methods of the average retailer. 
If he is a jewelry dealer he should keep 
a scrap book or a series of envelopes in 
which he should file all the good jewelry 
advertisements he sees. It is not advisable 
for him to copy the work of others, but such 
a file will suggest ideas, the retailer is likely 
to get into a rut if he sees no advertising 
but the work of the merchants of his own 
town. He should subscribe for the leading 
trade journals of his line in order that he 
may learn progressive plans. 
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AutHor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Nov. 7) 

Question.—/n the repair of American 
watches, it is often required to reduce the 
diameter of a jewel setting or to reduce the 
seat, as we may have a hole that will fit a 
certain pivot, but the setting will not fit or 
seat properly in the plate or bridge of the 
watch. What kind of an attachment is most 
suitable for quickly reducing the diameter of 
the setting and the seat to fit properly in the 
plate or bridge? 

Answer.—Fig. 82 illustrates a simple at- 
tachment which may be made by the watch- 
maker, It is made to fit in the tailstock 
spindle and the construction is such that the 
work may be readily examined with a glass. 
The cutting edge of the attachment may be 
quickly adjusted by means of the knurled 
“rew and the action of the cutting edge may 
be examined at all times just as easily as we 
would examine the cutting edge of a graver, 
but the attachment has this advantage over 
4graver: it will cut a perfect cylinder much 
quicker, While the thickness of any cap 
Jewel setting is not great, at the same time 


it is desirable that it be a perfect cylinder, 
and when the watchmaker turns such set- 
tings to a certain diameter, he may turn the 
lower part of the setting to fit in the plate 
or bridge, and if the graver is not directed 
properly the upper part of setting (which 
shows on the finished work) may be smaller 
in diameter and will make a very unsightly 
appearance, especially on a fine plate or 
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bridge. While a careful workman may easily 
turn such a setting to a perfect fit all over 
with a graver, at the same time, a man with 
very little lathe experience may readily ad- 
just the cutter of this attachment to the re- 
quired diameter and by merely pushing the 
tailstock spindle forward, he may cut a per- 
fect cylinder. If it is desired to reduce the 
thickness of the seat on a hole jewel setting, 
the cutter may be quickly adjusted to the 
required diameter and pressed against the 
setting until sufficient stock be removed. 
This attachment is also very convenient 
for quickly reducing a number of jewel set- 
tings to useful sizes. As the larger size 
watches are practically passe, it follows that 
many watchmakers have large size jewels on 
hand that are dead stock. Where the jewel 
holes are good sizes for smaller watches, it 








is a very simple matter to adjust the cutter 
and reduce the settings to usable sizes. 
When a lot of such settings have been re- 
duced to the required diameters, a stop may 
be used on the tailstock in connection with 
the proper cutter adjustment and the correct 
seat thickness quickly attained. 


Question.—How shall we proceed to make 
the frame of the attachment? 

ANsweER.—The frame may be made of soft 
steel and the dimensions are as follows: 
length, one and three-eighths inches; width, 
seven-eighths of an inch; thickness, .260 of 
an inch. The above are the finished dimen- 
sions and allowance must be made for finish- 
ing to proper size all over. Our first step 
will be to reduce a piece of suitable stock 
to the required thickness. About the easiest 
way to do this is to have a disc one and 
three-quarter inches in diameter turned up, 
allowing sufficient stock for finishing to ex- 
act thickness. Such a disc may be held in a 
bezel chuck and finished smooth and to exact 
thickness with the slide rest. The final flat 
finish may be produced by placing some fine 
emery paper on a flat lap and rubbing the 
disc flat and smooth, with short, circular 
motions. Then the outline of the frame may 
be scribed, using a square to obtain correct 
angles. While sawing the frame to the re- 
quired outline, it may be held in the vise, 
between lead jaws to avoid marring the fin- 
ished sides. After dressing the edges smooth 
with a file, they may be smoothed on the lap 
with the fine emery paper. Care should be 
observed that the edges are all square and 
at right angles with each other, as these 
edges will be used to mark and drill for the 
taper and spindle. 

The next step will be to locate the center 
holes for the taper and spindle. With the 
dividers set, locate the exact center of the 
thickness of the frame. We scribe a fine 
line at each end of the frame for the spindle 
location. These lines should be from each 
side and across the top and bottom edges; 
also from the front and across the top and 
bottom edges, which will give fine cross lines 
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indicating the center hole for drilling the 
spindle bearing. The cross lines should be 
accurately marked with a fine pointed punch, 
then the hole started with a small drill at 
each end, using the tailstock against the op- 
posite end of the frame. The full sized hole 
is drilled with a No. 2 drill, which is .221 
in diameter, but the hole must be started 
with the small drill in order to be located 
accurately. Then, with the large drill, we 
drill the spindle bearing through and within 
125 of the lower end of the frame. 

Referring to Fig. 82, it will be observed 
that there is a small collar on the lower end 
of the spindle, directly above the knurled 
nut. This collar is secured on the adjusting 
screw. The full diameter of the collar is 
221, with a shoulder turned down to .140 in 
diameter and this shoulder protrudes through 
and should be exactly flush with the end of 
the frame. In order to locate the collar bear- 
ing correctly, we may select a piece of drill 
rod that exactly fills the hole which we have 
just drilled through the frame. The end of 
this rod should be turned down for about 
one-quarter of an inch in length and .140 in 
diameter. Then the end of this rod should 
be filed flat, hardened and tempered, and 
sharpened. As the main hole of the spindle 
bearing has been drilled to the diameter of 
the rod, we may use the hole as a jig and 
drill the small hole at the end of the frame 
s0 it will be concentric with the spindle bear- 
ing. 

The cross lines for locating the taper may 
be found in the same manner as we used for 
locating the spindle bearing, but the end lo- 
cation is exactly .375 from the upper end of 
the frame. Assuming that the front edge of 
the frame is faced true and square with the 
edges, we may rest the front edge of the 
frame against a drill plate held in the tail- 
stock. Then we select a drill of the same 
diameter as the small end of the taper that 
fits our tailstock. After centering the hole 
and starting it with a small drill, then we 
use the larger drill and drill clear through 
the frame. 


After the spindle bearing and taper hole 
have been drilled (not before), we may saw 
out the slot as shown in Fig. 82. This slot 
is five-eighths of an inch in depth by one- 
half inch in width and may be easily re- 
moved with a jeweler’s coarse saw, then 
dressed smooth inside. 

To fit the taper properly, we shall require 
a taper reamer in order to ream the small 
hole to close fitting. The most suitable 
teamer for this purpose may be made by 
turning up a taper to fit the tailstock spindle, 
and then cut six lands with a 30° milling 
cutter held in the wheel cutter. After the 
taper has been hardened and tempered, the 
lands may be ground to exact dimensions. 
Such a reamer cuts a very accurate taper 
hole and is useful for many purposes. A 
teamer that is much simpler in construction 
may be made by turning up a taper to fit the 
tailstock spindle. This taper is then hard- 
ned and tempered, and after it is polished 
smooth, we grind away exactly one-half of 
the diameter. As the hole we wish to ream 
oa taper is only about one-quarter of an 
inch in length and is simply used for a drive 
it, such a taper will answer the purpose 
quite well in this case. This hole should be 
famed large enough so it will take a taper 
that extends clear through the frame and 
into the tailstock spindle. 
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Then we may turn up the taper to fit in 
the frame and have it long enough to drive 
in the frame to the proper depth. When the 
taper is fitted securely, we may saw off the 
protruding part and finish the end flush with 
the frame. 

Referring to Fig. 82, it will be observed 
that there is a small screw located directly 
under the taper. This is the locking screw 
for the spindle. It may be made of steel rod 
.125 in diameter and threaded on a screw 
plate. The head of the screw is not slotted, 
but is simply turned flat on the large end and 
polished. The small end of the screw is 
slotted to permit of adjustment from the 
rear edge of the frame. While. this is a 
locking screw for the spindle, at the same 
time very little adjustment is ever required. 
It engages a flat space which is ground on 
the spindle, and once the proper adjustment 
is attained.it will require very little atten- 
tion. The-screw should be hardened, tem- 
pered and polished on the head. 

Question.—How shall we proceed to make 
the spindle? 

ANSWER.—The complete spindle consists 
of several parts, viz., a locking screw for se- 
curing the cutter; an adjusting screw with 
fixed collar; a knurled adjusting nut and a 
locking nut. The spindle proper may be 
made from a piece of steel rod one-quarter 
of an inch in diameter by one and one-quar- 
ter of an inch in length. This rod should be 
centered and drilled and tapped clear through 
to take .120 x 48 thread screw. The centers 
should be reamed to a large 60° taper in 
order to have a bearing for grinding the rod 
true after tapping, hardening and tempering. 
The cutters are made of stock .098 in diame- 
ter and this hole may be drilled at right 
angles through the center of the spindle. 

To harden the spindle, we heat it to a 
cherry red and quench it in cottonseed oil. 
Then brighten the surface and draw it to a 
full purple color and quench it. 

To grind the spindle true, we may use the 
traverse grinder. One end of the spindle 
may be held in a wire chuck and a 60° taper 
used in the tailstock. If we grind a short 
section of the spindle on the tailstock end, 
then we may place this ground part in the 
wire chuck and it will be practically the 
same as grinding between centers and we 
may grind it close to the end without hav- 
ing to reverse the spindle again. 

After placing the spindle in this manner, 
then we may proceed to grind it true for the 
full length, less the small part that is held 
in the wire chuck. The diameter of the 
spindle should be reduced to make a close fit 
in the spindle bearings. It is not essential 
that we have a fit such as would be required 
in a live spindle, but it should be a close fit 
with just enough shake to move freely up 
and down in the bearings. 

After grinding the diameter to the proper 
size, then we may grind a flat surface about 
one-half inch in length in the middle of the 
spindle. The flat surface must be absolutely 
in line with the cutter hole, so that the lock- 
ing screw will hold the cutter on “the line 
of centers.” 

Our next step will be to make the adjusting 
screw, which is simply a piece of steel rod 
120 in diameter by one and one-quarter of 
an inch in length. It should be threaded 48 
threads to fit the spindle closely. Then the 
small collar, which is shown at the bottom 
of the frame, should be made. It is simply 
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a piece of quarter-inch rod, three-sixteenths 
of an inch in length, which is tapped for a 
tight fit on the adjusting screw. It should 
‘be placed about one-half inch from the lower 
end of the screw and firmly attached to the 
screw. If necessary, the collar and screw 
should be drilled through the center and a 
pin inserted to hold the collar securely in 
position. When the collar is secured, then 
the adjusting screw may be held in a wire 
chuck and turned true, and also, so it will 
fit freely in the spindle bearing. Then a 
shoulder may be turned just long enough to 
allow the collar to come through the lower 
end of the frame, and it must also fit the 
small hole in the lower end of the frame. 

The knurled adjusting nut may be turned 
from half-inch stock and tapped to fit the 
adjusting screw. Then, the end of the ad- 
justing screw should be turned down small 
enough to remove all of the 48 pitch thread 
for a length of one-quarter of an inch. This 
end should be threaded with a fine pitch 
thread and the locking nut made to fit the 
fine thread. 

When the assembled spindle is placed in 
the frame, the knurled adjusting nut is 
screwed up tight against the small collar 
which is inside of the frame. Then the lock- 
ing nut is screwed up against the knurled 
adjusting nut and secured firmly, If the 
proper fitting has been attained in all parts, 
the spindle may be freely moved up and 
down in the frame by means of the knurled 


adjusting nut. 
(To be continued) 





Placing the Watch on the Steering 
Wheel 





MONG the latest automobile appliances 
is a device for holding a watch on the 
steering wheel of the car. It comprises a 

















WIRE CLAMP ON AUTO WHEEL FOR THE WATCH 


simple covered wire arrangement that clamps 
to the rim of the wheel and holds the watch 
in such a position that the time may be 
readily read. It is not always advisable to 
install a time-piece on the dash of a car, as it 
necessitates cutting a hole in the wood or 
metal dashboard, unless a clock comes as 
regular equipment on the car.—Scientific 
American. 








W. T. Lushbauch has sold out his jewelry 
store at Maquoketa, Ia., to Carl Fricken. 
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Horological Institute of America Repre- 
sented at Breguet Centennial 
Celebration in Paris 














Paris, Oct. 22—The National Chrono- 
metric Congress was opened on Monday, 
Oct. 22, at the Observatoire de Paris under 
the honorary presidency of M. Baillaud, 
member of the Institute, director of the Ob- 
servatoire, and by M. le General Sebert, 
also member of the Institute. 


The usual business of the opening of the 
congress was transmitted, after which the 
members visited the observatoire. 

Oct. 24.—The members of the committee 
and the foreign delegates were received offi- 
cially by the city of Paris at the Hotel de 
Ville, where they were honored by signing 
the “Livre d’Or” and were then welcomed 
by the President du Conseil Municipal of 
Paris and the Préfet de la Seine. 

The responses to the speeches were made 
by the Swiss Minister to France and by 
Louis Breguet, president of the Breguet 
Centenary Committee. A dainty _ buffet 
lunch was then served, after which the mem- 
bers were conducted through the various 
rooms, where the beauties of the decoration 
were explained to them by the representa- 
tive of the Minister des Beaux-Arts espe- 
cially delegated for this purpose. 

A touching incident of the visit was the 
tribute paid by the Swiss Minister to Paris 
when the party paused to look upon the 
Church of St. Gervais where a number of 
Swiss lost their lives during the bombard- 
ment of Paris in the late war. 

Oct. 26.—A dinner was offered by the Bre- 
guet committee at the Interallié Club and 
was attended by many prominent Frenchmen 
and Swiss interested in the industry of hor- 
ology and guests in other scientific lines. 

The guests of honor were the Swiss Min- 
ister to France and the President du Con- 
seil Municipal of Paris. 

Oct. 27.—The Breguet centenary fete was 
brought to a fitting close in the historic 
amphitheatre of the Sorbonne today under the 
presidency of M. Raiberti, French Minister 
of Marine. M. Louis Breguet, president of the 
Breguet committee, pronounced the opening 
discourse and was followed by M. Raiberti, 
after which speeches were made by M. Pic- 
ard, Secrétaire Perpétuel de l’Academie des 
Sciences, Président du Bureau des _longi- 
tudes, au nom de I’Institute; M. Bigourdan, 
Directeur du Bureau International de 
l'Heure, Président du Congrés National de 
Chronométrie, au nom du Congrés; M. Pi- 
aget, Président de la Société d’Histoire et 
d’Archologies du canton de Neuchatel 
(Suisse), Président du Comité Neuchatelois 
du Centenaire, au nom du Comité Neuchate- 
lois; M. Blot-Garnier, Président de la 
Chambre Syndicale de l’Horlogerie de Paris, 
au nom des Horlogers de France, and M. le 
Général Ferrié. 

The discourse of M. Piaget was especially 
interesting and enthusiastically received. M. 
Raiberti, Minister of the Marine, was very 
cordial in thanking him in the name of the 
French Government. 





During this interesting ceremony the band 
of the 3lst Regiment of Infantry furnished 
the music and among other selections the 
Swiss National Hymn was played. 


One of the most interesting features of 
the afternoon were the projections upon the 
screen showing various productions of Bre- 
guet, many of which were “en marche,” no- 
tably the “échappement tourbillon” and the 
famous watch made by Breguet for Marie 
Antoinette which took so many years to 
construct and which probably ranks as his 
masterpiece. This closed the program of a 
most interesting féte. 


At intervals during the above mentioned 
ceremonies the delegates were invited to visit 
various places of interest such as the great 
French radio-electric station at Ste. Assise, 
the largest of its kind in France at this time; 
also the wireless station of the Eiffs] Tower. 

A particularly interesting visit was paid 
to the Ateliers of Aviation of M. Breguet, 
at Vélizy. 

M. Henri Gabelle, Directeur du Conserva- 
toire National des Arts et Métiers, received 
the delegates one afternoon and showed them 
through this interesting institution. 

On Thursday the exhibition of the 
Works of Breguet at the Musée Galliéra 
took place and to those interested in horology 
this collection was of extreme importance. 


ADDRESS OF WALTER HOLDEN 
‘Mr. Chairman and Delegates: 

At the annual meeting of the Horological 
Institute of America held in Washington, 
May 9, Alfred G. Stein, a member of the 
Executive Committee of the Institute was 
delegated to extend to you the felicitations 
of that society upon the 100th anniversary 
of the memorial celebration of Breguet. 

Mr. Stein being unable to be in France 
at this time has empowered me to represent 
him and has asked me to convey to you in 
person the good wishes which the Institute 
of America des‘res to extend to the horolo- 
gists of Europe upon this occasion. It 
seemed fitting to them that those interested 
in horology should show recognition of the 
wonderful achievement by commemorating 
the centenary of their most distinguished 
inventor. 

The Horological Institute of America com- 
bines a serious co-operation of industrial and 
technical interests and comprises scientific 
and educational men working to develop 
horology as an industry and maintain it as 
an art. In scarcely two years of its ex- 
istence it has already certified the work of 
more than five hundred watchmakers, doing 
this in co-operation with the United States 
Bureau of Standards at Washington, D. C. 
I cite this to show the intensive interest 
shown in the work in the United States in 
this very short period of its operation. 

Their further efforts to provide scholar- 


‘ships, found museums, confer degrees and 


to raise the standard of watchmaking is fast 
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nearing fruition. Ten schools have already 
been started in various parts of the United 
States. 

An extremely encouraging factor in the 
efforts of their members has undoubtedly 
been the interest shown by its French com- 
peers. They deem it a proud occasion that 
they are able to be represented in celebrating 
the glorious achievements of Breguet, who 
was the first to install art and charm into 
the practical production of horology. 

Gentlemen, this is really a unique assembly 
gathered together in this historic building for 
the purpose of honoring a man whose fame 
as an artisan is known the world over. 
Wherever you may find minds with any 
knowledge of astronomy or horology the 
name of Abraham Louis Breguet is associ- 
ated with it. This truly wonderful crafts- 
man, of whom France may well be proud, 
gave to science what few have ever equaled. 

He had what all successful men must 
have, a fundamental knowledge, to obtain 
which he had worked hard. The essentials 
of his success were knowledge of the sub- 
ject and this Breguet mastered at an early 
age. Beginning at 15 years and ending only 
with his death covering a period of 61 con- 
tinuous years, his active and busy mind was 
enriching the science of astronomy, naviga- 
tion and horology. 

It is safe to say that even in our day the 
incentive of Breguet is still a force and 
inspiration to the watchmaking industries of 
all nations. 

Gentlemen, as representative of the Horo- 
logical Institute of America I am very proud 
to salute you upon this notable occasion, 
cementing as it does an increased fraternal 
spirit among artisans of the industry 
throughout the world. 





Sweden Interested in H. I. A. 





WEDEN wants a Horological Institute. 
In a recent communication to Alfred G. 
Stein, New York, A. J. Anderson asks that 
information concerning the Horological In- 
stitute of America be forwarded to the presi- 
dent of the Gothenburg Watchmakers’ So- 
ciety, who manifested much interest in the 
great American movement to raise horolog- 
ical standards and to certify watchmakers. 
The letters follows: 

During my visit in Sweden last Sum- 
mer I had an interesting interview with 
John Blomquist, president of the Gotn- 
enburg Watchmakers’ Society, an of- 
ganization whose main purpose is fo 
promote the ability and efficiency of its 
members. I told Mr. Blomquist about 
the work the Horological Institute of 
America is doing in our country, in 
which he seemed very much interested, 
and he asked me to send him a copy of 
your watchmakers’ examination blank, 
together with information as to how 
the different degrees and certificates are 
awarded. 

I would like to send this information 
to Mr. Blomquist, and will therefore 
ask if you would let me have some of 
the examination blanks, together with 
whatever other printed matter you 
might have that would be of help and 
interest to this our brother organization. 

Sincerely yours, 
(Signed) <A. J. ANDERSON, 
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“Make No Little 
Plans” 


“They have no magic to stir men’s blood; 
—make big plans—aim high in hope and 
work.” 

The above are the words of a city builder 
who realized that a city grows by not being 
afraid to tackle the job that is necessary to 
be done, regardless of the size. 

Now what is said in regard to cities is 
just as true in regard to individuals, and 
now we say to you make no little plans, 
aim high and 


Get the Bradley Way 





Make 1924 the banner year in your existence. You have been thinking of it for some time, tackle the job no 
matter how big it may seem, just make up your mind you are going to have it and you will ultimately succeed. 
Bradley has thousands of students scattered all over the country and many working in foreign countries. 
We have thousands of the very highest class recommendations and a few of them are contained in the catalogue 


which we furnish free of charge. 


A thorough organization; a system that has been worked out by years of experience in handling thousands of 
students, adopting some special line of work, elminating things that were not.of the utmost importance. Doing 


things finally adopted, and doing them well has been 


Horological Institutions. 


means of putting Bradley in the very forefield of 


Bradley Horological with its increased facilities is bigger and better than ever. In its thirty-seven years of 
existence this great school has turned out scores of the best workmen of which the country can boast. Figure 
your affairs so that you can be with us to start off with 1924, if not immediately, just as soon as possible. 


One of our latest catalogues will prove of interest to you. 


A postcard will get it. Address: 


BRADLEY HOROLOGICAL, PEORIA, ILLINOIS 











The “N-R-F” Ring Stretcher 


(Patents Pending) 
Sizes in a few minutes, carved 


or plain Wedding Rings. Will 
not injure carved designs. 


Works equally on rings of Platinum 
or Gold. 


A time and money saver. Jewelers 
who use it never lose a sale. The size 
<THE “NRF” needed can be furnished while cus- 
RING tomer waits a few minutes. 
<< STRETCH Now in use by Manufacturers, 
repairers for the trade and retail 
jewelers who pronounce it the best 
tool of its kind. 
The “NRF” Ring Stretcher 
should be in every shop and store 


2 i ings are made and 
VIGHTENING — wedding rings a d 


F) € RING 








Price complete $12.00 Net 
Without Mandrel ... 8.00 Net 


The complete tool is advisable because 
the mandrels are especially propor- 
tioned to assure the best results. 
If your Wholesale Material 
WEDDING house does not have the tool, we 
< RING will be pleased to ship one upon 
receipt of price. 
<any Will be shipped anywhere in 


spe the United States, charges pre- 


paid, upon receipt of price. 


A. C. Fellencer & Son | Norman R. Fellencer 
PATS. PEND. (Wholesale Jewelers) | Inventor and Manu- 


The ab — : . facturer of The““NRF” 
he eONRF” cine 715 Linden Street Ring Stretcher 


Stretcher ready for use. Allentown Penna. | Allentown Penna. 














Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mainspr:1:7s 

Odds and Ends American and Swiss Staffs 

Odds and Ends American and Swiss Jewels .. ......... 

Broken Lots Gold Filled Watch Bows 

Broken Lots Watch Glasses.... 

Brass Blow Pipes, Regular Price 30c each, cut to 

Material Bottles 

Fine Grade Swiss Pivot ‘Brooches, 50c Quality 

2-Row Watch Brushes, Hard, Medium or Soft 

3-Row Watch Brushes, Hard, Medium or Soft 

4-Row Watch Brushes, Hard. Medium or Soft 

Flat Emery Buffs, 10c Quality .. : 

Fine Burnishers, Regular 00c Quality Cut to 

Fine Gravers, Regular We Quality Cut to 

Fine Aluminum Eye Loops, Cut to ... 

Fine Imported Files, a Discount of 25% from any Catalogue. 

Genuine Boley Lathe, Regular $54.00. Special Cash Price.. 39.00 

Hercules Saw Blades ake. doz. 16 

Assorted Sixes, Watch Screw Drivers 10 

Fine Swiss Tweezers, 75c ali eceoee i 

Bracelet H. & M. Hands, oe $1.00, Cut to.. ; 

Bracelet Balance Staffs, in 3 dozen Lots, for 15 

Swiss Bracelet Stems, Assorted, Regular $2.00 per doz. Cut to  .75 

Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1.80 
e as Above with Jewels ... ; 

Gilt Scarf Pin Backs, put up one dozen in box 

Gold Plated Scarf Pin Backs, put up one dozen in box 

Gold Filled Searf Pin Backs, put up one dozen in box 

Gold Filled Jump Rings, Regular $1.25 gross, Cut to 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. nd your orders today 
to one of the Largest Watch Material Houses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 























THE JEWELERS’ 








[Answers are also solicited from our readers: to the quien published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3935.—Wobbling Pendu- 


jlum—Cyanide Cleaning Solution.—1. 
Can you tell me remedy for pendulum “trem- 
bling” in my regulator? Of course, the pen- 
dulum spring has been bent and straightened 
and the stud is O. K., and clock beats 72 
per minute and keeps fair time, but I do not 
like the way the pendulum trembles or wob- 
bles. 2. Is it advisable to use cyanide and 
salts of tartar, half and half, as a dip for 
solid gold, or should it be only used on 
silver-plated and sterling goods?—J. B. C. 

Answer.—l. The path of a pendulum 
when swinging must be in a straight line, 
and unless this condition is attained, the pen- 
dulum will invariably wobble more or less. 
If the pendulum spring has been bent in any 
way, fit a new one, with the spring in per- 
fect condition and entirely straight. Then 
observe that the slot in the post that carries 
the pendulum spring fits properly. The post 
must be straight and at right angles with 
the plate and the slot must be parallel with 
the pendulum, and fit the spring with very 
little play. When this slot is not parallel 
it pinches the spring, front or back, and al- 
lows it to vibrate more where there is the 
most freedom, causing the pendulum to wob- 
ble Most of such wobbly pendulums that 
we have observed have been remedied sim- 
ply by making the posts upright and the slots 
parallel. Also, see that the pallet staff is 
upright, that the loop is at right angles, fits 
the rod freely and does not bind at any 
point. The rod should be smooth where it 
passes through the loop and should be slight- 
ly oiled. 2. Use the cleaning solution as de- 
scribed in Question No. 3933, in the issue 
of Nov. 7. Best results are always obtained 
by having separate solutions for silver and 
gold goods. Any cyanide solution which 
has been used for some time will contain a 
certain amount of metal which has been re- 
moved from the articles dipped into it, and 
this metal may be deposited on other metals 
when the proper electrolytic conditions exist. 

Question No. 3936-—Why Do White 
Gold Rings Break? —Jn the repair of white 
gold rings, they often break when being 
shaped on the mandrel after soldering. 
What causes such rings to break and how 
can I avoid such breakage? When a piece 
'§ set into the ring, why does it show so 
much after being polished and not so much 
before ?—_H, B. 

Answer.—Most of the white golds in use 
at the present time consist of an alloy of 
gold with nickel and zinc. With the excep- 
tion of palladium white gold, all white golds 
ae very hard, much harder than any yellow 
or green gold, and it will not admit of the 
same treatment as yellow or green gold. 
We may take a yellow or green gold ring 


in the present fancy styles; remove from 
two to four sizes, solder the ring and shape 
it on the mandrel perfectly round. If we 
follow the same methods with a white gold 
ring, we may have breakage such as you 
mention. This is not always the case, but it 
is a fact that such breakages occur much 
oftener than with the softer golds. We may 
avoid breakage of white gold rings to a 
great extent by careful manipulation. As- 
suming that we have a white gold ring of 
fancy design that must be reduced about two 
sizes. The piece that is to be removed may 
be marked off on the lower part of the shank. 
Then, previous to cutting the ring we pro- 
ceed to press it together until the upper half 
of the ring conforms to the required size. 
This may be done in a vise, but a better 
method is to use a pair of heavy pliers, with 
the jaws rounded out inside so they will fit 
over the outside of the ring shank. Then, 
if we place the ring on the mandrel and use 
the pliers we may control the bending with 
safety. After a ring is presscd together in 
this manner it will appear elliptical in shape 
instead of round. Then we may saw out the 
piece as marked for reducing the size. The 
lower half of the shank may then be closed 
with a pendant bow pliers, such as watch- 
makers use for closing bows. If a ring is 
treated in this manner, it may be practically 
round even before it is soldered, and very 
little, if any, use of the mallet and mandrel 
will be required. When such a ring re- 
quires enlarging, we follow practically the 
same method and the ring is spread to el- 
liptical shape before cutting. A pendant 
bow-opening pliers may be used in such 
work, 

The fact that your solder joint shows 
after polishing may be due to various things. 
You may be using a low fusing solder which 
contains considerable zinc. The solder may 
be a much softer metal (due to the zinc) 
than the ring you are soldering. When the 
ring is polished, the soft metal will obviously 
be removed faster than the harder metal. 
The result will be a depression in the ring 
that is readily observed. If you do not have 
a close joint, the condition is magnified, as 
you have a wider portion of soft metal to 
contend with. The remedy in this case 
would be to make a close fitting joint and 
use the highest grade solder that you can 
flow on the job at hand. After soldering, 
dress the joint as smooth as possible with a 
fine file, then burnish it smooth. This bur- 
nishing will produce a slight depression, but 
it will also harden, to a certain extent, the 
solder and consequently the joint. Again 
dress smooth with the fine file and polish the 
ring carefully, using a hard felt buff on the 
solder joint. Do not polish the shank in 
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line with the solder joint; run the buff di- 
rectly at right angles across the joint. With 
careful manipulation, a joint may be sat- 
isfactorily finished in this manner, so it will 
not show. 

Question No. 3937-——-An Assortment.— 
1. J find that a good many watchmakers fit 
in steel roller jewels; that is, they use a 
small, flattened steel pin, instead of the reg- 
ular jewel. Is not this botch work? Some- 
times I change this and put in the real jewel, 
but not always. In my regular repairing, I 
always use the real jewel, as I don’t like 
the other way. Am I right? 2. So far, I 
have always used the genuine factory-made 
jewels and staffs, but, as you know, one can 


get the imitation for less money than the 


genuine. Of course, I want to save all I 
can, provided I can do so and use reliable 
material. What is your idea in this matter? 
Also, which is best, sapphire or ruby jewels? 
3. Sometimes the yoke screw works loose, 
so one can’t either wind or set the watch. 
What can | do to the screw to make it stay 
set?—D, M. L. 

Answer.—l. You are absolutely correct 
in condemning the practice of using metal 
“roller jewels.” They are a very poor sub- 
stitute for real jewels, and the latter cost so 
very little that there is not even a valid ex- 
cuse of economy for using metal pins. Such 
metal roller pins work with more friction 
and wear the fork-slot more than real jewel 
pins. Even if correctly shaped, they should 
never be used; but it is a fact that the kind 
of a man who uses them is generally the fel- 
low who couldn’t shape one correctly if he 
wanted to. We would advise in every case 
replacing metal pins with genuine ruby or 
sapphire pins. You can generally make a 
charge for the service if you will show your 
customer the difference in the two and ex- 
plain the superiority of the real jewel pin. 
We hardly need to say that the proper time 
to show this is before you do the work, but 
it would be good business to fit the real 
jewel even if you did not get paid for it di- 
rectly. The better performance of the watch 
and better satisfaction of your customer will 
be highly profitable returns for the few cents 
cash and few moments of time it will cost 
you to make the job right. 

2. The difference in price between the gen- 
uine and imitation material is so little that 
we would advise the use of genuine material, 
especially for the finer grades of movements. 
Buying factory material in sealed packages, 
always makes sure of the quality. Sapphire 
and ruby are practically the same as to quali- 
ties for use in watch jeweling. The vast 
majority of fine jewels are made of sapphire. 
It is not quite so expensive nor attractive in 
color as the ruby, but it is harder, and will 
not break or chip as easily as ruby jewels. 

3. If the screw fits the tapped hole loosely, 
the hole may be bushed and retapped. If 
only slightly free in fit, a skillful watch- 
maker can in some cases close the hole with 
4 punch sufficiently to retap it and get a 
good thread. Such threads are generally cut 
left-hand and are of extremely fine pitch, so 
that it is advisable to get a tap for this 
thread from the watch factory. Regular 
stock taps and dies are not made covering 
the special threads used for yoke screws. 
Sometimes the yoke screw holes are dam- 
aged, through ignorance, by trying to work 
a left-hand screw as if it might be turned 
to the right. 
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Insist Upon 


LELONG’S 
White Gold 





in All Karats 


Manufacturers of 


Platinum, Gold and White Gold Solders 


Also Alloys for all Purposes 
L. LELONG & BRO., Inc. 


Gold, Silver and Platinum Refiners 
Main Office and Works 


Newark, N. J. 


New York Office, 17 West 42nd St. 





















The Modern Way 
The Right Way 
The Only Way 


Is to Give Returns on Sweeps 


Based on Assay 


That Is the American Platinum Works Way. 


Disposing of sweeps by off-hand estimate is 
an obsolete relic of a bygone age. 


No modern jeweler should entrust a valuable 
commodity such as sweeps to such doubtful 
methods. 


Better Try Us This Time 


Your sweeps will be handled in a modern plant 
under laboratory control, by methods found 
by long experience to give the best results. 


That Means Results Based on Assay. 
Send To-day for Shipping Tags 


American Platinum Works 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office—Charles Engelhard, 30 Church St. 
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Platinum 








HANDY @®@ 


31 Geld St., New York City Bridgepert, Conn. 
SHIP TO EITHER PLANT 
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Gold, 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 
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NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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Pierced Platinum Mountings 








Methods Followed in Designing and Making Special Ring 
and Brooch Mountings 


Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















1% making up special orders in ring and 
brooch mountings, considerable ingenuity 
is often required to arrange odd lots of 
stones in such a manner as to make a pleas- 
ing design. We not only have the task of 
making the design to fit the stones, so to 
speak, but we must alsu follow the cus- 
tomers’ tastes to a certain extent. 

We will assume that a customer has 
brought in a lot of 13 small diamonds and 
wishes them incorporated in a special plati- 
num ring mounting. Our first consideration 
will be to make a few rough sketches, which 
may be merely a rough outline of the de- 
sign. As a rule, a customer will soon be 
able to indicate a certain style that appeals 
to them. Then we may draw a design that 





will include all of the stones. In this case, 
the stones must be drawn to exact size and 
the spaces to contain the stcnes must be 
arranged to allow sufficient stock to properly 
set the sttones. 

Fig. 1 illustrates a simple design to con- 
tain 13 stones. In this design, the center 
stone and the two end stones are slightly 
larger than the rest of the lot, although this 
same design may be used for various sizes, 
simply by changing the proportions of the 
design, 

Having the design at hand, our next step 
will he to prepare stock of the proper dimen- 
sions and quality of metal we wish to use. 
The thickness of the metal may vary to a 
certain extent, but we find that about .030 
is quite suitable for making a ring mounting 
of this style. There are many, alloys of the 
platinum metals on the market at present, 
but we prefer to use the iridio-platinum, 
exclusively in either five per cent. or 10 per 
cent. The platinum metal which is trade- 
termed, five per cent. iridio-platinum, con- 
sists of five per cent. of iridium and 95 per 
cent of platinum. By the same token, 10 
per cent. iridio-platinum consists of 10 per 
cent. of iridium and 90 per cent. of platinum. 

Either of the above alloys of the platinum 
sroup are strictly first-class and are used 
in making the very highest quality of plati- 
num jewelry. Any reliable refiner will 
gladly furnish iridio-platinum in the above 
combination, 

The five per cent. alloy is usually used for 
Tather bulk designs, while the 10 per cent. 
alloy is used where fine, pierced work is 
“equired, as the harder alloy will permit of 

try fine lines and lacy effects, being worked 


out to better advantage, although the ex- 
perienced workman will have no difficulty 
with either alloy. 

The ring mounting may be made in three 
sections as illustrated in Fig. 2. A lead 
block and some dapping punches may be 
used to dap a sheet up to the proper form 
for the top. Considerable experience and 
good judgment are required to shape such 
a piece so it will be symmetrical in appear- 
ance and we would suggest that the beginner 
practices on silver until he is able to dap 
a sheet up to the proper shape. The middle 
section shown in Fig. 2 is simply an outline 
of the bottom of the domed top. The curve 
of this middle piece is determined from the 
finger size required, consequently, the domed 
top is formed to a larger finger size, which 
may be determined from the drawing of the 
ring mounting. Then we use this finger size 
as a guide to fit the bottom of the domed 
top. When we have dapped up the dome to 
suitable shape, then we place it on a ring 
mandrill and manipulate the metal to fit the 
mandrill. The ends of the domed top may 
be dressed off to form the upper section of 
the ring. If we dress these ends off flat, 
we may place the domed top on a flat block 
and observe if the top is symmetrical in 
appearance. 

Various sizes of punches may be required 
to obtain the proper shape, as for instance, 
a large punch is used to form the main part 
of the dome, then smaller punches are used 
to form the curves down near the shank, 
and toward the ends. While the top must 
be demed up properly, we must not neglect 
the outline, as this must also be made uni- 
form in appearance. As the inside of such 
domed tops is usually polished, it follows 
that we should leave it as smooth as possible, 
in order to polish it side with the minimum 
removal of metal. 

We will assume that the top section of 
our ring has been dapped up to the proper 
shape. Our next step will be to dress off 
the top surface until it is fairly smooth. 
We may file the surface a bit and then 
smooth it with fine emery paper and finally 
go over it with a fine, brass wire scratch 
brush and moist pumice stone to deaden the 
surface. It is not essential that a fine finish 
is obtained at this point, but a smooth, dead 
surface will greatly facilitate tracing the 
design and also piercing it. 

It will be observed in the drawing that 
the lines between the various blocks appear 
to be cut entirely through. If this were 
true, then the blocks would drop out when 
the piercing was completed. While the 
blocks should appear to be entirely outlined, 
it- is obvious that they must be attached to 
the body of the top at some point and: these 
points of attachment are usually at the 
sharpest corners of the blocks. Consequent- 
ly, we must drill a number of very fine 
holes at the beginning of each pierced line. 


All of the lines that are to be pierced may 
be plainly marked on the top with a very 
fine pen and India ink, which will show very 
clearly on the dead surface of the top. 
Then we may insert a very fine saw in the 
drill hole and follow the line leaving a very 
small point of attachment at the corner of 
each block. The workman must use good 
judgment as to the proper place for the 
points of attachment so they will be effaced 
as much as possible in the finished work. 

There is another point that must be care- 
fully observed in pierced work of this 
character; the saw cuts must be at right 
angles to the particular part of the surface 
we are piercing. Unless this is done the 
finished work will not present a uniform 
appearance. In some pieces of platinum, 
work, it is not always possible to follow 
the lines as we would on a flat piece of 
metal, but we must keep these lines square 
wherever possible. We have often  ob- 
served platinum pieces that have small 
connecting blocks soldered to the under 
side of the work. This is sometimes neces- 
sary in order to obtain certain effects, but 


Fic. 2 


it should be avoided whenever possible as 
it always makes much extra work, while, 
if we can leave sufficient stock in the 
pierced outline to connect the various 
blocks, we can save much time and also 
obtain a picce that is easier to finish and 


it will have a better appearance, when 
viewed from either top or bottom. 
Assuming that the pierced lines have 


been completed, cur next step will be to 
finish the under side of the work. This 
should always be done previous to attach- 
ing the middle section as we can get to 
every part of the piece and finish it 
properly, while we cannot do this as easily 
after the parts are assembled. A _ small, 
fine carborundum wheel, will be found 
excellent for quickly removing the punch 
marks which were produced when we 
dapped up the top. Then we may follow 
this with a small felt wheel and _tripoli. 
Rouge is unnecessary in this case, as the 
tripoli will produce a good surface and the 
polish will be sufficiently well done for 
the under side of a ring or brooch. 

Our next step will be to prepare. the 
middle section of the ring. This is simply 
a narrow outline of the top section which 
is attached to it with small pieces of wire 
cr tubing. This middle section should be 
made of stock the same thickness as the 
top section. We may use a flat sheet and 
form it on the mandrill to the required 
finger size, then place the two parts to- 
gether and scribe around the edge, leaving 
sufficient stock for dressing to size. When 
this has been done, then we may saw out 
a narrow outline to conform with the outer 
edge. The middle section may also be 

(Continued on page 151) 
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Johnson Matthey & Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


36th Floor 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


Woolworth Building, New York 


LONDON 
PURCHASE ORES, 


NEW YORK OFFICE 
WOOLWORTH BUILDING 








Johnson Matthey & Co., Ltd. 


arr ve — 


RESIDUES, ETC., 


CONTAINING GOLD, SILVER OR PLATI- 
NUM, JEWELERS’ & DENTAL SWEEPS. 
Highest Prices Given for the Metals 


on FULL ASSAYED CONTENTS 


Metals in Exchange 
If Desired 
































ASSAYERS 


THE RICH-ALLOY CO. 


Metallurgical Chemists & Manufacturers 


CLEVELAND, OHIO 


SMELTERS: 


Analyses of platinum group metals reasonable, accurate and prompt. 


We offer platinum, palladium, on guaranteed analysis basis, platinum 9934% 


palladium 9914% + pure. 


+ pure, 


Sweeps and Residues Solicited 


Get our quotation, it pays. We are actual refiners and specialize in platinum group metals and their alloys. 





















THOMAS J. 


DEE & @ O 


Let us supply you with 
soft platinum plates, 
solders and wires, also 
5“, 10% and 15 Teter 
TUbectmm ol E-betellteen 


Purchasing and Sales Dept.: 


5 So. Wabash Ave. 


REFINERS 


Gold, Silver, 


We 
—green 4 ; 
Platinum and Plated Scraps. Be gg. tg ene, SKC. 


red golds. DEE 


MANUFACTURERS | | #2: 


Sweeps, Polishings, 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


CHICAGO 


manufacture real green 
gold—plates, wires, 


golds and 
GOLDS 
working 


also white 


Refining and Manufacturing Plant: 
KD WAXD: ee Ole laterals 


ee 

















Better Assembling Blocks 


Produced by the makers of the famous REX Tools. 
Made of selected wood and high grade cast aluminum, 
they are indispensable to any watch repairer. 


Wood Blocks—Aluminum Blocks 





No. 10, per set $ .75 


No. 10, per set $ .75 
No. 12, per set 1.25 
No. 14, per set 2.00 











SIZES 
No. 10—10.0 to 3-OS 
No. 12, per set 1.00] Nei i2—0 to 18-8 
- No. 14—10.0 t 18-S 

No. 14, per set 1.75 : a 


At your job 


from 


Send for catalog of other REX tools. 


perv or avec FA, G. WILSON Eigin, 1. 
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and the Registered Trade-Marks.] 














UNITED STATES PATENTS 


Issue of Nov. 20, 1923 


144,352. FASTENER FOR CUFF BUTTONS, 
ETC. Morris Fotxman, Cleveland, O., as- 
signor of one-half to Frank J. Chalus, Cleve- 
land, O. Filed May 7, 1923. Serial 637,268. 
3 Claims. 

A separable button comprising two members one 
of which is provided with a socket and the other 

with a stem, the socket having a radial slot and a 





w % 


catch on the outside of the sccket, and the stem 
having a pair of arms one of which may be entered 
through the slot and the other of which is engage- 
ale with the catch, said arms being engaged by 
turning the members with respect to each cther. 
144421. GIRDLE. SAHATIEL G. MANDALIAN, 
North Attleboro, Mass. Filed Jan. 27, 1922. 
Serial 532,223. 3 Claims. 
In a girdle, a continuously formed flexible mesh 
fabric sheath, a pliable ccre in the sheath, sleeves 


y prs 
VJ 






movably mounted on adiacent portions of the sheath 

detachably ccnnected with each other the girdle be- 

ing practically non-extensible as to length. 

1,474,662. SCARFPIN. Ratpu Joun_ Carney, 
Boston, Mass. Filed Jan. 21, 1921. Serial 
438,973. 6 Claims. 

A scarfpin comprising in combination a shank, 
aback head member, a front head member, one of 
said members rigidly secured to said shank, and 





the other of said members mounted for turning 

movement relative thereto, a prong fastened to said 

front head member and passing through an opening 

m said back head member, said prong curved to 

advance and retract the end thereof when one of 

Sid members is turned relative to the other. 

Ws28. METHOD OF MAKING FINGER 
RINGS. Jake Karran, New York. Filed 
March 10, 1923. Serial 624,216. 16 Claims. 
finger ring blank having an elongated, rela- 

twely narrow, intermediate portion adapted to form 





the band and end portions extending laterally there- 
mM in opposite directions at the opposite ends of 
the elongated portions adapted to form the crown, 
| ad end portions having edges curved to co-operate 
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with the intermediate portion in completing the ment of a key, said guard comprising a pair of 


circular band of the ring. 


1,475,014. WATCHCASE. Josepn C. Howarp, 


Chicago. Filed Jan 29, 1923. Serial 615,473. 

6 Claims. 
The combination with a two-piece watchcase 
provided with a stem opening at the joint between 


3 


ee 























the cap and body thereof, of a packing box sur- 

rounding said opening. 

1,475,039. VANITY CASE. Anna S. Turnoguist, 
Minneapolis, Minn. Filed March 8, 1923. Se- 
rial 623,614. 1 Claim. 

A vanity case comprising a boxlike member hav- 
ing a bottom provided with a central flat portion 
and an upwardly curved annular portion at its 





periphery and having a vertical wall formed by 
bending upwardly the outer edge of said annular 
porticn, an interior cover provided with perforations 
and hinged to said boxlike member, said interior 
cover being centrally depressed to form a _ pocket 
for a powder puff, and an exterior cover hinged to 
said boxlike member in spaced relation above said 
interior cover. 

1,475,068. ESCAPEMENT. Porter Hamitton, La 
Grange, Ky. Filed Dec. 5, 1922. Serial 
605,049. 1 Claim. 

An escapement for a time movement, comprising 

a power driven arbor provided with a crank, a pen- 

dulum rod pivoted intermediate its ends, and a lever 








pivoted intermediate its ends and having one end in 

co-operative relation with the crank of the power 

driven arbor and having the opposite end in engage- 
ment with the pendulum rod whereby to effect an 
oscillatory movement thereof. 

1,475,133. KEY HOLDER. Cuauncey Anias Mur- 
RAY, Superior, Wyo. Filed April 19, 1923. 
Serial 633,265. 3 Claims. 

A key holder comprising a link having its ends 





separated to permit application of a key, and a 
guard coacting with said ends to prevent displace- 
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spaced plates hinged to one stretch of the link. 


DESIGNS 
63,280. FINGER RING. Hyman Bresvavsxy, 





Brooklyn, N. Y. Filed May 2, 1923. Serial 
6,030. Term of patent 3% years. 

63,290. COFFEEPOT OR SIMILAR ARTICLE. 
A.FrREeD J. Frauper, Bridgeport, Conn., as- 








signor to The Weidlich Bros. Mfg. Co., Bridge- 
port, Conn. Filed March 27, 1923. Serial 
5,608. Term of patent 7 years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
19065, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Nov. 20, 1923 


Ser. 152,251. (CLASS 30. CROCKERY, EARTH- 
ENWARE AND PORCELAIN.) GorHam 
Mrce. Co., Providence, R. I. Filed Aug. 27, 
1921. Under Secticn 9 of the Act of March 
19, 1920. 


GORHAM 


Particular description of goods.—Crockery and 
Pcrcelain—Namely, Table Crockery, Vases, Porce- 
lains, Jars, Jardinieres, Bowls and Ornamental 
Crockery and Porcelain. 

Claims use since 1904, 

Ser. 156,791. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hexserin-Stone Co., Inc., 
New York. Filed Dec. 16, 1921. 

Trade-mark “Helbros.” 


Particular description of goods.—Watchcases. 
Claims use since about July 1, 1916, 
Ser. 181,316. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Scuneiper & Hy- 
MAN, New York. Filed May 28, 1923. 


LOVE-NEST 


Particular description of goods.—Finger Rings. 
Claims use since about March 25, 1923. 


Ser. 183,997. (CLASS 27. HOROLOGICAL IN- 
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New straight line engraving and 
engine-turning machine 


Circular, Oval and Rectilinear Work. 


LIENHARD & CO. 


La Chaux-de-Fonds. (Switzerland) 
Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 





New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 


Firm known all over the world for the construction of engraving 
and engine-turning machines. 
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GS Flexo Crystal 
Inserting Machine 








The New Improved 
G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 


A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size 
or make watch in both the open and hunting case. 


G-S FLEXO CRYSTALS are made of a special new transparent 
composition for watch crystals only; very clear, and will not discolor, 
shrink or warp: they fit tight and are dust proof. These crystals do not 
chip, break, or crack, and there is no loss whatever. 


Write for full particulars and references from prominent jewelers. 
Manufactured and Sold by 


GERMANOW-SIMON MACHINE Co. 
547 West Avenue, Rochester, N. Y., U. S. A. 


Are You Experiencing Any Trouble in Fitting Watch Crystals? 


- 


CRYSTALS YOU GANT BREAK 





WARNING to retail and wholesale jewelers! 


Any one making, 


pression”’ 


patent numpfer 14,458 is infringing. 


of certain dealers who persist 


selling or inserting 


non-breakable crystals not 


‘‘com- 
bearing 
We know 


in infringing 


yn above patent and we warn them here that 
certain prosecution for damages will follow as 
soon as our evidence is completed uxzainst them. 


All unbreakables which are sold with the ez- 
planation ‘‘not to be inserted by machine” are 


inferior substitutes. 


for sale secretly 


such crystals. 


Beware of anyune offering 
Three 


New 


York concerns are now under injunction for in 
fringing on above patent. 









































Such as is here depict- 

edin genuine photo- 

graphic reproductions 

of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how — battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
right. We add only a fair and legitimate profit to the 








FW 


> BECKER-HECKMAN CO. 


INCOMPARABLE WATCH CASE 








AS IT LEFT US 








OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS 








808 Heyworth Bldg 


mw i Beate + neque us actual cost of the job. We don’t lieve in kil the FP... na ceatiahesein, Soll 
goose that tai e golden egg—we expect you to come back, and so treat you accordingly. nk ece of workis a guarantee * 
today—NOW —for free circular and price list, or, better still, favor us wb es trial order. You'll e glad to know us. Send for prices on special work. 
Successors to } CHICAGO 





Polishing 


Motors | Plating Machines 











81 Nassau St. 


Before purchasing investigate our motors. 
(30 years of service). 


The W. Green Electric Co. 


Before purchasing investigate our ma- 
chines. (30 years of service). 


The W. Green Electric Co. 


New York | 81 Nassau St. New York 








Plating Salts 


Before purchasing investigate the | 


“Sal 


Hyde” Plating Salts. (30 years of servitt 
The W. Green Electric Co. 
New York 


81 Nassau St. 
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STRUMENTS.) Lego R. Straus, New Yerk. 
Filed Aug. 2, 1923. 


LEORS 


The mark consists of the word ‘‘Leors.” 
Particular description of goods.—Watches. 
Claims use since Jan. 1, 1923. 


Ser. 184,168. (CLASS 28. JEWELRY AND PRE-- 
CIOUS-METAL WARE.) Karz & Ocusun, 
Inc., New York. Filed Aug. 7, 1923. 


OMMERCIAL 


Particular description of goods.—Finger Rings, 
Bar Pins, Scarf Pins, Bracelets, Sautoirs, Watch 
Chains, Gem Settings, Mesh Bags, Vanity Cases, 
Barrettes, Brooches, Belt Buckles, Collar Pins, 
Cigarette Cases, Cigar Cutters, Collar Buttons, Ear- 
rings, Watch Fobs, Necklaces, Neck Chains, Neck- 
lace Clasps, Medals, Cuff Buttons, Shoe Buckles, 
Lockets, Tie Clasps, Watch-Chain Snaps, and Veil 
Pins, All of the Above Articles Being Made of or 
Coated with Precious Metal. 

Claims use since July 2, 1923. 

Ser. 184,314. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Aaron Kamion, doing busi- 
ness as A. Kamion, New York. Filed Aug. 10, 
1923, 

The symbol ‘‘14 K” is disclaimed apart from the 
mark shown in the drawing. 

















. ( 
Particular description of goods.—Watchcases. 
Claims use since on or about July 9, 1923. 

Ser. 184,747. (CLASS 27. HOROLOGICAL IN- 


STRUM ENTS.) THe New Haven Crock Co., 
New Haven, Conn. Filed Aug. 20, 1923. 


Tat Too Jr: 


Particular description of goods.—Clocks. 
Claims use since Aug. 17, 1923. 

Ser. 184,968. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue Hayes-MeEs- 
EROLE Merc. Co., Inc., Milford, Conn. Filed 
Aug. 25, 1923. 


Mieva-Klasp 


Particular description of goods.—Parrettes Made 
ot or Plated with Precious Metal. 
Claims use since July 27, 1923. 








A thief entered the store of W. E. Jacobs, 
a jeweler on Bridge St., Bedford City, Va., 
recently and stole between $2,500 and $3,000 
worth of articles, consisting mostly of 
watches. As soon as Mr. Jacobs discovered 
the burglary he telephoned for a bloodhound, 
and C. K. Thomas came from Roanoke with 
one, but the trail went only to the railroad 
track. The thief entered through a window 
i the back of the store. 


THE JEWELERS’ 





Pierced Platinum Mountings 





(Continued from page 147) 








formed of a piece of wire that is rolled 
flat and to the proper thickness, but as 
this method requires considerable manipu- 
lation to effect the proper form, it is about 
an even break with the two methods. In 
either case, when the middle section has 
been properly formed, the two parts may 
be cemented together with gum _ shellac 
with the edges as nearly uniform as pos- 
sible. Then we may proceed to dress the 
edges of the two parts smooth and to the 
proper outline, observing also that the 
edges are square and uniform all around. 
When this has been done we may remove 
the shellac, by melting off the most of it; 
all of the shellac may be readily removed 
with a boiling lye solution or it may be 
burnt off. 

The two sections are joined together 
with short pieces of wire or tubing. The 
tubing is used of the best work and it 
presents the best appearance, although 
there is no objection to using wire. In 
either case, the connecting pieces should be 
uniformly spaced and placed close enough 
to strengthen the finished ring. We can 
work to the best advantage if we place a 
piece of tubing at each end of the sections 
first and solder them in place. This will 
serve to hold the two sections together and 
will facilitate the placing of the remaining 
pieces of tubing. The pieces of tubing at 
the ends of the sections may be long 
enough to run clear through and when the 
twc sections are dressed flat on the ends 
they will all join directly with the shank. 
The shank may be formed of square stock 
of the same thickness as the ends of the 
two sections which have just been soldered 
together. The finger size may be deter- 
mined readily, allowing a slight margin for 


-rounding up the ring. Then the ring may 


be dressed up as required and_ finished 
ready for stone-setting and engraving. 

In setting the stones, the seat should be 
cut deep enough to allow the table of the 
stone to be practically flush with the top 
of the metal. This will allow sufficient 
stock to work up a full bead over the stone, 
and will provide a safe setting. We may 
set small stones deep, but we would not 
always follow this rule with large stones 
as they would not make a good appearance. 

When the stones have all been properly 
and safely set, then we may proceed to 
trim up the edges and prepare them for 
milgraining. This may be done with a 
square graver, outlining all of the blocks 
carefully and forming a sharp, uniform V 
edge, to take the milgraining. 

The border around the top, also the shank 
may be engraved as desired. As a rule, 
if a ring of this type is finished dead 
gray, it is very effective after engraving as 
there is considerable contrast between the 
dead gray and the engraved lines. 








A. Levy, proprietor of Levy’s Jewelry 
Store, Macon, Ga., has moved his establish- 
ment back to his first location at 311 3rd 
St., which store was first opened in 1912. 
The style of the business has always been 
Levy’s Jewelry Store. 
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William A. Pate, jeweler, 717 Poydras 
St., is very ill, and has been so for some 
time. His condition now is regarded as 
extremely critical. 

J. Popkin, Franklin, La., was in town 
last week, making his Christmas purchases; 
as was, also, J. McDanial, Magnolia, Miss., 
and A. Weaver, of the jewelry house of 
Collins & Weaver, Hammon, La. 

The death is announced of John B. Ligon, 
an old-time jeweler, who for some time had 
been employed in the jewelry establishments 
at Natchez, Miss., where he died a few days 
ago. Mr. Ligon was well known to the 
trade of this section. 

The wife of Joseph Grunewald, of Grune- 
wald Bros., jewelers, 610 Frenchman St., 
died last week. Mrs. Grunewald was a 
most estimable woman, respected and ad- 
mired by all who had the pleasure of an 
acquaintance with her. 








Canada Notes 


Six of the nine watches that were recently 
stolen from the jewelry store of E. H. 
Flach, of St. Thomas, Ont., valued at $500, 
have been found in a Detroit pawnshop and 
reclaimed by the owner. 

During the early hours of the morning on 
Saturday, Nov. 24, the jewelry store of W. 
M. Haskett, King St., Brockville, Ont., was 
entered by burglars, who broke through a 
window at the rear of the store. They 
stole diamond rings, watches, pearl necklets, 
etc., valued at upwards of $1,000, displayed 
in the front window, selecting the more 
valuable goods. The proprietor did not 
discover his loss until opening up for busi- 
ness at 8 o’clock. The thieves left no traces 
excepting finger-prints and foot-marks in 
the snow. 











Trade Gossip 





In an article published in a recent issue of 
Printers’ Ink, Henry Burwen, under the title 
of “Luxury Product Gains a Place on Pub- 
lic’s Priority List,” traces the history of the 
development of the mesh bag business of 
the Whiting & Davis Co., Plainville, Mass., 
telling of the advertising campaign to make 
both the jeweler and public realize that 
mesh bags were a suitable article of dress 
and not an incidental accessory. The article 
contained much information about the com- 
pany, supplied by Charles M. Whiting, its 
president. 

* * * 

N. L. Roy & Co., Bombay, Ind., has sent 
out an announcement of the removal of 
their headquarters from Ahmedabad to 
Bombay, keeping Ahmedabad as a branch. 
Their location in Bombay is at Hornby 
Road, Fort Post, Box 338, Bombay, India. 
In the new location the company will main- 
tain a special “Service Department” which 
will be especially for commercial travelers 
where telegrams and letters can be sent to 
people who intend to visit India. Such 
letters or telegrams will be held or for- 
warded to any destination. 
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The MOE 
Diamondweight Gauge 


and 
Calculator 


Over 25,000 in Use 
Calculates the weight of dia- 
monds in the mounting. 
It requires no figuring. 


It avoids accident which is 
likely to occur while unset- 
ting stone. 


It is the most accurate device. 


It is an _ instrument every 
jeweler should have. 


NEW PRICE $4.00 


Complete With New Metric Book 


Ns Isles, New Metric Books to use with your 
8 24.00 36 42 old Moe Gauge $1.75 each by your 
Jobber or 


CHARLES MOE iu.:"s. CHICAGO 





DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 

experience in manufacturing crucibles. 

They are made with the same care 

and excellence that have made Dixon 

Crucibles the standard of excellence. 
They have made a wonderful reputation in all aseay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 


Joseph Dixon Crucible Company 
dD¢ Established 1827 DOS 











Radioline Grinding Wheels No. 350 


Specially made for reducing 
sizes of the fancy odd shaped 
Watch-glasses. The flat faced 
wheel for glasses shaped like 
No. 72 and the round faced 
wheel for glasses shaped like 

No. 47 








These wheels are 
=e «(Of «68 )6special grit 
® fz 75 and are mounted 
j on arbors which fit 
No. 50 Wire 

Chucks. Trice each 85c. 

When ordering, state if flat or 
round faced wheels are wanted. 
Fancy Shape Watch Glasses, &5 styles 

and shapes, $4.20 doz, 


KING & EISELE CO.,BUFFALO,N.Y. 





ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
| | COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 444” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and _ noiseless — small 
space and big power. 


Leiman Bros.°"“2"2: 


Makers of good machinery for 35 years 














Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt 5222 
AGENTS 


“American ye | FILES 
AMERICAN-SWISS FILE & TOOL CO.’S 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Meltin 


Hardening, Assaying, 3 Positive Pres 
’ tc. 
Send Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply Dept. of 
E. P. REICHHELM & CO., Inc. 


24 JOHN ST, $3 NEW YORK 

















Mr. Jeweler 


Fine Jewelry Engraving is an asset to your business— 
sells your goods—makes customers for you. 


Why not have an expert do it for you this Christmas? 
Every job personally engraved by Mr. Albert A. Winter. 


Thirty Years’ Experience 


Pleasing and effective. Styles—Service to those that 
want the best. Job or contract. 


Winter’s Jewelry Engraving 


Dept. A, 343 W. North Ave. Chicago, Ill. 














Platinum—White Gold—Precious Metals 


Analyses 


LUCIUS PITKIN, Inc. 
47 Fulton St. New York, N. Y, 











THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St.. New York 





" Throw your worn out Tiffany Rings in the 
DON T melting pot. SEND THEM TO US. We 
will make them look like new for 75¢ and up. 


M. J. Stern & 
Brother 


Repairing and Special 
} Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
New York City 
|} UP TO % CT. $0.75 | 
i UP TO %C CT. 1.00 | 


UP TO 2 CT. 1.50 
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